




* 


The Newspaper of the Industry 





* /PUBLIC LiBRARy 
AUG 11 1952 
() me 0 | 


44 
Y 


a 





Vol. XXVII, No. 3354 


DETROIT, AUGUST 


11, 1952 


$8 Per Year, 25c Per Copy 








Sparks 
m pm: 


Business BarRoMETER Rose _ to 
147.8 for week ended July 26, com- 
pared with 145 in thg preceding 
week, according to Neuf York Times 
weekly index. Versus ¥/72.2 for week 
ended July 28, 1951. 

New Constructiow—All records 
were broken duri July, report 
Labor and erce depart- 
ments. oo ey reached al- 











State of the Nation’s 


most $3,100,000 , or 3 percent 
over June a 7 percent above 
July, 1951. 

Lams Crop—Total for 1952 was 2 
percent higher than in 1951, but the 
year’s crop is 37 percent below the 
10-year average. 

Farmers’ INcomMe—Between mid- 
June and mid-July, farmers re- 
ceived 1 percent more for their 
products. Increase was attributed 
to higher prices on eggs, milk, hogs 
and commercial truck crops. 

Business Famures — Dun €& 

Bradstreet reported that in week 

ended July 31 there were 152 fail- 

ures against 137 in prior week. 

Failures of businesses with liabil- 
ities of $5,000 or more totaled 

125 in the week, compared with 

119 in preceding week. 

* . * 


Down 

FurNiturRE OrperS—Six-month to- 
tal fell 4 percent, compared with 
1951 figure. Shipments in June were 
off 12 percent from May. 

Coat Propuction—In week end- 
ed July 26, bituminous output fell 
to 6,700,000 tons, compared with 
the same week in 1951 when 10,- 
146,000 tons were turned out. 

Exports—June’s total fell 18 per- 
cent from May. Value of the 
month’s exports was placed at 
$1,190,000,000, a drop of $267,000,000 
from May’s record. 

Paper—Output of paper and pa- 
perboard during first six months 
this year amounted to 12,044,892 
tons, compared with 13,733,501 dur- 
ing like 1951 period. 


* * * 


General 


INpustTRIAL Output — Steel strike 
caused it to tumble to 203 percent 
of the 1935-39 average in June, 
according to Federal Reserve 
Board. It is predicted that index 
will slip an additional 10 points 
when July compilation is made. 





Top Cars 
New-car registrations for five 
months, plus 37 states for June: 
1952 Pos. Make 1951 Pos. 
1—424,215 Chev. 578,305— 1 
2—337,670 Ford 465,837— 2 
8—222,4138 Plym. 287,610— 3 
4—153,650 Buick 211,907— 4 
5—127,189 Pontiac 176,987— 5 
6—122,158 Dodge 150,366— 6 
7—107,912 Olds. 146,101— 7 
8— 85,288 Stude. 100,852— 9 
9— 84,978 Mercury 122,166— 8 
10— 67,534 Nash 63,832—11 
1l— 57,978 Chrysler 82,604—10 
12— 44,770 DeSoto 55,395—13 
18— 39,556 Cadillac 48,821—14 
14— 38,219 Hudson 55,722—12 
15— 33,111 Packard 35,133—15 
16— 18,665 Kaiser 29,865—16 
17— 16,588 Henry J 29,676—17 
18— 16,440 Willys 13,295—18 
19— 11,652 Lincoln 13,130—19 
20— 2,300 Austin 1,649—21 
21— 1,800 Crosley 2,988—20 
22— 1,599 Brit. Ford 1,377—22 
23— 1726 Allstate 
Total All Makes 
2,024,979 2,680,233 
For further details see page 
36, today’s issue. 
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Chevrolet's First Aircraft Engine— 


Automotive Newsreel 


First aviation engine produced by Chevrolet under contract with the Air Force and 
Navy comes off production line at Tonawanda, N. Y. At production inaugural were 
(left to right): B. D. Marshall, manager of Chevrolet defense manufacturing plants; 


W. J. Scott, executive assistant in charge 


of manufacturing; T. H. Keating, Chevrolet 


general manager; Col. William P. Farnsworth, commanding officer, northwestern air 
procurement district, Boston, and A. R. Roskilly, plant manager of Chevrolet aviation. 





.Prods Careless Drivers and Walkers— 


Mayor John E. Coon is shown above receiving the keys to a white 1952 Oldsmobile, 
to be known as the Monroe (La.) police department's ‘safety crusader,’ from Walter 


Schubert, general manager of Twin City Motor Co., Monroe., in behalf of L. P. Landry, 


president, who was out of town at the time. Captain Jack Davis and Officer George 


Whitlow, of the city's traffic department, are shown witnessing the ceremony. The car 


will be driven nine hours each day on the streets of Monroe in an effort to make 


the public more safety-conscious. 





U. S. Curbs Dealer, Unionist 
In AFL Row on Coast 


By Mac Gordon 

Associate Editor 
NOTHER new-car dealer was 
officially told last week that he 
had overstepped the line in com- 
batting a new union. But a union 
organizer at the same dealership 
also was the victim of an NLRB 

“cease and desist” order. 


A three-member NLRB panel | 


in Washington upheld a com- 
plaint made by an AFL Team- 
sters union local trying to win 
over members of the AFL Retail 


Clerks Assn. at South Tacoma 
Motor Co. (Chevrolet), S. Ta- 
coma, Wash. 


Targets of the cease-and-desist 
decrees were South Tacoma Motor 
Co. and Calvin Guthrie, secretary- 
treasurer of Automobile Salesmen’s 
union Local 1048, an affiliate of the 
Retail Clerks Assn. 

* * a 
THe dealership was admonished 
by the NLRB to stop “encour- 
aging membership in Local 1048 or 
discouraging membership in Bak- 


ery Drivers & Salesmen’s Local 567, 
AFL Teamsters.” 

South Tacoma Motor was ordered 
to cease “depriving any of its sales- 
men of their legitimate allotments 
of cars,” and also to offer a dis- 

(Continued on Page 41, Col. 1) 





Where’s CPR 83? 


WASHINGTON. — What has 
happened to the revision of CPR 
83 to restore dealer discounts and 
delivery and handling charges? 

Pledged to NADA by Price 
Chief Ellis Arnall, the revision 
has been expected for weeks. It 
had been finalized by the auto- 
motive branch, returned by the 
clearance committee for minor 
revision, the revision made and 
the order set for Arnall’s signa- 
ture. But it had not been signed 
at press time, and there was no 
assurance that it would be signed 
this week or next. 

Meantime, Arnall is preparing 
to resign Sept. 1. 








Most Plants 
Production 


Makers Expect to Attain 


By Bernie Thomas 
Associate Editor 

UTO makers’ full recovery from 
+4 steel strike idleness has been 
delayed until next Monday. A lin- 
gering steel shortage Thursday 
wrecked plans to keep Ford and 
Lincoln-Mercury assemblies operat- 
ing this week. 

However, the outlook for steel 
appears to get better each day, and 
car and truck production may have 
climbed back to pre-strike levels 
well before this month is out. 

All the production that could 
be counted in U. S. plants last 
week came to 35,687 cars and 
9,568 trucks for a total of 45,255 
vehicles, according to Automotive 
News estimates. 

That effort brought output back 
to less than 40 percent of June 
rates, but it was a decided improve- 
ment over the previous week’s per- 
formance, which yielded a postwar 
low of 18,867 vehicles made up of 
15,155 cars and 3,712 trucks. 

” oe oe 


== week’s car and truck pro- 
duction should show little im- 
provement as Ford plants shut 
down. Chrysler plants will reopen 
on staggered schedules, and higher 
schedules are tikely to be ordered 
at Willys and most General Motors 
plants. Packard will also resume 
car production this week. 

Next Monday (Aug. 18) will see 
Ford, Lincoln-Mercury, Stude- 
baker and Nash all resume car 
production. 

As an example of the higher 
schedules that can be expected lat- 
er this month, Chevrolet is sched- 
uling at least 40,000 cars for August 
and only 2,626 were built last week. 

Truck production should come 
back almost as fast as car produc- 
tion. International and Studebaker 
resumed production last week, and 
this week likely will find Chevro- 
let, Dodge and GMC back at work. 

* * * 


yeu assembly should be at or 
near the rates in effect before 
the steel strike long before this 
month is over. 

Summarized, the outlook seems 
to be for about 275,000 cars and 65,- 
000 trucks in August. During July, 
car production slumped to 160,000 
and truck output totaled only 35,- 
000 


Vehicle makers’ optimism for 
quick resumption of volume pro- 
duction was bolstered last week 
by the promise of government of- 
ficials to maintain validity of 
material allotments authorized 
before the steel strike. Defense 
planners also pledged not to fat- 
ten military inventories beyond a 
minimum working level. 

In addition, the auto industry 








U. C. Market Growing More Selective 


By Sam Sampson 
Staff Writer 

was wholesale used-car prices 
remained firm, sales activity 
at the auctions dropped off last 
week, according to AUTOMOTIVE 
News’ index. Retail sales appeared 
to be gaining strength in most 
areas, except in the drought-struck 

southern states. 
Dealers in several areas have re- 
ported that wholesale prices are re- 
sponsible for maintaining the high 


level used-car prices, and in De- 
troit, used-car row agreed that the 
wholesale buyer had proved to be 
the lots’ best customers recently. 


However, shop-talk at the Apt- 
co Auto Auction Wednesday 
brought out that changes are due 
in wholesale operations. In many 
cases, buyers are instructed to 
buy by make and modéi only and 
in small lots. 

This is directly opposed to the 
trend of a few weeks ago, when 





buyers were eager to snap up 
everything that could be “bought 
right.” 


* * 
BUYER from a northern Texas 
area said that he was willing 
(Continued on Page 42, Col. 1) 
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to Resume 


by Aug. 18; 


45,255 Built in Week 


Pre-Strike Output Levels 


Before End of August; Ford and L-M Reclose 
As Steel Shortage Lingers On 


was authorized to place, and the 
steel industry to accept and sched- 
ule for delivery through November, 
1952, all allocations which may 
have been unplaced for third quar- 
ter production. 
* + + 
bie same rule will be applied to 
allocations for the fourth quar- 
ter, with the distress date set as 
the end of next February. 
Although there is a good chance 
that car output will show a re- 
turn to volume levels before the 
end of the month, the outlook is 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





94,655 
45,255 
® 18,867 
Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 











that it will not be long before 
rates start downward again. 


One plant is believed to have at 
the most six weeks of work left to 
complete its 1952 model runs. After 
that a shutdown of four or five 
weeks is contemplated. During the 
changeovers material inventories 
will be built back up to more nor- 
mal levels. 

It may well be that September 
will be a fairly good production 
month before a slight downturn in 

(Continued on Page 46, Col. 1) 


Big 3, Studebaker | 
May Win Slight 
Quota Increases 


By William Ullman 
Washington Correspondent 
ASHINGTON.—The auto indus- 
try’s Big Three and Studebaker 
are the companies most likely to 
benefit from the National Produc- 
tion Authority’s adjusted listing of 
production quotas for the fourth 
quarter of this year, industry 
sources told Automotive News last 
week. 

However, it was said, only 
slight percentage boosts will be 
granted in the new list, which 
will be disclosed to car manufac- 
turers when they come ~ here 
Thursday (Aug. 14) for their In- 
dustry Advisory committee meet- 
ing with NPA officials. 

Present percentages are: General 
Motors, 41.00; Chrysler, 21.43; Ford, 
21.00, and Studebaker, 4.13. 

It was learned that the two 
smallest producers — Crosley and 
Checker—would be eliminated from 
the revised list, which will name 
only nine companies. 

* * a 
cae output quotas of the two 
small makes will be provided 
for in a separate “all others” per- 
centage figure. Crosley now has a 
(Continued on Page 43, Col. 1) 
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PAR Drive Attracts 
Wider Support 


WASHINGTON. Widespread 
support from both individual citi- 
zens and organized groups. is 


mounting daily for PAR, officials | 


of the new better roads movement 
report. 

Publicity for Project — Adequate 
Roads is being provided by indus- 
try, newspapers, magazines, radio 
and television, according to Arthur 
C. Butler, secretary of the National 
PAR committee. 

Butler said the committee was 
receiving a steady flow of mail 
pledging support to the movement. 

He declared, however, that 

PAR was dependent on resident 
state committees for its success. 
Effective action to cure the na- 
tion’s traffic ills, he said, must 
be initiated on a local level be- 
cause of problems peculiar to 
each state. 

Tennessee started the first state 
PAR committee in April. States in 





Prices Boosted 
$54 on Henry J, 
Allstate Models 


WILLOW RUN. — Kaiser-Frazer, 
a price-cutter four months ago, 
gave in to rising materials costs 
Thursday and obtained OPS ap- 
proval for an across - the - board 
boost of $54.55 in the “basic” ceil- 
ings on Henry J and Allstate 
models. 

In April, K-F pulled a surprise 
by slashing advertised - delivered 
prices on Henry J cars by $100 to 
$168. The new increase retracts 
part of these decreases but still 
leaves Henry J and Allstate prices 
below the full permissible ceilings 

, of the Capehart formula. 

New and old “basic” prices on 
Henry Js, exclusive of taxes, are: 
Vagabond, $1,293 and $1,239; Vaga- 
bond Deluxe, $1,428 and $1,373; 
Corsair, $1,386 and $1,332, and Cor- 
sair Deluxe, $1,521 and $1,466. 

Allstates now have the following 
prices: Four-cylinder standard, $1,- 
293; six-cylinder standard, $1,428; 
four-cylinder deluxe, $1,386; six- 
cylinder deluxe, $1,521. 


British Show 


Exhibition to Feature 


57 Makes of Cars 


LONDON.—Fifty-seven car mak- 
ers, including 25 from other coun- 
tries, will be represented at the 
37th International Motor Exhibi- 
tion here Oct. 22-Nov. 1, it is an- 
nounced by the Society of Motor 
Manufacturers and Traders. 

Field Marshal Earl Alexander of 
Tunis, minister of defense, will per- 
form the opening ceremony at the 
show at Earls Court. 

The society said there will be a 
number of entirely new features at 
this year’s show. Displayed will be 
the latest products in cars, carriage 
work, motor boat and marine en- 
gines, caravans and light trailers, 
transport service equipment, acces- 
sories, components and tires. 

Among the cars on display will 
be the Spanish “Pegaso,” which 
will be shown in this country for 
the first time. 

A composite stand for the exhibi- 
tion of racing cars is planned as an 
additional attraction. 








‘Basic’ Price of $2,040 
Put on Willys Hardtop 


WASHINGTON.—A “basic” ceil- 
ing price of $2,040 has been an- 
nounced by OPS for Willys-Over- 
land’s new Aero hardtop, although 
the car is some weeks away from 
introduction. 

OPS disclosed the price in 
Amendment 1 to Willys-Overland 
Special Order 18. “Basic” ceilings, 
as required in Spec‘al Orders under 
CPR 83, embrace dealer discounts 
but omit taxes, accessories and 
freight charges. 

The new hardtop will be a mem- 
ber of Willys’ Aero Ace line. 









which PAR committees now are be- 
ing organized include, among oth- | 
ers, Arkansas, Colorado, Idaho, | 
Indiana, Iowa, Kansas, Kentucky, 
Michigan, North Dakota, Ohio, 
Oklahoma and West Virginia. 

Butler said all major radio and 
television networks had made free 
time available to PAR as a public- 
service feature. In addition, the 
campaign has been plugged on 
shows sponsored by such firms as 
General Motors, Nash-Kelvinator, 
Auto-Lite, Goodrich, Firestone, Al- 
lis-Chalmers, Gulf Oil and Ameri- 
can Oil. 

The “American Forum of the 
Air,” sponsored by the American 
Trucking Assns., recently gave over 
virtually its whole show time to a 
discussion of PAR. 

Newspapers have run editorials 
and feature stories on PAR, and 
articles on the drive have ap- 
peared in national magazines. 
GM, Mack Truck, Trailmobile, 
Sinclair, U. S. Rubber and Good- 
year are among companies that 
have indorsed PAR in their ad- 
vertisement. 

U. S. Rubber has made its own 
reprint of the new _ publication, 
“PAR—What It Is—What It Does,” 
and has given it wide distribution. 

Butler himself has traveled 
throughout the U. S. to speak on 
behalf of PAR. He said that scores 
of organizations were asking PAR 
for speakers and that members of 
the Washington staff of the Na- 
tional Highway Users Conference 
now were helping him fill these | 
requests. 

Groups which have heard these 
PAR messages include local cham- 
bers of commerce, Kiwanis clubs, 
truck operators, vehicle manufac- 
turers, oil-industry officials, high- 





way-user groups, trailer manufac- | 
turers and public officials. | 





The New Cunningham 


1 


. with an Italian touch 


Sports Cars Are Popping 


NE of the most attention-at- 

tracting auto developments in 
the postwar period has been in the 
high-priced sports-car field. 

As far as production for sale 
goes postwar, Nash led the field 
with its Nash-Healy a couple of 





Front View— 


Note the airscoop about midway back 
on the hood of the Cunningham, similar 
to that planned and in production by 


American makers. 
x + + 


years ago, although General Mo- 
tors had garnered much publicity 
with its rolling laboratory jobs. 

Buick has announced plans to 
build a sports car for sale, and 
Chrysler is also understood to be 
considering such a plan. 

© * * 


— fine Italian hand has played 
a noteworthy role in this devel- 


opment, with Pinin Farina doing 
the coachwork on the Nash-Healy 
and Ghia building the body for 
two of the Chrysler special cars. 

Latest to wed Italian and 
American ingenuity is the Briggs 
Cunningham Co., West Palm 
Beach. Cunningham engaged Vig- 
nale, of Turin, Italy, to build 
bodies for the Cunningham C-3 
chassis, which uses a Chrysler 
V-8 engine fitted with four car- 
buretors. 

This job delivers for $9,000 (plus 
taxes) at West Palm Beach, and is 
termed the car for the man “who 
demands race - car performance 
with limousine comfort.” 

* * © 

UNNINGHAM claims that func- 

tional streamlining of the car 

is such that there is almost total 
absence of wind noise at high 
speed. 

The company says that it is in 
production with the car. Cars 
built by Cunningham have fig- 
ured in races here and abroad. 
An interesting point in _ this 

sports-car flurry among American 
manufacturers is that Ford, one of 





the first to take advantage of the 
| prestige and publicity opportuni- 
|ties with its Lincoln Continental, 
|hasn’t been heard from on this 
| score in some time. 





Who Is Arthur Stevens? .. . 





Gadfly to the Auto Industry 


By Harry Stanton 

Staff Correspondent 
OSTON.—The ancient Greek | 
philosopher Plato, referring to | 
the efforts of Socrates to awaken 
apathetic Athenians, said Socrates 
“was like a gad-fly, stinging a lazy 
. a horse into activi- 
Since that time 
many people have 
been called “gad- 
flies” to describe 
their efforts to 
“needle” someone 
into doing what 


ty 


they think is 
good. 
One of the 


: leading con- 

A. W. Stevens tenders for the 
title, “gad-fly to the auto indus- 
try,” is Arthur W. Stevens, peren- 
nial president of an organization 
he helped to start called the 
Automobile Safety Assn. 

A great many newspapers and 
other publications have given space 
at one time or another to Stevens’ 
provocative “letters to the editor,” 
so many, in fact, that a lot of peo- 
ple are curious about the author. 


co oe * 
HO is this fellow Stevens, any- 
way? He’s a member of the 
Society of Automotive Engineers, a 
descendant of one of the old New 





England families who looks and 


STEVENS’ REBUILT MERCEDES BENZ 


acts like the book version of “a 


|proper Bostonian,” an alumnus of 


Harvard (class of ’97), a devotee of 
rowing and sailing, and a retired 
(but not too retiring!) civic-mind- 
ed citizen of Boston’s north shore. 

After college, he was in the in- 
vestment business with an old Bos- 
ton banking house and he also en- 
gaged in real estate development 
on Cape Cod 

His services, and his pocket- 
book, often have been associated 
with civic enterprises for the 
public welfare, an example of his 
unceasing efforts being progres- 
sive development of the Charles 
river basin, a waterway that sep- 
arates Boston from its neighbor- 
city of Cambridge, into one of the 
most beautiful municipal water 
parks in the nation. 

Becoming intense about automo- 
tive safety during the middle 1930s 
he and a small group of like-mind- 
ed friends launched the Automobile 
Safety Assn, to spread the doctrine 
that Detroit’s product could be 
made safer. He thinks Bill Stout’s 
“Scarab” blazed a trail that the in- 
dustry sometime must follow, and, 
to his way of thinking, the sooner 
the better. 


* * ok 
| ADDITION to placing the en- 
gine in the rear, Stevens wants 
major changes made in the hood, 
windshield, driver’s seat, head- 





e 3 


up tront 


. . . Crusader wants driver 


lights, bumpers and the exhaust of 
American cars. To test his theories 
he bought a rear-engine Mercedes 
Benz and rebuilt it, moving the 
driver’s seat forward 20 inches. 
(See photo.) 

He wrote a book entitled “High- 
way Safety and Automobile 
Styling” setting forth his views. 
He has served without pay as his 
association’s president since 1941, 
and he has bombarded the indus- 
try itself as well as the editors 
with his letters. 

Stevens regards himself as a con- 
servative rather than a radical, in- 
terested—as a stockholder—in pro- 
moting auto industry prosperity, 
but believing it can be done while 
saving the lives of many thousands 
of motorists. 

He comments pungently that to- 
day’s cars are killing and injuring 
altogether too many customers. 

* * * 


UOTES from some of Stevens’ 

comments highlight his think- 
ing as well as demonstrating that 
he still has plenty of enthusiasm 
despite his age—in the upper 70s. 
For example: “The auto engine 
generates deadly CO gas. Yet it is 
located as nearly under the driv- 
er’s nose as it is possible to mis- 
place it.” 

“Venting poisonous carbon mo- 
noxide gas downward around peo- 
ple’s ankles and practically into 
the faces of children is inexcusa- 
ble. The fumes could perfectly well 
and much more sensibly be vented 
above, instead of under, the ve- 
hicle.” 

“It’s a misnomer to call them 
‘head-lights.’ They are more like 
‘foot-lights,’ which are all right 
in a theater but not on a vehicle 
moving swiftly over public high- 
ways.” Stevens wants to put them 
up high and then point the beam 
downward, which he believes 
would reduce the glare zone. 

“The eyes of every living thing 
are at the front. The eyes of the 
car are the eyes of the operator. 
Placing the driver’s seat half way 

(Continued on Page 45, Col. 3) 





|For First 6 Months... 





‘Chrvsler’s Income 


| 


| 
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| 





Best in 3 Years: 
Hits $43,689,486 


DETROIT. Chrysler Cor 
Thursday reported the best first 
six months’ net earnings in th 
past three years 

$43,689,486, or 
$5.02 per share. 
This compares 
with $35,764,210 
($4.11 a share for 
the same period 
last year) and 
$39,543,119 ($4.54 
per share in 
1950). 

This net profit 
includes divi- 
dends of $2,033,- 
057 from foreign subsidiaries and 

amounted to 3.48 percent of sales, 
against 2.57 percent for the first 
half a year azo, according to 
Chairman K, T. Keller. 


Provision for federal income 
taxes aggregated $103,050,000 and 
“is four times the dividends paid 
to Chrysler Corp. stockholders,” 
Keller’s report pointed out. “These 
taxes when added to excise, prop- 
erty, payroll, and other taxes 
amounted to $351 for each vehicle 
sold by the corporation in that 
period.” 


Cash and securities at June 30 
were $197,452,465, exclusive of 
government obligations, held for 
payment of income taxes. Inven- 
tories were valued at $133,063,989 
and current assets reached $248,- 
610,268, 


Chrysler declared a dividend of 
$1.50 per share for the second 
quarter, payable Sept. 12 to stock- 
holders of record Aug. 18. The same 
amount was paid in the first three 
months of this year. Last year the 
firm declared a payment of $2, pay- 
able in September. 





K. T. Keller 





Fields, Chisholm 


Rise at Cadillac 


DETROIT. — Appointment of M. 
E. Fields as merchandising man- 
ager and W. S. Chisholm to suc- 
ceed him as director of personnel 
and public relations was announced 
last week by Don E. Ahrens, gen- 
eral manager of Cadillac. 

Fields will head the division’s 
merchandising, advertising and 
sales promotions. He succeeds C. 
W. Schooley, who resigned to take 
a Cadillac dealership in W. Palm 
Beach, Fla. 

Prior to his appointment, Chis- 
holm served as director of person- 
nel and public relations at Cadil- 
lac’s tank plant in Cleveland. 





Alemite Picks Rob 


For Factory Sales 

CHICAGO.—Leonard L. Rob has 
been named to head sales to car 
factories and other original equip- 
ment users of Alemite lubrication 
equipment and Stewart-Warner in- 
struments, Frank A. Hiter, senior 
vice-president of Stewart-Warner 
Corp., announced last week. 

A graduate of Harvard in 1925, 
Rob joined Stewart-Warner in 1928 
as a stock record clerk. For eight 
years prior to his appointment as 
assistant to the president in 1950, 
he was production control manager 
of the division whose wholesale 
sales he now heads. 





Ohio Assn. Lists Areas 
Barring Dealer Plates 


COLUMBUS, O.—The Ohio 
Dealers Assn. has compiled a 
list of states, territories and 
Canadian provinces where dealer 
plates and transit tags are not 
recognized. 

The association said that 
dealer plates cannot be used in 
Arizona, Arkansas, Idaho, Ne- 
vada, Hawaii, the Canal Zone, 
British Columbia, Newfound- 
land, Ontario, Quebec and the 
Yukon. 
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bps: trade is now entering the 
new-car announcement season. 
All dealers will get new models 
and new energetic selling cam- 
paigns. This is all right. We are in 
business to sell cars. 

Every other trade is jealous of 
the automobile industry's ability to 
bring out new models that obsolete 
the older cars to a degree that 
interests people in replacing their 
cars long before they are worn out. 
This is a big advantage not only 
to the industry but to people who 
use automobiles because it con- 
stantly brings into the dealers’ 
stocks millions of used cars that 
have an additional market. 

It is because new cars are 
obsoleted each year that there 
are sO many good used cars in 
America. The American people 
much prefer a good used car to a 
smaller new one. This accounts 
for the fact that no manufacturer 
ever met with continued success 
with bantam new cars. 

But new models don’t always 
prove a blessing to dealers, par- 
ticularly in years where there are 
many of the preceding model re- 
maining unsold. Occasionally, too, 
a given manufacturer may mis- 
judge the public appeal of his new 
model and then that set of dealers 
suffers competitively until the line 
is replaced. 

We in this trade should always 
be enthusiastic about new models, 
but the thing to be permanently 
enthusiastic about is the need 
people in America have for auto- 
mobiles and the growing number 
of automobile owners, Another 
thing, a dealer should constantly 
be enthusiastic for any program 
that will accelerate public accep- 
tance for him as a merchant in 
his own town. 

The relationship between the 
dealer and local people, when we 
consider profit opportunity, is more 
important than his relationship to 
the car or the car manufacturer. 

+ * * 


2 Things to Remember 

HEN new models come, of 

course, we should take the full- 
est advantage of them. I know 
many dealers who try to sell their 
allotment within six months after 
the announcement, when new 
models are most popular, and thus 
avoid the pressure of taking a lot 
of cars at the end of the season, 
when new models have lost much 
of their selling appeal. 

But in planning for these new 
models, there are two important 
essentials that a dealer should 
never overlook, and we need al- 
ways to give them attention with 
the start of each new model year. 
Giving them proper consideration 
will have great influence on how 
a dealer comes out at the end of 
the 12-month period. The import- 
ance of these influences has been 
revealed many times, but because 
there are so many new dealers, 
they bear repetition. 


First, as dealers plan for the new 
model year, it is well to lay out 
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|and budget your fixed expense and | 
| probable income. In planning your 


budget, do not let your estimated 
fixed expense for the year exceed 
50 percent of your anticipated gross 
profit. If your rent, heat, light, in- 
surance, executives’ salaries—those 
things which go on whether or not 
you sell a car—amount to more 
than 50 percent of your estimated 
gross profit, you don’t stand a 
chance of making any money, ir- 
respective of how good a manager 
you are, because you need fully 50 
percent of the gross to assure 
covering your variable expense and 
provide a profit. 

Be careful with your estimates 
both in regard to fixed expense and 
anticipated gross profits. It isn’t 
difficult to estimate fixed expense— 
you know what it was last year 
and the year before and whether it 
has currently changed. In estimat- 
ing your gross profit, be conserva- 
tive. 

e * * 


Used-Car Bookkeeping 


benny from all appearances the 
next 12 months will be a good 
automobile year, there is reason to 
believe that the market will absorb 
not more than 5,000,000 passenger 
ears rather than the 8,000,000 pro- 
duced in 1950. Don’t fool yourself. 
Be conservative when you estimate 
how many new cars you expect to 
sell, and be sure you have all your 
fixed expense items included. 

The second thing dealers always 
emphasize at this time might be a 
mere matter of bookkeeping, but 
it has enormous effect on your at- 
titude toward business and the 
attitude of your whole sales organ- 
ization regarding it. If we will give 
this point consideration, it will go 
a long way toward automatically 
keeping a dealer in a permanent 
profit position. 

This consideration is simply 
this. When taking in used cars, 
enter them on your books at their 
wholesale value and not at the 
price you happen to allow for 
them. Then charge to your new- 
car gross the difference, if any, 
between your actual allowance 
and the wholesale value of the 
used car. 


You took in the used car and 
made the allowance to sell a new 
car, and if that difference is im- 
mediately debited to yor new-car 
gross, it will constantly show you 
an actual picture of just what hap- 
pens and perhaps you will be more 
careful of allowances. 

There is no honest reason why a 
dealer should subsidize one depart- 
ment for another. Your manufac- 
turer carries no loss leader. He sells 
all his items at a profit. Why 
should you carry in your inventory 
used cars at the price you allow 
for them? If you do, you are the 
only merchant in the world, aside 
from other automobile dealers, who 


carries his inventory at retail 
prices rather than wholesale prices. 
* * * 


Solution to Tax Problem 
Roos that lie to you are worse 

than no books at all. So if your 
accounting practices do not provide 
for this adjustment, keep a sepa- 
rate set of books which will tell 
you the truth. 

An additional reason for immedi- 
ately entering on your books all 
used cars you take in at wholesale 
prices is that no tax official will 
question you, while if you carry 
used cars with inflated value on 
your books to the year end and 
then write them down to their 
wholesale price, you will get in 
trouble with tax officials. Besides, 
you will be in the position of pay- 
ing profit tax when you really had 
a loss. 

When we say put used cars in 
your inventory at their wholesale 
value, we mean the wholesale 
value as given by the NADA 
Guide, the Red Book or any local 
used-car books customarily used 
in your territory. Then when you 
inventory your used cars at 
wholesale value, you add to this 

(See MUNN, Page 41, Col. 3) 


‘Ohio Dealers Support Casual Levy... 





~ Tax Called Blow to Curbstoners 


By Sanford Markey 


Staff Correspondent 


CLEVELAND. — Ohio’s casual} 


sales tax has, to a great extent, 
stamped out the “curbstone used- 
|ear salesman,” according to legit- 
| imate dealers. 

The tax, passed May 21, 1951, 
stipulated that all sales between 
individuals must carry a 3 per- 
cent tax; the same as paid under 
the regular sales tax law. 

For a time there were drastic 


attempts to evade payment of the 
| tax. There are still instances where 
used cars are given as “gifts” or 
sold far below “market values” 
in an effort to escape the 3 percent 
tax payment. These instances, how- 
ever, are being eliminated as law- 
enforcement officials crack down 
| on offenders. 

Seymour Terrell, executive sec- 
retary of the Cleveland Used Car 
Dealers Assn., which fought for the 
bill’s passage, says “the law has 











bp OPS Counsel Herbert N. 
Maletz has issued a “rule of 
thumb” for setting used-car tradein 
allowances. 

Simply stated, it provides that 
no allowance or buying price may 
exceed the ceiling of the higher- 
priced car in a tradein deal, This 
applies whether the higher-priced 
car is the one being purchased or 
the one being traded in. 

Maletz’ clarification of tradein 
provisions in CPR 94 answers in- 
quiries from used-car dealers over 
the proper approach to “trading 
down” transactions, in which an 
owner of a higher-priced vehicles 
wants to swap it for a car with a 
lower ceiling. 

Lots report that “trading down” 
has been on the rise in recent 
months. Many dealers felt that the 
tradein clause of CPR 94 dealt only 
with “trading up” and was hazy on 
the reverse sale procedure. 

* * * 
ALETZ handed down his ex- 
planation at Washington in 
the following form: Interpretation 
2—Tradeins (Section 2g, Ceiling 
Price Regulation 94). 

Section 2g itself declares: “You 
may disregard the ceiling prices 
established in Appendix A to this 
regulation on an _ automobile 
traded in for a new or used auto- 
mobile, except that you may not 
allow a sum greater than the ceil- 
ing price of the new or used au- 
tomobile for which it is being 
traded in.” 

In his interpretative statement, 
released July 30, Maletz offers this 
rather extreme example of how 
Section 2g would apply in a “trad- 
ing down” case: 

“On Dec. 1, 1951, a dealer in Re- 
gion A had a 1942 Ford Special 
4-door six. The ceiling price of that 
vehicle in that region on that date 
was $385. The owner of a 1950 
Buick Special sedan 4-door six, with 
a ceiling price of $1,775, desired to 
make a deal with the dealer. 

“Applying the basic rule set 
forth above, that is, that the ve- 
hicle with the higher ceiling price 
may not be sold at a price in ex- 
cess of its ceiling price, the deal- 
er was prohibited from offering 
the owner of the Buick more 

than $1,775 if a straight purchase 
was involved. 

“However, if the owner of the 
Buick was willing to accept the 
1942 Ford in trade, he is not pro- 
hibited by Section 2g from allowing 
any amount he desired for the 


No Bird-Dogs 
Milwaukee Dealers Get 
License Warning 


MILWAUKEE. — Periodic com- 
plaints against dealers who issue 
offers for anyone to “bird-dog” 
auto sales for cash, checks, gifts, 
rewards and other remunerations 
are being received by the Milwau- 
kee County Automobile Dealers 
Assn. 

The association warned that 
dealers may lose their licenses for 
using such practices, and quoted 
from the “Instructions for Apply- 
ing for a Dealers License,” issued 
by the commissioner of motor ve- 
hicles, 

“The motor vehicle department 
will consider it grounds to revoke 
a license or, in a subsequent year, 
to deny an application for a license 
when a dealer in motor vehicles 
pay any remuneration, fee or com- 
mission to an individual for selling 
cars without first having the in- 
dividual licensed as a motor vehicle 
salesman.” 








Tradein Rule Clarified 


Ceiling of Higher-Priced Car Held Governing 
In Deals Under CPR 94 


Ford, up to the $1,775 ceiling price 
of the Buick. 

“The Ford could not be resold 
thereafter by its new owner, how- 
ever, at a price in excess of its 
ceiling price under CPR 94.” 

* 7 * 
7. an dn from a specific exam- 
ple, Maletz makes these general 
observations: 

“Section 2g does not prohibit 
‘trading down,’ this being the 
transaction in which the owner of 
an automobile trades his vehicle 
for a car which has a lesser ceiling 
price; nor does this section pro- 
hibit a dealer from making an al- 
lowance up to the ceiling price of 
the car the dealer sells, for a car 
being traded in, which has a lesser 
ceiling price than the car the deal- 
er is selling. 

“However, in no case may the 
ceiling price of the vehicle with 
a higher ceiling price be disre- 
garded. 

“Section 2g, while permitting a 
dealer to allow more for a traded- 
in car than the ceiling price for 
that car on a straight sale, prohib- 
its the ceiling price of the higher- 
priced vehicle from being exceeded 
when a tradein is involved. 

“The purpose of this restriction 
is to prevent evasion of this regu- 
lation as to the ceiling price estab- 
lished for the vehicle with the high- 
er ceiling price. 

“Of course, the car accepted in 
trade may not be resold by the 
dealer at a price in excess of the 
ceiling price established for that 
vehicle, even though the dealer 
has allowed a tradein value for 
the car in excess of its ceiling 
price for a straight sale.” 

Two official interpretations have 
also been issued for CPR 83—the 
new-car dealer regulation. One cov- 
ers finance charges and the other 
preparation - and - conditioning and 
advertising charges. 

—Mac Gornoon 


eliminated the curbstone salesman 
and it prevents bypassing of titles.” 

He added that the corner gaso- 
line station no longer sells cars, 
and that the “unscrupulous dealer” 
cannot bypass filing titles, and this 
makes it more difficult to sell 
stolen cars. 

Earl Burrows, secretary of the 
Cleveland Automobile Dealers 
Assn., also believes the law is 
beneficial although he thinks it rep- 
resents another governmental regu- 
lation for dealers. 

Opposition to the tax was 
voiced by Leonard Fuerst, clerk 
of courts, who administers en- 
forcement and collection of the 
tax. Fuerst’s opposition is not in 
the letter of the law, but he dis- 
likes the overhead foisted upon 
his office by extra paperwork. 

Fuerst says “the bill is not bring- 

ing in the amount of money ex- 
pected, and furthermore, the bill 
is not enforceable.” He pointed out 
that the state had anticipated col- 
lecting from $8 to $10 million an- 
nually through the casual sales tax. 
Instead, less than $4 million has 
been collected. 
- Fuerst said that the tax is not 
enforceable because trades are ef- 
fected between persons who, “in 
collusion, scheme to avoid full pay- 
ment.” 

He cited examples of used cars 
with a market value of $1,800 sell- 
ing for half that price with the 
parties involved signing affidavits 
that the reason for the low price 
was that the car “was being sold to 
a boy friend; relative, etc.” 

An affidavit must be sworn to 
with every casual sale. 

According to Fuerst, it “then 
becomes a job for the Ohio tax- 
ation department to determine if 
there is a falsification involved 
and to prosecute.” 

Fuerst pointed out that because 
of the time involved and the lack 
of manpower, enforcement becomes 
a major problem. He said, however, 
that at least 21 cases in Cuyahoga 
county have been prosecuted suc- 
cessfully. 

He also pointed out that the 
clerk’s office receives one cent on a 
dollar for administrative purposes 
where casual sales are involved and 
this, according to Fuerst “is far 
insufficient for operation purposes.” 

In Cuyahoga county, added 
Fuerst, the May-to-May casual tax 
reports show that of 52,983 trans- 
actions there were 10,453 “gifts” 
where little if any tax was paid, 
yet the paper work was just as 
involved. 

Fuerst added that the Ohio Court 
Clerks Assn., in a convention in 
Cleveland, last June, went on 
record as opposing the law in its 
present form. 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
* ™ and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
t the dealers on every used vehicle accepted in partial payment for a new 
A A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
t jovernments applied to the building and maintenance of highways. 
£ e 4. The elimination of government and bureaucratic controls over this 
2 e industry. § 5. A return to the precepts of independence and the rewards of 


applied energy and ability, which made America and gave more of her 


NEWS citizens more of the better things of life than anywhere else in the world. 


Will Auto Industry Lose 
The Pleasure Market? 


AM INTERESTING aspect of the auto market was brought 
up the other day in a market bulletin by Goodbody & Co., 
one of the better houses on the New York Stock Exchange. 


Goodbody points out that the pleasure principle of modern 
psychology explains a great deal of the amazing growth of 
the automobile industry in the 1920s and of the television 
industry a few years ago. 





“The pleasure people got from riding into the country 
in the early 1920s,” the bulletin says, ““was so tremendous 
that they put more of their savings and earnings into auto- 
mobiles than sober economists would have predicted. 


“But how useful might the application of this psychology 
prove if we applied it to the future? 


“Right now driving is ceasing to be a pleasure, and one 
of the important reasons is inadequate roads. 


“If we were bold enough to apply this principle as we 

really see it, we would say that the automobile industry is 

~ much nearer a crisis than it may suspect, because driving 
has ceased to be a pleasure.” 


Those of us who are in the auto business may take issue 
with this. But it is a sobering, challenging thought. 


We know that the auto has made great strides in the field 
of utility. It has changed the face of America and made 
millions dependent on it. 


Its usefulness is growing as more and more people move 
out to more spacious living. Certainly that market is as- 
sured. People are not going to crowd back to the cities. 


But how much of the keen edge of America’s appetite for 
cars is dependent on the pleasure principle? As the fun 
fades—and it already has faded much in the choked high- 
ways—will the desire for automobiles fade, too? 


Will millions come to think of autos as they think of 
plumbing—something they have to have but which they 
take for granted and don’t care too much about? 


To protect this market, all of us will have to do much more 
than we are doing now to push for adequate highways. 








Perpetual Care 
“Evidently most Europeans 
think our foreign policy is an 
endownment policy.”—Michigan 
Food News, trade publication. 
* + * 


Food for Thought 

Wa ter RevutHer, UAW (CIO) 
president, telling Democratic 
platform makers that the 
Party’s formula for victory in 
1952 should be a program for 
creating abundance: 

“Yowve got to talk about 
basic human needs. You've got 
to tie the bread box and the 
ballot box together.” 


* * * 


Vitamins vs. Taxes 


“The human race must be 
getting stronger. Back in the 
early 30s it took two men to 
carry two dollar’s worth of gro- 
ceries. Now, any little boy can 
carry that much.” — Christian 
Herald. 


* * * 


Mad Music 


“The siren songs of those 
who would make the state the 
master, the owner, the provid- 
er of all good things, have 
lured some and will draw 
others, if we let ourselves and 
our children forget the real 
sources of our strength and 
freedom.”—Harley L. Lutz, 
professor emeritus of public 
finance, Princeton university. 

* * *~ 


Universal Disease 
“The one germ the Commu- 
nists fear most is the germ of 
truth.”—Author John Steinback, 
referring to propaganda leaflets 
being dropped by the U. S. over 
communist-occupied areas. 
* * i 


Boost for Pork 


“Pigs are a little less both- 
ersome than delegates. I be- 
lieve the pigs are a little clean- 
er, as they do not throw cups, 
food, used badges, etc., on the 
floor.”—Anpy Frain, in charge 
of the ushers handling both 
the Republican and Demo- 


cratic conventions in Chicago. 
* * * 


Dealers’ Importance Cited 


“We are dependent entirely 
upon the dealer body for our 
livelihood. If all the dealers quit 
tomorrow we would have to shut 
down. We are not set up to re- 
tail automobiles, and would 
probably have the same success 
that Sears Roebuck are having 
with the little Allstate.” —E. C. 
Quinn, general manager and 
vice-president of Chrysler divi- 
sion. 

+ * ot 
Good News 

“The latest estimates on 
business expenditures for new 
plant and equipment, released 
in June, indicate that last 
year’s alltime peak of $23,300,- 
000,000 may be exceeded in 
1952.’’—Bvusiness BUwLLeTIN, 
Cleveland Trust Co. 


* * Ba 


No Proper Tombstone 


“Korea stands today as the 
hallowed graveyard for count- 
less American dead. We must 
not let it become as well a 
graveyard for American hope, 
American faith and American 
honor.” —Gen. Douglas McAr- 
thur. 
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‘The Growing Problem .. . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 








Parking 

Page 8 of your July 28 issue had 
an article pertaining to the solu- 
tion of the parking problem in 
many cities across the nation. This 
article mentioned information con- 
tained in a study entitled, “Parking 
—How It’s Financed,” which was 
prepared by the Automotive Safety 
Foundation, and is being published 
by the National Retail Dry Goods 
Assn. 


I would appreciate the address 
where this booklet may be ob- 
tained.—R. D. GaLLarent, Bannock 
Mtr. Co. (Pontiac), Pocatello, Ida. 

Eprtor’s Note: National Retail 
Dry Goods Assn., 100 W. 31st St., 
New York City. 


* * * 


Teaching Mechanics 


Thanks for the article in the 
July 21 issue of Automotive News 
on the “Fountain of Mechanics” 
which covered the competition 
sponsored by the Ford Lincoln- 
Mercury dealers in Detroit and 
Cincinnati this spring. 

You may be sure that we in edu- 
cation are delighted to have articles 
| like this appear in trade magazines 








10 Years Ago... 





The Big Story 


Seasonal factors and additional scares over gasoline and tires— 
plus evidence of a conservative sales attitude on the part of dealers 
—combined to drop rationed July new-car sales below those of June, 
it was revealed in a cross-country survey made by Automotive News 
. .. With the rate of loans accelerating steadily, RFC had made 458 
direct loans to dealers under the Murray-Patman act up to July 29 
. . . Officials of the Manpower commission, in answer to protests from 
NADA, issued a bulletin warning the U. S. Employment Service 
against intimidating workers by threats of draft reclassification. 
Action by the NADA followed complaints from throughout the coun- 
try that auto mechanics were being coerced by USES representatives, 
who threatened to have draft classifications of mechanics changed 
if they did not transfer to other jobs. 


—VF¥rom the files of Automotive News. 














for, we believe that if the dealers 
and the automotive programs in 
the public schools can be brought 
together, it will help to establish 
more interest in auto mechanics 
as a vocation. 


An increase in interest will help 
us to select better boys for auto 
mechanics training. This, in turn, 
should produce better qualified auto 
mechanics for the dealers. I am 
hoping that other cities will pro- 
vide this competition next year.— 
A. D. ALtTHousE, Supervisor, Voca- 
tional Education, Detroit Public 
Schools. 


* 

Credit Card 

Please print proper mailing ad- 

dress of National Credit Card Co., 
Inc. 

Story appeared on page two of 
your July 28 issue—R. D. Par- 
NEAU, Chevrolet Co., Sylvania, O. 

Epitor’s Note: National Credit 

-—~ Inc., Times Bldg., Portland, 

re. 


* * 


* * 


. 
Safety Handles 
Several months ago, your paper 


ran an ad featuring safety door 
handles. 


Please advise manufacturer’s ad- 
dress.—W. Myers, New York 
City. 

Epitor’s Note: Imperial Handle 
Mfg., 1685 McDonald Ave., Brook- 
lyn, N.Y. 

* . * 
New Engine 

Several weeks ago AUTOMOTIVE 
News carried a news item about a 
new two-cylinder gasoline engine 
that had been developed by the 
Plan-O-Mill Corp. 

I would like to get in touch with 
this firm, and appreciate your as- 
sistance.—L. A. Harian, Ranco, 
Inc., Columbus, O. 

Eprror’s Note: Plan-O- Mill 
Corp. is at 1511 E. Hight mile rd., 
Detroit. 
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With the introduction of Porcelainize in 1935, the hitherto lowly appearance 
maintenance operation took on winged feet. Today the greatness of Porcelainize leadership 
is established by the overwhelming approval of major automobile factories—by the 
multi-thousands of New Car Dealers on the Porcelainize Program—and by millions of 
satisfied car owners. Here, indeed, is full proof that Porcelainize is the 

World Standard for Fine Appearance. 


p 0 RC LAI N l r lhe Ue Mined fei Tine fypearanee 


UNCHALLENGED IN MERIT © UNMATCHED IN POLICY © UNEQUALLED IN PROGRAM 


FREEMAN & FREEMAN, Inc., Denver 3, Colorado 
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Essentiality Role Seen Calling for New Techniques. . . 
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Present Auto Designs Outmoded? 


WASHINGTON New ways of 
building autos may be necessary to 
meet the requirements of a 
fense-tightened economy. according 
to W. W. Owen, a transportation 
expert of the Brookings Institu- 
tion, private research organization 

Owen seeks to dispel doubts 
about the importance of the auto- 
mobile to the nation’s transporta- 
tion system in an article in the 
National Defense Transportation 
Journal. 

Writing on “The Automobile 
Vehicle of Defense,” he points out 
that “a car is often essential to its 
owner even when much of its use 
is in the nonessential category 
This multiple use of the passenger 
car underlines much of the recent 
controversy over the automobile.” 

In fact, the “basic problem from 
the standpoint of defense is how 
to get along with the automobile- 
not how to get along without it,” 
he asserts, citing recent studies 
which indicate that it would be 
necessary to maintain 26,000,009 
cars in operation to meet essential 


de- 


"Miss National Capital AAA’ — 


requirements in case of emergency 

Moreover, on the principle that 
essential] automobile transportation 
must be maintained in wartime 
without new-car production, a min- 
imum of 4,000,000 cars a year shouid 
produced for the next to 
eight years, he says 

The size and importance of the 
auto industry, however, poses a 
dilemma, Owen declares, “As the 
automobile has become increas- 
ingly vulnerable to the demands 
imposed by war or threat of war 
because of the tremendous pro- 
portion of the nation’s resources 

it consumes.” 

This dilemma wil] become more. 
rather than less, acute, Owen 
prophesies, “as long as we live in 
a world where aggression calls the 
signals.” He concludes: 

“The scientist, the technologist 
and the production genius may 
have to dream up an auto that can 
get along without so much of the 
materials that are needed for de- 
fense or that are destined to te 
scarce. Designers may have to 


De Six 





Francis G. Addison jr., Washington banker and chairman, advisory boord, D. C. 
division, Americon Automobile Assn., crowns Florance Leas Brown as “Miss Notioncl 
Capitol AAA." Mrs. Brown, of Hyattsville, Md., is head of the license and title depart- 
ment of the district division, AAA. She was selected from among nearly 600 employes 
of the notional organization and the local D. C. division, and from 13 finolists. At 
left, Mrs. Shenkman, Arlington, Vo., runner up for the honor; ot right: Helen Sari, 
who finished third. They will serve, in these 1902 costumes, to help entertain guests 
at the 50th golden jubilee convention of AAA which comes to Washington Sept. 22-25. 





Car Thieves Face Drive 


FBI Moves to Combat Sharp Upsurge in Racket: 
Well-Organized Rings Uncovered 


WASHINGTON. — Declaring that 
“no car owner is safe,” J. Edgar 
Hoover. director of the Federal Bu- 
reau of Investigation, moved last 
week to step up the government's 
war on the growing number of 
auto thefts. 

Hoover said the FBI had un- 
covered operations so well organ- 
ized that gang members were 
stealing expensive vehicles off 
streets and parking lots on “spe- 
cial order” as to make, model and 
color. Ownership papers were 
forged. 

Hoover called a series of regional 
meetings for this fall as a means 
a -_ . 

9,165 Trailers 
7 . 
Shipped in May 

WASHINGTON. — The Depart- 
ment of Commerce reported last 
week that shipments of truck trail- 
ers during May totaled 5,165 units 
This represents a decrease of 3 per- 
cent from April shipments of 5,308 
units. 

Shipments of complete truck 
trailers during the month amounted 
to 4,611 units, or 89 percent of the 
total, while converter dollies and 
trailer chassis, for sale separately, 
accounted for the remaining 11 
percent. 

There were 160 companies report- 


ing production or shipments of 
truck trailers during May. 


of coordinating information and 
promoting the use of techniques 
for recovery of stolen cars and cap- 
ture of thieves. 

He reported that auto thefts last 
year soared 21.2 percent in cities 
and 15.1 percent in rural regions. 
Thefts in 381 major cities totaled 
more than $95,000,000. 

Early this year, Hoover said, 
FBI agents smashed five theft 
rings in New York, New Jersey 
and other states. Their activities 
included selling stolen cars 
abroad for as high as $7,500, he 
said. 

In the fiscal year ended June 30, 
the FBI recovered 12,310 cars tak- 
en across state lines or out of the 
country, an increase of 14.2 percent 
over the previous year 

Court actions brought 3.969 con- 
victions, a 5.2 percent increase. 


St. Louis Show Planned 

ST. LOUIS.—Plans are progress- 
ing for an automobile show here 
under the sponsorship of the Great- 
er St. Louis Automotive Assn., Inc., 
and new ideas for such an attrac- 
tion were outlined by Edward 
Cleary, general manager of the 
Chicago Automobile Trade Assn., 
at a luncheon here. Clifford Mc- 
Clure is chairman of a committee 
formulating plans for the St. Louis 
exhibition. 


think more about weight 
and fuel saving—new 
more miles out of the fuel 

and greater durability a 
same time 

Technological progress provides 
the great hope for solving the great 
dilernma 


Amoco Asks Writ 
In FTC Tire Rule 


U.S. Court Gets Petition 
Of Seaboard Refinery 


WASHINGTON. — American Oil 
Co. has filed an injunction suit 
against the Federal Trade Commis- 
sion and has asked the U. S. Dis- 
trict court here to declare invalid 
the commission's pending pricing 
regulation on new replacement au- 
tomobile tires 

Also sued on an_ individua! 
basis were the members of the 
commission, Chairman James M. 
Mead, Lowell B. Mason, John 
Carson, Stephen J. Spingarn and 
Albert A. Carretta. 

The court action was the first 
filed by an oil company against the 
commission's controversia] CQuan- 
tity Limit Rule 203-1, based on the 
Robinson-Patman act. through 
which FTC seeks to prohibit tire 
manufacturers from selling new re- 
placement tires and tubes at a 
lower price in large quantities than 
that price charged to a purchaser 
of a single carload lot of tires 

Controversy over this regulation, 
originally announced Jan. 4 to be- 
come effective Apr. 5, already has 
resulted in a court order delaying 
application of the new rule 

American Oil, a Maryland cor- 
poration which markets Amoco 
tires from Maine to Florida, mostly 
through independent gasoline sta- 
tions, distributors and jobbers, 


saving 
to get 
Wwe use 


t the 


Ways 


'charges in its complaint that the 


FTC regulation is unconstitutional 
because it was “promulgated with- 
out adequate notice, investigation 
or hearings” as required by law. 

The complaint says the regu- 
lation would force oil companies 
and private-brand distributors 
out of the retail tire business, 
promote monopoly and ultimately 
result in higher prices to the 
public. 

The complaint further says that, 
under the current system of tire 
purchasing, the number of persons 
engaged in each stage of distribu- 
tion, both at wholesale and at re- 
tail, has increased substantially in 
recent years. It says that tires not 
only of private brands but also of 
manufacturers brands now are 
sold at 285.000 gascline stations 
throughout the country 

The company contends it is en- 
titled to receive a lower price which 
reflects the service it performs, 
such as designing and _ testing. 
transporting, warehousing, financ- 
ing. advertising, promoting. selling 
and distributing the tires. 











Used-Car Bulletin from Detroit .. . 





(Aptco Auto Auction. 


Aug. 6 
Sale was fast. but mot enouch 
clean cars seid 54 units out of 1 
offerings.) 
BUICK 5 Super 2-dr $1.24 4 
RM cor $1.2315 


CADILLAC 45 (62 
CHEVROLET 
oupe. $1.325 











$1.0 
Specia 
$95 

DesOoTo 

DODGE 
Coronet 

FORD 
luxe 
(as 2- 
$594 

FRAZER—'49 4-dr.. $725" 

HUDSON 50 Commodore «* ar 
$1.145 48 Super (5 4-dr 5 
47 Super (6) 2-dr.. $325 46 Super 
(6) 2-dr.. $275 

KAISER (52 4-dr.. $2.400° $7 4-dr 
$275 

LINCOLN 49 club coupe. $1.15"" 

MERCURY 51 club coupe. $1.7" 
47 4-dr.. $520 $6 2-dr.. $509 

NASH— 50 Statesman 4-dr.. $89 

OLDSMOBILE 51 (8S) club yu 
$2.190° 50 «(S85)» = 2-dr 56 
4-dr., $1.510. “49 (95) conv - 
$8 (98) conv., §1.105*°: 4-dr.. $900° 
$6 (66) 2-dr.. $350 

PLY MOUTH--'52 Cambridge 4-dr 
&5! 49 stationwagon. $1.105 
SD 4-dr.. $705 47 SD conv... $725 

PONTIAC 51 Chieftain (8) 4-dr.. $1.- 
929° 50 SL (6) 2-dr., $1,315: SL 
&) 2-dr.. $1.570° $7 SL «8) 2-dr 
$565. $410 

WILLYS— 49 *+-ton panel. $415 

MISCELLANEOUS 45 International 
l‘+-ton van, $405 





Latest Auction Prices 


*Indicates automatic transmission or overdrive 


Other Auction reports are on Pages 44-46 


Sale erery Wednesday.) 


July 30 


(Prices declined a little on account 
of the settlement of the steel strike. 
Sold 76 units out of 114 offerings.) 
BUICK : 2.475° 51 


~52 Special 4-dr 2 









$520. $585. 2- $ 
CADILLAC — 62 . 

50 62) 4-dr $2.925° 
coupe. $2.490° 4 (61 
$1.930°. "48 (75) 7-pass 
CHEVROLET — ‘52 SL I 
$2.035° 50 %-ton pi 

05; SL Deluxe 4-dr 2 
Air, $1,475 49 SL Deluxe 
$950 





CHRYSLER— 45 Wine 
$875° 

DeSOTO—'52 Cust club 

640° 49 Cust 


48 4-cr 





coupe 2.- 





$725 
HUDSON—'49 Super (6) 4-d 


ar S76 

$535 

KAISER—'51 2-dr.. $1,260; 4-dr.. $1 
205, $1.255 49 4-dr.. $600. $655 

LINCOLN—'47 club coupe, $300 

NASH—'50 Rambler conv.. $975 

OLDSMOBILE— 49 (85) 4-dr. $1,165* 
(76) 2-dr $1.000° 

PLYMOUTH— 51 Cambridge club coupe 
$1.400 50 SD club coupe. $1.240 
49 Deluxe 2-dr $1,025 46 SD 
4-dr.. $475 

PONTIAC—'52 Catalina. $2.500° 51 
Catalina, $2.140°; Chieftain (8) club 
coupe. $1.905° 50 Chieftain (6 
4-dr.. $1,280. ‘48 Chieftain (5) con’ 
$800. “47 SL (8) 2-dr., $636 








Auto Plants Maintaining 
Schedules on Aircraft 


By Ed Janicki 
Staff Writer 

DETROIT. — Despite the 55-day 
steel strike, combat airplane pro- 
duction at automotive plants re- 
mains on schedule, military and 
aircraft officials said last week. 
Production of approximately 7,500 
military planes of all types is 
scheduled for this year, with the 
rate of output scheduled to reach 
950 planes per month by the end 
of the year. 

Many auto firms hold heavy 
contracts for the production of 
planes and aircraft parts. 

Col. John N. Dick. Air Force 
deputy director of industrial re- 
sources, last week said that it was 


hoped that supply pipelines, which | 


usually contain a nine to 12-month 
advance supply of steel. can be 
replenished in time to avert any 
production losses in the first 
quarter of 1953 

It was announced by the Army 
last Thursday that tentative plans 
have been made to reopen the 
Chevrolet shell plant in St. Louis, 
the country’s largest artillery shell 
manufacturing facility, with full 
production slated for Aug. 13. 

The plant was shut down in July, 
because of the steel shortage, idling 
some 2,200 workers. About half of 
the country’s output of 105-milli- 





Fords Advertise Movie— 
These show girls in Ford convertibles toured Hollywood and southern Californio for| Lower natural-rubber prices make 





three days to promote the new picture, ‘Lovely to Look At.” 


meter howitzer shells is manufac- 
tured at the plant. ’ 
Latest manufacturer to receive 
a contract from the Air Force is 
the small motor division of West- 
inghouse Electric Corp. in Lima, 
O. The order calls for aircraft 
generators valued at $10,500,000. 

According to James P. Barbour. 
manager of the division’s aircraft 
department, this is the largest de- 
fense contract the division has 
received to date. 

Smaller defense contracts granted 
to automotive firms recently by the 
Air Force include: Champion Spark 
Plug Co., Toledo, $332,592 for spark 
plugs; Federal Motor Truck Co.. 
Detroit. $58,208, spare parts, and 
| New Departure division of General 
Motors. Bristol. Conn., $285,311, ball 
bearings. 


Woolsey Succeeds 
VanNortwick in 
Dodge Truck Sales 


DETROIT.— Appointment of Wil- 
liam S. Woolsey as director of 
truck sales is announced by E. C 





W. 8. Woolsey Mr. VaaNortwick 


Dock, general sales manager of the 
Dodge division. 

Woolsey replaces L. F. VanNort- 
wick, who has resigned to enter a 
Dodge dealership here. 

Woolsey’s 30 years of automotive 
experience include retail selling as 
well as service, field staff and fac- 
tory sales work. 

He joined Dodge in 1939 as dis- 
trict truck manager in the Pitts- 
| burgh region. 


Truck Tire Prices Cut 
AKRON.—Seiberling Rubber Co 
|has announced a reduction of ap- 
| proximately 642 percent in the price 
of large-sized truck tires, of 10-ply 
carcass construction and larger. 


‘the cut possible, the company said. 
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The Philadelphia Inquirer 


constructively serving the 


| 
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see nye Phrtadelphia 
Out from Philadelphia it stretches . . . all along the 
busy Delaware from Trenton to Wilmington. Deep 
into New Jersey it spreads, and all through Penn- 
° sylvania’s busiest counties ...the entire Phila- 


delphia Retail Trading Area. Here live 4.500.000 
people. Here factories thrive, expand, plan even 
further growth. Here is America’s 3rd Market... 


Now in its 19% 

Consecutive Year of Total 

Advertising Leadership 
in Philadelphia! 


the ever-growing Delaware Valley, already the 
world’s greatest industrial area, with Philadelphia 
at the heart of it. 





Here is a market foremost in sales opportunity today 





and with an ever-widening future. And in this market 


+ + * ate: or 
is one of America’s greatest newspapers to deliver 
ig ta ii vour selling message with an assurance of response 
engendered by confidence and loyalty. Your selling 


Constructively Serving plans should include the Delaware Valley. Your 


the World’s Greatest Industrial Area schedule must include THE INQUIRER. 





Exclusive Advertising Representotives: ROBERT T. DEVLIN, JR., Empire State Bidg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicogo, Andover 3-6270; GEORGE S$. DIX, Penobscot Bidg., 


. Detroit, Woodword 5-7260. West Coost Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 © 1127 Wilshire Boulevord, Los Angeles, Michigan 0259 
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Private Groups Seize Initiative . . . 
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N.Y. Aroused to Traffic Problems 


By Ed Brown 
Staff Correspondent 

EW YORK.—Auto dealers here 

are constantly badgered by the 

ills inherent in a city, with its high 
burden of taxes, insufficient park- 
ing facilities, traffic congestion, 
higher overhead costs and a multi- 
tude of other problems. 

However, in the last few weeks, 
concrete steps have been taken 
in many directions to help allevi- 
ate the tendency toward traffic 
strangulation which has taken 
hold in recent years. Dealers are 
watching these new movements 
—led by private organizations— 
with intense interest, hopeful 
that they will add up to increased 
automobile usage. 

Coupled with the PAR movement, 
which dealers hope will gain 
enough impetus in the near future 
to help correct neglected roads and 
thoroughfares of New York and 
surrounding communities, is a 
study released by the National Re- 
tail Dry Goods Assn., as prepared 
by the Automotive Safety Founda- 
tion in Washington, on “Parking— 





How It Is Financed.” The latter 
movement is an attempt to ease the 
parking problem as illustrated by 
27 solutions reached in as many 
different communities throughout 
the country. 

At the same time, Robert Moses, 
one of New York’s most energetic 
public workers, has pointed to 
some of the things which the city 
is doing to help itself out of the 
muddle, although admitting they 
are not enough. 

* * * 


What City Is Doing 

E CITES the highway systems 

in and around New York which 
are constantly being expanded; the 
improvement of bridge approaches 
on the older bridges, the express- 
way link to New York’s new Idle- 
wild airport; the implementation of 
an $80,000,000, five-year improve- 
ment program by the Triborough 
bridge and tunnel authority on 
connections and approaches to the 
Triborough’s bridges and other fa- 
cilities, and the $20,000,000 a year 
that the city itself is spending on 





highways and arterial programs, 

In addition, Moses notes that 
the Port of New York authority 
is starting on a third tube for 
the Lincoln tunnel and on an- 
other tunnel south of this one to 
help alleviate the traffic blocks 
on passage between New York 
and New Jersey. 

However, Moses states: “There 
are no simple or secret remedies 
and no shortcuts to the goal of an 
unimpeded flow of traffic. Many of 
our problems are due to selfish, 
unregulated overbuilding by real- 
estate and promoter groups aided 
and abetted by weak, stupid, indif- 
ferent and occasional venal officials 
—in other words, the kind of over- 
building which characterizes mid- 
Manhattan, where congestion is 
most profitable and rents for stores, 
offices and billboards are measured 
by the number of cars and people 
who pass a given spot at rush 
hours.” 


+ + + 
Garages Ease Parking 
A* FOR the parking problem, 
Moses says that some progress 











Review Nash Program— 


H. C. Doss (left), sales vice-president, 
and W. A. Cook, national service man- 
ager, are shown reviewing the current 
service promotional program prior to a 
West Coast service training meeting ot 
the assembly plant in El Segundo, Calif. 





has been made through establish- 
ment of a few public and quasi- 
public garages, such as the public 
garage at the Manhattan end of 
the new Brooklyn-Battery tunnel 
and the garages at the United Na- 
tions building, the new garage on 





“FRAM Radiator and 
Water C 


Stops Engine Overheating” 































Actual tests prove that 


FRAM“SEST 


livus 


This chart shows the 
results of exacting laboratory tests, proving 
that Fram traps from 69% to 114% more 
dirt than other oil filter cartridges tested! 
Fram gets oil cleaner, cleans it faster, keeps 
it clean longer. Protect your reputation by 
supplying your customers with the best en- 
gine protection in the world . 





leaner 


Says Fram Customer 


““We were on a trip from London, Ontario, 
to Halifax, Nova Scotia, when we had 
trouble with our engine seriously overheating. . . . 
We installed a Fram Radiator & Water Cleaner. 

. .. The temperature gradually returned to normal 
and the rest of the trip was made without incident. 
Later examination showed the filter cartridge to be 
filled with rust and scale, while the coolant appeared to 
be clean. . . . We believe the Fram Radiator & Water 
Cleaner will more than pay for itself by avoiding lost 
time and expense due to cooling system troubles.” 


¢ 


Fram Radiator & Water Cleaners filter out solid 
particles, soften water, inhibit the formation of 
damaging rust and scale . . . keep cooling systems 
operating at top efficiency. Motorists like the time, 
trouble and money they save. . 
. with Fram Radiator & 
Water Cleaners! See your Fram Distributor today! 


extra profits they make. . 








.. FRAM! 





OIL © AIR 











FRAM CORPORATION, Providence 
16, R. I. In Canada: J. C. Adams 
Co., Ltd., Toronto, Ontario. 





. and dealers like the 


° FUEL * WATER 





top of the Port Authority bus 
terminal building in mid-Manhat- 
tan, and the projected parking 
space on the roof of the new Air 
lines Terminal building on the eas 
side of mid-Manhattan. But Mose 
feels that a parking authority wit! 
teeth is necessary and that “this 
program requires private capital. 

In what appears to be the most 
encouraging development of all, 
a group of leading business, in- 
dustrial and financial leaders has 
formed the citizens traffic safety 
board to make “an immediate 
frontal attack on the high acci- 
dent frequency and traffic con- 
gestion in the nation’s largest 
city.” 

Percy C. Magnus, president of 
Magnus, Mabee and Reynard, im- 
porters of oils and chemicals, was 
elected president of the new board, 
while Ralph Horgan, president of 
Ralph Horgan, Inc., Ford dealer of 
Manhattan, was elected a_vice- 
president. 

The board’s sponsors charge that 
this city is “25 years back of the 
times in dealing with its traffic 
headaches” and that “administra- 
tive indifference not only has added 
tremendously to the cost of operat- 
ing here, but steadily is driving 
business out of the city’—a view 
strongly held by New York auto 


dealers, 
* * + 


Administration Accused 


)  Gpehdonge lost hope in the three- 
year-old city traffic department, 
board members say the Impellitteri 
administration gave it nothing 
more than lip service. 

They acknowledge a “selfish in- 
terest” in promoting their new or- 
ganization because “traffic stagna- 
tion affects our welfare.” But they 
assert that they also have an “over- 
riding public interest in correcting 
the abuses that have pyramided 
with each succeeding administra- 
tion.” 

It is expected that acting Traf- 
fic Commissioner T. T. Wiley and 
Deputy Commissioner David R. 
Post will join the board’s advis- 
ory committee. Lack of sufficient 
personnel and funds at his dis- 
posal have been listed by Wiley 
as the principal causes of the 
worsening trends in traffic acci- 

dents and congestion. 

The board is raising a $250,000 
fund to carry out its program over 
a three-year period. Pledges total- 
ing that amount are being obtained 
from the small group of original 
sponsors. 

Magnus, described by associates 
as a “man of action and determi- 
nation,” has announced that “if a 
quarter of a million dollars is not 
sufficient to accomplish the enor- 
mous job confronting the citizens’ 
traffic board, then we’ll raise the 
amount required in short order.” 

* *~ = 


Staff of Experts Sougth 

STEERING committee has been 

set up and charged with the 
responsibility of procuring an out- 
standing traffic engineer and an ex- 
pert on traffic safety. The com- 
mittee, which includes two mem- 
bers of the AFL Teamsters union, 
also plans to hire an expert on 
modern police enforcement pro- 
cedures to concentrate entirely on 
that problem, 

The group intends to cooperate 
with city authorities, even to the 
extent of lending its own expert 
help to the city. It is expected 
that the board soon will put some 
specific proposals before the 
mayor dealing with the parking 
issue. 

Acting Commissioner Wiley was 
associated with Detroit in 1940 as 
its deputy traffic engineer and says 
he helped the Detroit Traffic Assn. 
get its start. He declares that the 
group has had “a very healthy ef- 
fect” on the traffic situation there 

Auto dealers feel heartened at 
these signs of action at last, and 
are happy to have a representative 
so highly placed on the board 
They are certain that a concen- 
trated effort finally is being made 
to unravel the traffic tangle from 
which city authorities seem unabl 
to extricate themselves. 





Firm Fined by OPS 
JAMESTOWN, N. Y.—A $38.42 
penalty for ceiling price violation: 
on the sale of a used car has been 
levied against New Eagle Motors, 
Inc., 1001 Washington St., by the 
district OPS. 
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Dusty pays his 


respects 
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Visiting a recently widowed woman can be a trying experience 
under any circumstances but here Dusty introduced a little ray 


of light into the gloom. UNIVERSAL C.1.T. 











I pushed the bell and stood there on the doorstep not knowing 
what to say when the door opened. Then Mrs. Woods appeared... 


“Come right in, Dusty,” she said with a little smile, “you 
don’t know what it means to me to have Hugh’s friends coming 
to see me the way they have.” 


I patted her shoulder and walked over to the sofa and sat 
— down. “I guess I don’t have to tell you how we all felt about 
Is Hugh. He was a fine man.” 








‘Everyone says that,” she said, dabbing a little at her eyes. 


“Only last night,” I continued, “my little girl told Mary that 
she hoped the new principal would be as nice a man as Mr. 
Woods.” 


‘‘Wasn’t that nice of her to say that!” she exclaims happily. 
Then Mrs. Woods’ face became sad again. ‘“There’s one thing 
I want to make clear, Dusty,”’ she says firmly, “about that 
new car Mr. Woods bought just before he. . .” 






















“But, Mrs. Woods,” I cut in quickly, “‘I wasn’t going to men- 
5 tion that at all. Believe me, nothing was further from my mind.” 


‘I know, Dusty,” she says earnestly, “but a debt is a debt and 
I want you to tell the folks at Universal C. I. T. that I’ll do 
my best to make my monthly payments on the dot!” 


“Well, Mrs. Woods,” I say, “I wasn’t going to bring this up 
until later, but I have good news for you. As of right now, 
you own your car free and clear.” 


“But, Dusty, how . . .” She is very close to tears now. 


“The Credit Life Insurance coverage you received under 
the Universal C. I. T. Plan provided that the title to 
the car would pass over to you without further pay- 

ment in the event of Hugh’s death. So you see, Mrs. 
Woods, you don’t owe anybody a cent for the car.” 


A few minutes later, as I walked down the path to 

my car, my mind was filled with satisfaction that I had 

the kind of Plan that allowed me to lift a little of the 
burden from a widow’s shoulders. 


Think how I'd have felt, if I had let the car be sold with 
out that insurance! 
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Autumn Supply of Steel 
Is Highly Uncertain 





| the next two or three months, automobile production 
will be tied closely to steel production and steel deliveries. 
So many factors are involved in the resumption of steel pro-| 


duction that it is impossible 


to make an intelligent guess 


either as to steel output by products or the ability of auto 


producers to get the types 
and kinds and steel sizes they 
require to make automobiles. 

It may be helpful, however, to 
point out some of the factors and 
conditions that will assert them- 
selves during the coming months 
since these factors, more than any- 
thing else, will determine what is 
to be this country’s ability to turn 

out motor cars. 

During the steel strike, ore 
shipments have been cut off. 
Many observers consider the iron 
ore situation close to the danger 
line, even though there will be 





an opportunity to make up some 
of the lost shipments. Threat of 
an ore shortage is not immediate, 
but it will undoubtedly have an | 
| 


immediate influence on the steel 
New Conveyor Catalog 
GRAND RAPIDS, Mich.—A new- | 
ly revised 28-page catalog on Rapis- | 
|tan conveying equipment, with in- | 
|formation on an enlarged line of | 
power and gravity conveyors, hand | 
|trucks and industrial casters, is | 
available from Rapids-Standard | 


Co., Inc., Rapistan Bldg., Grand 
Rapids 2, Mich. 





situation because the tendency 
will be for steel mills to substi- 
tute scrap for hot metal wherever 
possible in order to conserve their 
ore stocks. 


The effect of this policy is al- 
ready seen in the strong scrap 
market that is now developing. 
Prices of serap grades that had 


slipped below ceiling are now back 
at ceiling levels 
* * 


Conversion-Steel Chase 
i reg tight scrap situation is likely 


to have its most influence on 
the production of steel ingots by 
small foundries and others who 
supply steel that is to be rolled) 
by other mills. The demand for} 
|econversion steel is building up 


again at a fast pace. 

There was a time when the auto 
plants completely dominated 
conversion steel market, Now ap- 
pliance 
stamping plants have joined the 
conversion steel procession. 

While conversion steel produc- 
tion is still at comparatively low 
volume as compared with eight 
or 10 months ago, the demand 
base has broadened appreciably. 
Auto plants are still preferred 
customers of conversion steel 
suppliers, but some of these small 
concerns have already spoken for 


the | 


manufacturers and small | 
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Service Efficiency— 


Domenich Basso (DeSoto-Plymouth), Los 


| Angeles, left, and his 
| Larry Nelsen, center, received a master 
| technicians service conference award for 
| service efficiency from R. P. Brown, dis- 
| trict manager for DeSoto. 


steel-making capacity some of 
the auto plants might now like 
to have. 


situation is today but it can be 
predicted with certainty that the 
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service manager, | 


It is impossible to say what the 


|scramble for conversion steel will 
| be terrific. 

Many steel observers expect gov- 
ernment sources to step in and 
make a top claim for the steel 
|needed for the defense program 
|Steel bars for shells are an ex- 
ample. 


Since forging bars also happen 
to be one of the tightest spots in 
the automotive steel supply line 
the industry will have to exercise 
all the ingenuity its steel buyers 
possess to keep abreast of Wash- 
ington’s defense requirements. An 
encouraging factor here is the fact 
that, recently, defense requirements 
have been scaled down rather than 
increased for many items. 





* * > 


Steady Output Doubtful 
URING the steel strike, plant 
| managers generally followed 
}one of two policies. Some plants 
|}continued to operate to a point 
|where their steel stock bins were 
| practically dry. Others produced 
|cars only to the point where fur- 
ther production would have upset 
the balance of their steel inven- 
| tories. 

Undoubtedly auto producers 
with balanced steel inventories 
will be in a better position to 
resume production than those 
who scraped the bottom of the 
barrel. However, the fact that 
production is resumed is no guar- 
| antee that continuous output can 
| be maintained. 
| It can be predicted that Detroit 
auto plants will have spotty pro- 
duction during the remainder of 
this year if an attempt is made 
|to push their schedules up to top 
| levels. By cutting back their sched- 
| ules, many interruptions will be 
| avoided. 

However, when the results of the 
steel shortage are combined with 
interruptions for model change, it 
seems certain that car production 
at Detroit will be off for the next 
two months of this year and prob- 
ably for the remainder of 1952. 


New-Type Limit Gage 
Developed by Philips 


NEW YORK.—Philips Laborator- 
ies, Inc., announces the develop- 
| ment of a new adjustable limit 
gage which, the company says, 
|holds its adjustment indefinitely 
|}even in constant daily use. 

The gage, developed by A. Brandt, 
chief gage engineer of Philips In- 
dustries in Eindhoven, Holland, can 
be adjusted by semi-skilled labor. 
The company says that danger of 
shifting after adjustment is virtu- 
ally eliminated, the limit tolerance 
being independent of the adjust- 
ment. Wear is said to be negligible. 

The gage consists of two meas- 
uring members separated by a 
wedge and clamped securely within 
a frame. Slope of the wedge is 
| selected so that a large displace- 
ment of the measuring member 
relative to the wedge is required 
for a very small adjustment of the 
measured distance. 


The Brandt gage now is being 

















manufactured in Europe. Philips 
| Laboratories, at 100 E. 42nd St 
|here, is offering manufacturing 


| licenses to interested U. S. firms. 


Aluminum Quota Abuse 
Charged to Ohio Firm 


WASHINGTON.—Alleging unlaw- 
ful use of 126,853 pounds of alumi- 
num in excess of its permitted use 
during the third quarter of 1951, 
NPA has filed charges against 
Buckeye Aluminum Co., of 770 
Spruce St., Wooster, O. 

NPA alleges the company con- 
sumed 384,331 pounds of aluminum 
in the manufacture of kitchenwar 
while authorized to use only 257,478 
pounds. The case will be presented 
before a hearing commissioner this 
month, at which time NPA General 
Counsel John G. Alexander wil! 
recommend the issuance of a sus- 
pension order withholding priority 
assistance, allocations and _ allot- 
ments from the company. 


Conner Buys Tiffin Deal 


Rinhart-Jones, Inc. (Ford), Tif- 
fin, O., has been purchased 
Thomas W. Conner and will be : 
named Tiffin Motors, Inc. Conr 
was Cleveland district manager f 
Universal C.L.T. Credit Corp. fo 
three years and has managed at 
dealerships at Rockford, Ill. *t. 
Louis and Cleveland. 
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Hudson's new wonder car a sure-fire 
sensation in the low-price field ! 


ETROIT’S big secret is out! It’s the opportunity of 
a lifetime for alert dealers. 


Every road test proves it—Hudson’s new wonder car 
will outperform anything in the low-price field. Breath- 
taking acceleration and smooth, sustained power give 
performance so sensational that it can be compared 
only to the fabulous Hudson Hornet itself. 


There’s never been anything like it before 


The ride is out of this world! It takes a corduroy road 
as easily, as sweetly as it does a boulevard. There’s a 
hug-the-road sureness of handling never before even 
approached in the low-price field. 


Without question it will be the safest car in its class! 


Extraordinary durability in every sense of the word 





UDSON 


will be introduced to the low-price field for the very 
first time. 


Hudson’s exclusive ‘“‘step-down” design makes this 
new wonder car possible. First models produced will 
be four-door sedans, which seat six passengers com- 
fortably. Other body models will follow. 


You’ll see action the minute the buying public sees it! 


But don’t wait! Hudson’s present line-up of great cars, 
starring the fabulous Hudson Hornet—national stock- 
car champion—is right now giving Hudson dealers 
plenty of momentum. 


They’re enjoying the kind of profitable operation that 
will put them into this larger opportunity with a 
flying start. 


The time to look into the Hudson franchise is today! 





VY 


A few choice dealer franchises are 
available. For confidential advance 
information on Hudson’s new, low- 
price wonder car and the Hudson 
franchise, send in this coupon 
today! 


So ee a ea ee eee ee ee ee ee ee ee ee 


Detroit 14, Michigan 


confidential. 


NAME 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 


Send me details on the Hudson dealer franchise and the confidential advance 
information on Hudson's new wonder car. | understand this will be kept strictly 
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Chevrolet Dealers Aid L. A. Schools— 


Prints of Chevrolet-produced motion pictures were recently given to the audio visual | and 


aid department of Los Angeles schools by Chevrolet dealers of the area. Above, mak- 
ing the presentation to Margaret Divizia, of the Los Angeles school board, are dealers 


R. M. McClure, Roy S. Carrington and Ray D. Wilson. bin 


Ohio Grants Charters 
To Four Dealerships 


The Ohio secretary of state has 
granted charters to Stahl Motor 
Co., Bellevue; Pyle-Rood Motors, 
Waverly; Montpelier Motor Sales, 
Montpelier, and Lorain Motors, 
Cleveland. 

Stahl Motors, incorporated under 





H. M. Stahl, J. A. Stahl and Wil- 
liam C. Schwer, has a capital of 
$1,500. Pyle-Rood Motors was in- 
corporated under Russell Pyle, 
George D. Rood and W. T. Reed. 
Montpelier was incorporated under 
Arthur S. Newcomer, Wayne E. 
Shaffer and C. L. Newcomber. Lo- 
rain Motors is headed by Hart T. 
Halligan, William E. Kurtzenberger 
and _Edward 1. Kurtzenberger. 
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TWIN POST LIFTS 


There's no waiting for a lift... 


routine 


no disrupted 
no “crawl-under-on-the-creeper”™ 


methods in the Cooke Chevrolet Company of 
Louisville, Ky. Here 10 Weaver Twin-Post Lifts 
(8 shown) have speeded up shop production 
to a tremendous degree. 
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‘Something for the Slide-Rule Boys . . . 
| 


The Mysterious E. O. H. 


| 


|have ever been able to ascertain | 


By Bernie Thomas 
Associate Editor 
ECENTLY daily newspaper 
stories, implying that new-car 
purchasers pay millions of dollars 
annually in taxes on taxes because 


Za \of auto industry pricing practices, 


have engendered new curiosity 
| about the letters “E. O. H.” 
Dealers generally have long 


been aware that those three let- 
ters designate the item on a new- 
ear billing into which manufac- 
turers lump federal excise taxes, 


overhead or handling 
charges. | 
However, few, if any, dealers | 


|just how much of the amount list- 





ed under E. O. H. is for federal | 
excise taxes or how much is for 
overhead or handling. 

But dealers do know that it is| 
auto industry tradition that almost | 
any kind of charge can be con- 
strued as coming under the realm 
of “overhead or handling.” 

. * * 


Rigen delivering a new car, the 


dealer merely transfers the E. ' 


The choice of Weaver was o 


charge to the customer. In| 
Ping cases, the item does not lose 
or gain any identity and _ the 


amount involved does not increase 
or decrease in the transfer. 

The themes running’ through 
most of the news stories on the 
matter have been 

1. That if manufacturers would 
break down the exact amount of 
the federal excise taxes in new- 
ear billings to dealers, the deal- 
ers in turn could list such taxes 
exactly for customers and save 
the customers from having to 
pay sales taxes on top of excise 
taxes. 

2. That manufacturers will not 
| specify exact excise tax figures, but 
insist on lumping them in under 
|E. O. H., because to do otherwise 
| they might reveal how much profit 
| they, the manufacturers, make on 
a new car. 

* * 
[pete themes appear to stray 
somewhat from the realm of 
truth in the light of facts that are 
easy to come by. 
First, even if manufacturers 








nly natural, for the 


Weaver Twin-Post is the only automotive type lift that 


can handle all wheelbase lengths 


and without loss of 


lifting capacity. With it the mechanic has convenient, 
unobstructed access to the entire under-chassis area . . . 
there are no rails in the way. Independent post opera- 
tion enables mechanic to position vehicle at the most 


convenient working angle. Floor 


level controls permit 


mechanic to visually check saddle contact with car. 
When not in use, the lift can be lowered into the floor 
and driven over from any direction. 

Ask your jobber or write us for complete facts and 
time study proof of Weaver Twin-Post superiority, job 
by job. Ask for Bulletin An-457. Weaver Manufacturing 


Co., Springfield, Ill. U.S.A. 


LOW OIL LOCK 


A new development by Weaver en- 
gineers, guarantees that lift plungers 
on any air-oil operated lifts will not 
be raised on air should oil supply 
become low. An important safety 
feature that adds greatly to the life 


of the lift. 
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would (and it is true they will 
not) break down excise imposts 
exactly in billing new cars to 
dealers, the tax saving benefits 
that might result would accrue 
to only a small minority of the 
nation’s buyers. 

The laws of most sales-taxing 
states specifically require that a 
dealer must collect sales taxes on 
the full price of the car, including 
federal excise taxes, delivery and 
handling charges, advertising fees 
and transportation costs. 

Collection rules in other states 
are so vague as to leave the dealer 
with no alternative but to collect 
sales taxes on the full price, be- 
cause no matter how the rules are 
interpreted the burden of collect- 
ing is upon the dealer. 

+ * * 

NLY a very few cities and 

states make any specific ex- 
emptions from sales taxes clear. 

As regards the second theme, the 
competitive secrets that are being 
protected by dumping federal ex- 
cise taxes into E. O. H. with other 
charges belong to dealers, not 
manufacturers. 

There is no slide rule capable 
of determining a manufacturer’s 
exact unit profit with only the 
knowledge of precise excise tax 
charges as the basis for an an- 
swer. 

Federal excise taxes on new cars 
are levied on the manufacturer’s 
selling price to the dealer, a price 
that reflects the manufacturer’s 
profit. 

* * * 

| | geteciger. knowledge of exact 

excise tax charges on a new 
car could enable anyone to bare 
almost completely the competitive 
secrets of a dealer. The dealer’s 
trading margin would be out in the 
open for all to see. 

For what it is worth to him, it 
is possible for any dealer to de- 
termine with a great degree of 
accuracy the exact amount of ex- 
cise tax levied on a new car 
shipped from the factory. But, 
100 percent accuracy is impossi- 
ble without precise data on how 
much the manufacturer pays for 
tires and tubes. 

For dealers only, here is the sim- 
ple way to achieve “great degree” 
accuracy in ascertaining the 





amount of excise taxes on a new 
| car: 
| Take the price of the car, not 
|including any factory-installed ac- 
| cessories, as billed by the factory— 
that is, the price the dealer pays 
for the car alone. For purposes of 
illustration, let’s assume a price of 
$1,200. 
| * + = 
Nom: consider that the price paid 
by the manufacturer for the 
five tires and tubes on the car in- 
cluded the federal excise tax. 

(Auto industry sources estimate 
that five tires and tubes for origi- 
nal use cost the manufacturer any- 
where from $75 to $120. The price 
range depends on size.) 

For tires, let’s take an arbi- 
trary price of $100. 

Now, subtract the $100 for the 
tires and tubes from the manufac- 
turer’s price of $1,200 for the car. 
Figure the excise tax at 10 percent 
of the $1,100 remaining. One should 
wind up with a tax figure of $110, 
and that will be very close to the 


amount that the manufacturer 
made provision for in his billing. 
. * - 


UT please note—the $110 only 

represents the amount of excise 
tax that the manufacturer “made 
provision for.” 

The truth is that even the 
manufacturer makes no attempt 
to arrive at an exact excise tax 
figure on any particular unit, ex- 
cept on sales to government 
bodies which are tax-exempt. 
What the manufacturer does is 
figure up and pay on the 30th of 
every month the amount of excis¢ 
taxes due on all his previous fac 
tory sales. 

In order to get the 30th-of-the 
month figure, the manufacture: 
simply totals the revenue he took 
in from all his sales of cars durin; 
the period subject to another ta» 
payment. From that total he de 
ducts the total sales value of a! 
tires and tubes installed as origina! 
equipment and the total sales valu 
of all cars sold for export. (Car 
| (Continued on Page 32, Col. 3) 
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When rotection 1s aramount / 


© To most automobile owners, preserving the beauty of their cars is more than a matter of 
pride in ownership. They know that the correct finish protection can actually 
slow depreciation, maintain value, and add extra years of driving beauty. That's why 
discriminating car owners specify the Blue Coral Treatment. They've learned that Blue Coral 
and only Blue Coral takes nothing from the finish but dirt, then gently and safely 
burnishes the finish to a hard mirror-like surface — leaving it sealed against corroding 
dirt, erosion and all weather conditions. Let your customers know you care enough to 
recommend the best. Tell them to insure the lifetime beauty of their cars with periodic 
Blue Coral Treatments. It's your insurance, too of Today's Sales, Tomorrow's 
Reputation and Future Good Will. It's the finishing touch for any car. 


H. D. T. COMPANY FACTORS, INC. Creators of the Blue Coral Treatment WHITE PLAINS, NEW YORK 


© 1952 H.D.T. Co. Factors, Inc. 
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7. that Albany printer, John 
Wesley Hyatt, dropped that 
blob of collodion on the bench when 
he was cleaning the ink from his 
hands, he got an idea, which, little 
did he know, would mark the birth 





of a great and growing prea 
Dreaming of creating a synthetic 
billiard ball, for which a prize of 
$10,000 had been offered he, with 
little knowledge of chemistry, 
mixed the collodion with alcohol 
and camphor and produced cellu- 
loid ... the first of the great fam- 
ily of plastics. 

When one of the first employes 
of the Hyatt Roller Bearing Co., 
young Alfred P. Sloan jr., went 
to work on the drawing board at 
$50 per month, little did he know 
when he was designing bearings 
for giant cotton milling machines 
that by dint of his micrometric 
mind and his understanding of 
men, he would become the ablest 
scientific executive in the world 
and head of the giant General 
Motors Corp., a highly decentral- 
ized group of industries, all in- 
dependent of each other, but all 
directed by one master mind. 


Men like those are counted 





among the “natural born” thinkers | 
of the world. They have blazed the 
trail for that new aristocracy .. . 
the aristocracy of accomplishment. 
I call it the aristocracy of capacity 

. never really hampered, but only 
inspired, by the challenge of the old 
medieval aristocracy ... that of 
muscle and club... kings... 
birth .. . wealth and politics. They 
are so curious to discover the truth 
that they scarcely think of money, 
except as a means to finance re- 
search which always reveals an- 
other truth. 


On Feb. 21, the New York Times | 


announced the discovery of new 
“wonder drugs” which have given 
new life to 200 victims of advanced 
tuberculosis, to be available in a few 


months to the whole medical pro-| 


fession. At first it was a_ secret. | 
Then, it was revealed that the se- 
cret lay in certain combinations of 
cheap coal-tar synthetics, The av- 
erage cost per patient, now about 





$3,500, could be reduced to less than 
$100 per patient ... And it was not 
patentable. (And it was true...or 
you wouldn’t read it in the Times 
under the name of W. L. Laurence, 
who never writes a line that isn’t 
so.) 

Thus a new weapon, the first of 
possibly scores of its kind, has been 
added to the arsenal for the fight 
against mankind’s most infectious 
scourge. 

* * a 


Ideas Reach Far 

DVANCED ideas, applicable to 
4 transportation and chemical 
engineering are spilling out of the 
laboratories and machine shops 
and pouring over the nation’s 
crossroads. The chemical process 
industries are growing so fast that 
| the effect not only sparks Wall St., 
| but also reaches out to Main St. 


The college student farsighted 
enough to have concentrated in 
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In any field of endeavor, consistently good performance is the 
only road fo success. And that is precisely why Bendix* 
Hydrovac* and Bendix Air-Pak are the recognized leaders in 
the power braking field. More than two and a half million 
installations and billions of miles of service have proven 
Hydrovac the unchallenged leader in the field of vacuum- 


hydraulic braking. 


Air-Pak, similar in design and principle to the Hydrovac, has 
by its outstanding performance established itself as the 
industry's foremost air-hydraulic power brake unit. 

Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and air actuated units, brakes can be applied instantly by 
foot power alone—a constant safety factor of importance. 


Regardless of size of vehicle or whether the preference is for 
vacuum or air actuated brake, for consistently good perform- 
ance, it pays to specify Bendix Hydrovac or Bendix Air-Pak— 


the industry's Finest Power Braking Systems. 
*SOUTH BEND 


PRODUCTS 
DIVISION 


BENDIX: 


PREG. U.S. PAT. OFF. 


Division, 72 Fifth 


Export Sales: Bendix International 
Ave., New York 11,N. Y. © Canadien Sales: Bendix. 
Eclipse of Canede, 


lid., Windser, Onterio, Caneda 


aviation con 
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this field often has a job waitir 
for him before he is handed h 
Sheepskin. In 1950, an army 
18,526 students polished the 
shields for an invasion of the chen 
ical frontier with degrees in chen 
istry or chemical engineering. TI 
developments are so closely allic 
to all the advanced methods goir 
forward in the automobile industr 
that the progress is important t 
thousands of young men who war 
to succeed in the automobile indus 
try, because many of the new prox 
ucts apply directly to the motor 
vehicle field. 
Take fibre glass, which was 
hailed as a prodigy in Wall St. 
last week ... The manufacturers 
started business in 1939 with a 
net loss of $11,555. The company 
is now worth $112 million. Its an 
insulating material against heat, 
cold and sound ... First explored 
in the laboratories of American 
industry it is now fanning out 
swiftly into the nation’s life. 
Aluminum, so important in the 
automobile industry, is now in 
great demand from the farmers. 
It’s amazing. A turkey growing 
group got 110,000 eggs from 2,500 
hens before they put the aluminum 
roof on... now... they get 128,- 
000 eggs. You figure that out. 
The story of synthetic rubber 
and butyl is just as interesting. 
* * ” 


Trend to Science 

HE whole manufacturing econ- 

omy of the world is going sci- 
entific ... and fast. 

Six hundred years before 
Christ, Thales of Miletus rubbed 
@ piece of amber and found it 
would pick up straws .. , 2,200 
years later Sir William Gilbert, 
physician to Queen Elizabeth 
called the “force” electricity .. . 
60 years later Von Guericke built 
@ machine to generate static 
electricity . . . In 1820, Oersted, 
the Dane, proved that “force” 
produced magnetism ... Faraday 
discovered the principle of the 
electric motor ... Franklin iden- 
tified it with lightning . . . Morse 
and Bell made it write and talk 
.-. - Edison made it glow... lit 
up the world ... Marconi and 
De Forest laid the foundation of 
radio and television. 


Yet ... No one knows today just 
why the amber picked up the 
straw. 

Charles Goodyear pawned his 


children’s schoolbooks to get money 
to buy chemicals before he acci- 
dentally discovered that sulphuric 
acid would vulcanize rubber. 
“Longitude” Harrison struggled 
for 50 years and was 76-years-old 
before he collected the $100,000 
prize from the British government 
to the man who could tell the time 
at sea. 


P.S. Now ... ideas are popping 
from a thousand sources . Mov- 
ing faster than the speed of light- 
ning around the world . . No 
primitive, lying propaganda can 
stop them... I’m glad I have lived 


|through the beginning of the last 


days of stupidity ... But... I’m 
glad I’m still alive and danger- 
ously healthy ... and... I’m sure 
Groucho Marx was just kidding 
when he wisecracked, “Well, we 
wouldn’t be in all this mess if 


Harry Truman was alive.” 








500,000th Ford Tractor— 


Pictured above during brief ceremonie 
marking the production of the 500,000th 
model 8N Ford tractor at the Highlan< 
Park, Mich., plant are (left to right) D. ‘ 
Harder, Ford manufacturing vice-presiden 
G. D. Andrews, sales vice-president, Dec 
born Motors, and M. D. Hill, vice-pre 
dent, Dearborn Motors, national marketi: 
organization for the Ford tractor or 





Dearborn farm equipment, 


.* 
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Merchandising 


Memos to Dealers 


By Bob Finlay 


are substantial merchants, whose 
integrity is usually above _ re- 
proach.” 
At any rate, it’s good to hear a 
dealer defend Auto Row. 
* * * 


Used Cars 


monthly bulletin on used cars to 
Nash does a good 
job on this, reminding dealers of 
the overall objective as well as 
offering specific aids. 





Nash dealers. 








_ heard a lot about the 
demise of the old Auto Row, 
but Martin Bury, president of Wil- 
kie Buick in Philadelphia, claims 
it’s very much alive and kicking. 
In tracing the rise and fall and 
resurrection of Broad St.—Auto 
Row in Philadelphia—Bury says 
that years ago Broad St. dealers 
handled 90 percent of total sales. 
But gyp dealers gave the street 
a bad name. Then, too, factories, 
noting the trend to the suburbs, 
relocated dealerships. 
to escape the effects of the reputa- 
tion they themsclves had created. 
Then, too, the city built the 


which caused traffic to detour. 


But with the years, Bury says, | hold the highly desirable hub- | 


comfort 


helped sell cars in 1907, 
when the foot-pedal accelerator 
first appeared... 


WORLD'S LARGEST 


lis once again Auto Row—with a 


Gyps moved | 
|}used car,” Bury points out. 
| by virtue of its highly competitive 
| situation, prices and terms are al- 
Broad St. subway, excavations for | 


Might be a good idea to list 
’ , again some of these: 
the picture changed again. The 1. Attractive attention with 


subway was completed. The gyps 
were either forced out of busi- 
ness or became respectable. 

Broad St. dealers served all of | 
the city and its suburbs. They 
grew in size, influence and facili- 
ties. 

This, in turn, 
substantial operators. 

As a result, Bury says, Broad St. | 


white space, stopper or humorous 
headlines. 

2. Arouse interest. What’s in it 
for the reader? Will he save 
money, get a car he’ll be proud 
of, avoid repair expense? 

3. Build desire. Describe the best 
attracted other | features—beautiful paint job, re- 
| built engine, etc. 

4. Build confidence. Don’t make 
| overstatements- be frank and hon- 
ar aie |e Chee tllon, Ciao the eater t 

“ . 5. Get action. e the reader 

2 Sa a = tAnd, | act with phrases like “Special for 

today only.” 
* 


Friends 


*x * 


ways attractive. 
“The new-car dealers who can 


ALTER COOPER, of Poudre 
Chevrolet in Fort Collins, Colo., 


pwd glancing through a bi- 
e 





King and Queen of Economy Test— 


Shown are Mr. and Mrs. M. V. Reedy, of Collinsville, Ill., who drove their Nash 
Rambler Country Club 74.49 miles on a gallon of gasoline in the recent marathon 
contest among employes of the Shell Oil Co., Wood River, Ill. Special engine adjust- 


ments were permitted in the event. The marathon was run on a 12-mile course from 
| Edwardsville, Ill., to Wood River and back. 


programs, personal service and 
anonymous service. 

The gifts and flowers program 
has proved especially potent, but 
it requires close supervision by 
Cooper and his partner, Frank W. 
Michael. 

This program, says Cooper, pro- 
| vides an opportunity for the dealer 
to express sincerity as a citizen 


| sends in a booklet detailing the pub- | 
| lic-relations activities of that firm | 
| under the title, “Making Friends of | 
Customers for 23 Years.” 
The Poudre program is divided 
into eight major phases, includ- 
ing gifts and flowers, institutional 
newspaper copy, community en- 

| tertainment, public-relations radio 
| programs, employe benefits, safety 








how Ranco Fresh Air Heate 
it possible to have summer 
comfort in cold weather .. 


MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS /'! 















Sure the weather’s hot in August! 
But, this winter your customers will wish 
they had some August heat. Tell them 


a sales point that can’t be beat! 


THE FINEST CARS ARE COMFORT-CONTROLLED BY RANCO 


Kanco Duc. 


COLUMBUS 1, OHIO 


and friend. 
* cd 

Paper 

ARRAND-NADELL, Detroit 

dealer advertising firm, reports 
that Dodge dealers of Cleveland 
have taken on the four-page tab- 
loid paper it got up originally for 
Detroit Dodge dealers. 

The paper is mailed monthly to 
Dodge and Plymouth prospects. 
The dealer then assigns portions 
of the mailing list to his salesmen 
for follow-ups. 

New Load Law Up 
* 
to N. D. High Court 

BISMARCK, N. D.—North Da- 
kota Attorney-General Elmo T. 
Christianson indicated that an ap- 
peal would be taken to the state 
supreme court from a decision by 
District Judge George Thom jr., 
|which would have the effect of 
| voiding a 1951 statute designed to 
| provide more stringent penalties 
| for truck overloading. 
| Judge Thom ruled that the 1951 
| law did not add additional penalties 
|to the previous statute covering 
|truck overloads nor did it repeal 
| or amend that law. 
| His decision was handed down in 
|a case involving Ernest Christen- 
| sen, of Williston, who was charged 
| with operating a truck overloaded 
| 4,960 pounds on a tandem axle. The 
question was not one of guilt but 
whether the defendent should be 
fined under the 1951 law or under 
| the revised code of 1943. 








ANOTHER HIT 


FROM THE 
HOUSE OF HITS 
* 
fe 





r Controls make 
driving 
. it’s 


ago, and already a proved sales 
success. 

Made of lintless, extra-tough 
Chenille— bleached snowy 
white. For car washing and 
dusting and for dozens of uses 
in the home. Put up in a sub- 
stantial clear plastic bag. 
Packed one dozen to a carton. 





Order from your jobber today. 
LAS-STIK MFG. CO., HAMILTON, ©. 





Introduced just a few months e 
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Highways & Safety... 





Six-Month Traffic Toll 


Rises 3 Pet. 


jy nation at the halfway mark 
this year counted 420 more 
dead from motor vehicle accidents 
than in the first six months of 1951. 
According to the National Safety 
Council, there 

were 16,820 per- 


MATIONMAL SAFETY 
couNnci’s 


 (nleraot 
oa 


the six-month 
period —a 3 per- 
cent rise over the 
16,400 fatalities at 
the end of June, | 
1951. 


A: 





Sz, 


AUTOMOTIVE While Amer- 
weEWwS ica chalked up 
emxmtmrmee the worst 
monthly traffic 


record this May, motor vehicle 
deaths in June went down 2 per- 
cent to 3,010 from the previous 
June’s 3,070. 

For the first five months this 
year travel was up 7 percent, ac- 
cording to the safety council, and 
deaths were up 4 percent, compared 


sons killed during | 


| like number had decreases from | 





to the first five months last year. 
Thus there was a decrease in the 
mileage death rate (deaths per| 
100,000,000 miles) to 6.7—a new all- 
time low for this five-month period | 
-as compared with 6.9 at the same | 
point a year ago. 
* * * 
F THE 450 cities reporting to) 
the council, 313 had no motor} 
vehicle deaths in June, The three 


Caution Is Urged | 
In Mo. Toll Study | 


A cautious approach to the pos- 
sibility of establishing toll roads in 
Missouri was advocated at the in- 
itial hearing of a special state leg- 
islative interim committee looking 
into the subject. 

Sen. William M. Quinn, Maywood 
Democrat, who heads the commit- 
tee, expressed doubt that any mem- 
ber of the interim group would fa- 
vor any action that might interfere 
with Missouri’s new 10-year high- 
way modernization program. 

Harlow Dunn, executive secretary 
of the Missouri Good Roads Assn., 
said preliminary studies by his or- 
ganization had raised “a very rea- 
sonable doubt of the economic feas- 
ibility of toll roads in Missouri.” 

* * * 


o 
Scenic (De) tour 
Wyoming Road Project 

Lures Tourists 

Wyoming is demonstrating that a 
highway construction project can 
be promoted as a major attraction | 
rather than a handicap to tourists. | 
Howard Sharp, secretary-man- | 
ager of the state commerce depart- | 
ment, said releases were being | 
mailed to hundreds of publications | 
throughout the country calling at- | 
tention to the “interesting and spec- | 
| 
| 


| 








‘acular aspects of a highway con- 
struction project in Telephone can- | 
yon, between Cheyenne and Lara- | 
mie.” 

He said that the project was be- | 
ing undertaken in a manner whieh | 
would little inconvenience tourists 
using the route in time or comfort, 
and that tourists actually would 
find the project an “attraction in 
displaying modern methods and ma- 
chinery used in highway construc- 
tion.” 


. * * 
Pa. Shelves Re-Testing 
Of Older Auto Drivers 

HARRISBURG, Pa.—A plan for 
periodic re-testing of Pennsyl- 
vania’s motor vehicle operators, 
particularly older drivers involved 
in accidents, has been shelved tem- 
porarily by the state, according to 
T. Elmer Transeau, director of the 
bureau of highway safety. 

While the secretary of revenue 
has the power under the law to re- 
examine any operator, Transeau 
said the program could not be done 
on a wholesale scale without “pub- 
lic education.” 
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1952. 





Over 1951 


largest of these cities were Colum- 
bus, O. (375,900); Rochester, N. Y. 
(332,500), and St. Paul (311,300). 

For the first half of the year, | 
140 of the cities still had perfect 
records, the council reported. The 
three largest were Little Rock, 
Ark. (102,200); Davenport, Ia. 
(74,500), and Evanston, Ill. (73,- 


Of 45 states reporting for June, 


122 had increases in deaths and a_| industry to the city. Pointing to Muscatin 


culverts in Muscatine. Left to right: 


|June of last year. One state re-| 
ported no change. | tion; J. L. Young, president of Young and 


Only 17 of the 45 states had de- | | vice-president « of f Young | and _Greenwalt. : 


creases, while 26 had increases and | 
two had no change for the first | C hild Passenger Injuries 


half of 1952. |Up 13% in Detroit 

To prevent the last half of the| Child traffic accident injuries 
feat, ane poe Rp Magen: Bagh a were down 4 percent in the first | 
ers and pedestrians to set higher|five months of 1952, according to | 
standards of performance in traffic. the Detroit police department youth | 









Tried, and proved for over 
40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS 10. MO. 


MOA 
NOAH 








Dealer Henderson Is Civic-Minded— 


Je | Charles Henderson (second from right), Chevrolet dealer in Muscatine, 


la., is chair- 


man of the Muscatine Industrial Development Assn. which was organized to bring new 


e on the map, Henderson is shown with 


officials of Young and Greenwalt Co., which has announced a new plant to make road 
Dave Gross, a backer of the Muscatine organiza- 


Greenwalt; Henderson and G. W. Gordon, 


but 


bureau, injury accidents in 


|which children are passengers in 


automobiles were up 13 percent for 
| the same period. 

From January through May, 767 
| children up to 15 years old were in- 
jured- either as pedestrians — or as 





17 


bike riders, compared with 795 last 
year. There was a 10 percent re- 
duction in accidents among chil- 
dren of pre-school age, while 
among the school age group there 
was a 3.6 percent decrease. Four 
hundred twenty-five child passen- 
gers were injured, compared with 
377 in 1951. 


N.C. Roadbuilding 


Exceeding Goal 


| 
| 





Henry W. Jordan, chairman of 
the North Carolina state highway 
commission, reports that paving of 
rural roads under the state’s $200,- 
000,000 secondary road bond issue 
program will far surpass the 12,000- 
mile goal set when the bond issue 
was authorized in 1949. 

He said that through May 31 a 
total of 11,955 miles had been paved 
and another 15,000 miles stabilized 
for all-weather travel. 

Jordan disclosed that $130,000,000 
had been spent on the primary 
road system during the period cov- 
ered by his dccaeate 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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7 | on a commission basis and de- 
| veloped the sales volume in a pro- 
| tected territory at the salesman’s 
|own expense outlay, he was en- 
| titled to equitable protection with 





Lawsuits Affecting Dealers .. . 





Court D 


By Leo T. Parker 
Attorney at Law 

I AROLD A, STEIN, of Concord 

Hudson, Inc., Chester, Pa., says 
in a letter: “We are writing in 
regard to your article on the Mid- 
City Motors v. Gilkerson case. In 
your opinion, could the finance 
company require the dealer to re- 
purchase the vehicle?” 

In this case, a minor rescinded 
a contract to purchase an auto- 
mobile although his father signed 
certain papers as the real pur- 
chaser. The finance company’s 
officials had the same opportun- 
ity as did the dealer to know that 
the minor was the legal pur- 
c r. 

My opinion, in part, is that the 
finance company could not require 
the dealer to repurchase the ve- 
hicle because it is my impression 
that the officials of the finance 
company had the same information 
regarding this transaction. 

Of course, a special clause in the 
contract between the dealer and 





ecisions 


the finance company 
this situation. 
+ * Bs 


| Dealership Contracts 


OSEPH SHANE, of Los Angeles, 
writes: “I am attorney for J. J. 
----- , Inc., of Los Angeles. Mr. 
has suggested that I write 
you in connection with an inquiry 
he has. He has read articles in 
Automotive News regarding the 
termination of dealerships by fac- 
tories. . 

“My client had a retail sales 
dealership for new automobiles 
which déalership was summarily 
terminated by the factory. I will 
appreciate it if you will refer my 
letter to your legal department re- 
questing that they send me the 
citations of authority mentioned in 
the articles covering the subject.” 


For two cases that involve 
dealership contracts, I refer you 
to Wood Motor, 232 S.W. (2d) 
773, and Meyers Motor, 178 Fed. 
(2d) 291. By using Shepperds, 





might alter | 


cases, 

C. O. Spellman, of Spellman Co., 
Detroit, writes: “If my memory 
serves me correctly, some five 
or more years ago—probably be- 
tween the end of World War II 
and 1948—there appeared an article 
in Automotive News reporting two 





or more court decisions with re- 











Spicer Holds Toledo Meeting— 


The annual meeting of Spicer field representatives and service department heads | 
was held at the Spicer Mfg. division main plant in Toledo recently. Under the direc- | 
tion of Sam Dupree, manager of the service parts division, and W. |. Buchanan, serv- | 
ice sales manager, the meeting covered the introduction and discussion of new prod- | 
ucts, sales promotion plans and sales procedures on Spicer power take-offs, P.T.O. 
joints, clutches and other Spicer automotive power transmission equipment. 


you can run down other relevant | spect to the rights of a commission 


salesman or representative who had 
assumed the sales representation 
of a seller’s line in a protected ter- 
ritory. 
+ * ca 

Terminal Compensation 
“MMHE effect of one or more of 

those decisions was that when 
a salesman accepted representation 
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Are you giving vital engine parts* 
complete Summer Protection? 


MOTOR Oil 





all summer long . . . prolong engine life. 


As any mechanic knows, to give complete summer protection to 
an engine, all vital parts must be kept clean and free-acting .. . 
must be supplied with an adequate and continuous flow of oil. An 
ideal way to accomplish this is with fully detergent, heavy-duty 
Sunoco Dynalube. Dynalube’s tough, heat-resistant body, high 


film strength and free-flowing action assure cooling lubrication 


CLEANS ENGINES AND KEEPS THEM CLEAN 


*1. Hydraulic Valve Lifter 2.Crankshaft 3. Piston Rings 4.Piston 5.Cam Follower 6.Lower Bearing Cap 


| respect to cancellation of the agree- 


| 


} 


| 





ment. 

“In other words, he couldn’t be 
cut off without suitable compensa- 
tion in the form of extended life 
of the commission arrangement or 
a cash settlement in lieu thereof. 

“We wish to get the court refer- 
ences for our attorneys.” 

In reply, may I refer you to 
two important cases: Precision, 
738 Atl. (2d) 698, and Howland, 
213 Pac. (2d) 177. Both of these 
higher-court decisions involve 
payment of commissions, and 
from these citations you can very 
easily run down the higher-court 
cases involving commission paid 
to salesmen. 


Actually, higher courts hold that 
a manufacturer cannot cancel, 
without adequate payment, a con- 
tract with an agent particualrly if 
testimony shows that the agent 
was induced to expend considerable 
money in promoting sales. 

This is so although the contract 
contains a clause to the effect that 
the manufacturer can cancel the 
contract immediately and without 
notification, 

* * * 


Accident Policy Is Ruled 
Valid Despite Surrender 


OTTAWA.—Chief Justice James 
C. McRuer of the Ontario supreme 
court has ruled that the voluntary 
surrender of an insurance policy to 
an agent of the company does not 
automatically cancel the car insur- 
ance carried by a policyholder and 
an insurance company can cancel 
a policy only after giving the 
policyholder 15 days’ notice in writ- 
ing. 

The case involved the London- 
Canada Insurance Co. and arose 
out of a highway accident at Al- 
monte, Ont., when Mrs. George W. 
Ellis was killed and her husband 
injured. The latter brought legal 
action against the driver of the 
other car and won a judgment for 
$20,000 for his own injuries and the 
death of his wife. 

At the original trial it was be- 
lieved that the driver of the other 
car had no insurance since his 
policy had been surrendered only a 
few days before the accident. 


Lee Is Appointed 
To Succeed Swain 


At Goodyear Rim 


AKRON.—Walter J. Lee, assistant 
general manager of Goodyear’s rim 
division since April, 1951, has been 
promoted to general manager, suc- 
ceeding Joseph G. Swain. 

Swain had been the division’s 
general manager since 1933. He an- 
nounced that he hereafter would 
serve as consulting manager, re- 
taining a full and active interest 
in the division. 

Hilton J. Lafaye will continue as 
sales manager of the division, a 
post he has held since April, 1951. 

Lee has been with Goodyear for 
30 years. Before moving up in the 
rim division, he had served since 
1943 as Detroit resident engineer. 

Swain joined the company as 
manager of the rim division in 
1930. He previously had been vice- 
president and general manager of 
Firestone Steel Products Co. of 
Akron for 11 years. 


Writ on AFL Kept 
In Rail Dispute 


BOSTON.—The Massachusetts su- 
perior court has rejected a petition 
of the AFL Teamsters union to 
lift a temporary injunction barring 
members from interfering with the 
transportation of trailer-trucks by 
the New York, New Haven and 
Hartford railroad. 


The writ was granted July 15 
after the railroad complained that 
the union was guilty of a second- 
ary boycott by setting up a picket 
line in protest over truckers’ use 
of trailer-on-flat-car rail service. 

Meanwhile, the railroad was 
planning to sue the union for $100,- 
000 for the loss of three days’ busi- 
ness as the result of picketing ac- 
tivity. 
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ple pay more attention to automotive 
advertising in The Saturday Evening Post 


The ladies, bless ’em, are not only attractive, 
they’re influential. More and more, they’re helping 
decide when a new car will be bought and what 
make it will be. That’s why your factory’s ads in the 
Post work so hard for you. Over four million women 
read the Post each week. And, like most Post readers, 
they believe in it and in the advertising it carries. 
Its influence on the influential ladies is another reason why the Post carries 


uvore automotive advertising to more people than any other magazine. 
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eign aid totaled more than $1.5 bil- 
AUTOMOTIVE WASHINGTON lion. 
Robert E. Winn, National Pro- 
° duction Authority enforcement is 
Chapman Bids Industry che in expeeted fo setup a new 
drive against violators now that 
elle ‘ it is certain controls won’t be 
To Utilize Shale Oil a 
Hardship cases caused by insuf- 
bias ficient allotments under the Con- 
By W illiam Ullman | trolled Materials Program are really 
‘ee age apne asta ; ; ; getting help from NPA’s Office of 
ee technical advances in synthetic liquid fuel | Small Business. Of 539 firms that 
techniques, Secretary of the Interior Oscar L. Chapman, |complained of CMP materials, 452 
in a report prepared for Congress, last week praised the received supplemental allocations. 
seven years of cooperative research by the Bureau of Mines Although Congress is in adjourn- 
and private industry. He said? micial motorcade across the bridge yee a —™ ae “i } 
this research had transformed | with a spanking-bright 1903 Cadil. rsvrie A pos eg “roma + age 
oil shale from a material that | lac in the No. 1 spot. Canadian Dealer Gives Shri Lift ee eee ee ee eee 
seemed in 1944 to offer little Exactly 8278 motor vehicles ian Veadier ves riners @ Litt special House group will investi- 
hope of utilization for producing |Tolled across the bridge in its first Consolidated Motors Ltd. (Studebaker), Winnipeg, Manitoba, provided the cars for gate tax-exempt philanthropic foun- 
synthetic liquid fuels to one so full day of operation. Estimates are Shrine officials during the recent Shrine circus parade in Winnipeg. The cars are | dations. 
promising that “it would now be that 1,500,000 vehicles will use it shown just before the parade got under way to help raise funds for the organization's 
prudent for private industry = “i. ae Stee the tmniia hospitals for crippled children, | Dobbins Heads Lincoln Sales <a 
struct a prototype commercial oil-| +” a gle ec me n ° 
from-shale plant.” Finney eget wo — ogg es available to the public is a total of | tanker operated by private busi- gy verre: (Calif.) _ kl 
Chapman reiterated a recommen- |) 04h: b L os be Me =| 3,434 titles which may be rented, | ness is manned by 43 men. erry Vim as, Ve and 
dation that private industry, with athing beaches and unsurpasse purchased or borrowed in 42 differ- ; (Calif.) district sales manager for 
such government assistance as | 8° f00d. s * * ent ways. | The Mutual Security Agency re-| Lincoln-Mercury, announces the 
might be available, proceed to con- N , The Senate preparedness sub-| ports that the U. S. since 1948 has| appointment of BR. S. Dobbins as 
struct pioneer commercial plants | ‘Votes of a Capital Reporter committee criticized the Defense | 8iven $13.5 billion in economic aid|manager of the recently created 
to produce synthetic liquid fuels Department for putting 282 men on|to European countries. In the fis-| Lincoln salés department for the 
\ eat year just ended, economic for-| Oakland district. 





from both oil shale and coal. 

“Sooner or later,” the report ob- 
served, “our na- 
tion will rely in 
part on synthetic 
liquid fuels, and 
from the stand- 
point of national 
security it is es- 
sential that we be 
fully prepared 
when the time 
comes.” 

id A few of last 
William Uliman year’s major ac- 
complishments under the Synthetic 
Liquid Fuels Act of 1944, according 
to the report, included: Putting 
into operation on a demonstration- 
plant scale a new process for pro- 
ducing liquid fuels from coal syn- 
thesis gas; completing cost studies 
for commercial plants to produce 
liquid fuels from both coal and oil 
shale; gassifying powdered coal 
with oxygen under pressure on a 
pilot-plant scale, and starting con- 
struction of a 300-ton-per-day oil 


shale retorting plant. 
” * * 


= in this year’s catalog of 
government films which are 


a Navy oiler when a comparable 


SELL CARS’. 
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SO-CALLED “‘easy terms”’—asking little or nothing down and 
offering up to 3 or 4 years to pay—are still being offered to 
new-and used car buyers. 

Of course these are not “easy terms”’ at all. They are very 
hard terms indeed—immensely costly to customers who may not 
really need long credit. And in the long run they are costly to .. 
dealers, who often lose good will and repeat business. 

If you are a General Motors dealer, you need not 
compete on this basis. 


You can SELL CARS—NOT TERMS. 













Army Acts on Small Plants 
HE Small Defense Plants Ad- 
ministration and the Depart- 

ment of the Army last week 
announced an agreement designed 
to increase the volume of Army 
contracts awarded to small busi- 
ness. 

Under the agreement, SDPA will 
assign representatives — specialists 
in procurement for small business 
—to 25 or more major Army pro- 
curement centers and purchasing 
offices. 

Together with the 329 small- 
business specialists already as- 
signed by the Department of the 

Army, these new representatives 
will be able to screen all pro- 
curement contracts before they 
are let, and to initiate “joint 
determinations” earmarking all 
or part of a particular procure- 
ment for small concerns only. 
This plan closely parallels ar- 
rangements recently concluded 
with the Navy and Air Force, and 
completes the framework for put- 
ting into effective operation the 
joint program of the SDPA and 
Department of Defense to increase 
the small-business share of defense 
procurement. 

The agreement recognizes the 
right of SDPA to determine 
whether a firm is to be classed as 
“small business” for procurement | 
purposes, 























* oo * 
Chesapeake Bridge Opens 
TH Chesapeake Bay bridge, the | 

world’s longest continuous over- 
water steel structure, was formally 
dedicated in this neighborhood the 
other day under a burning sun and | 
with blazing oratory. 

The bridge structure is 21,286 feet | 
long—a bit more than four miles 
and measures 28 feet from curb 
to curb. 

It is a toll bridge, financed by 
revenue bonds to be retired by 
toll income — $1.40 per car and | 
driver, plus 25 cents for each 
passenger. Truck rates run from 
$2.25 to $5, depending on the size 
of the truck. Commuters making | 

15 roundtrips a month can buy | 

half-price ticket books. | 


GENERAL MOTORS 


A fleet of ancient cars led the! _ 7 Ef 
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Sept. 10-12— National Petroleum Assn., But Canadian Report Shows Credit Climbin 
Dealer Conventions | Assn., Traymore hotel, Atlantic City 50th annual meeting, Traymore hotel, | : 
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;.NOT TERMS 
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| You can sell your prospect the car he wants—then schedule 

| oa program of payments on the GMAC Thrift-Guard Plan... 
that will save him money. 

This flexible plan provides complete, convenient time 
purchase service at low cost. Fit it to your customer’s real cir- 
cumstances. He should not undertake payments which are too 
high for comfort. But they should not be less than he can com- 
fortably afford. Ask him to pay only for the credit he needs. 

These are safe, good terms for your customer. And they 
are safe and good for you, too. 


















GENERAL MOTORS ACCEPTANCE CORPORATION 


BI PURCHAS 


The GMAC Thrift-Guard Plan—The Complete 
PL AN | N- Time Purchase Plan—That can be offered only by dealers in 
| CHEVROLET - PONTIAC - OLDSMOPILE - BUICK + CADILLAC new cors, 


and for used cars of all mokes sold by these dealers 


ACCEPTANCE CORPORATION 



















their Prices for such used cars, with 
the increases reportedly ranging 
from 10 percent to 15 percent or 
more. Dealers are not pressing 
sales as they did earlier in the sea- 
son, since they believe that prices 
will rise. 

“There’s no shortage of top qual- 
ity used cars,” said one used-car 
dealer. “Too many dealers are now 
raising their prices and this is 
slowing down sales.” 

Another factor is the growing 
trend of dealers to offer less for 
older cars in tradeins. 

A sensational drop in the value 
of imports of cars and trucks 
into the Canadian market is re- 
ported by the Canadian govern- 
ment. Such imports totaled only 
$22,561,000 in the first five months 
of this year, against $46,211,000 
last year in the same period. Im- 
ports of automobile parts also 
dropped to $85,014,000 in this pe- 
riod, against $94,118,000 last year. 

Such imports in May dropped to 
$7,996,000 for cars and_ trucks, 
against $11,371,000 last year, but ad- 
vanced to $18,925,000 for auto parts 
against $18,549,000 a year ago. 


Accident Report 
Oil Industry’s Record 


Lowest in 5 Years 


NEW YORK.—The American 
Petroleum Institute’s 20th summary 
of accidents involving trucks and 
automobiles operated by the oil in- 
dustry shows and_  accident-fre- 
quency rate of 18.6 per 100 vehicles, 
lowest in five years. 

The institute reports that the 
total of 1.22 accidents per 100,000 
vehicle miles is the lowest since 
1945 and marks the fourth consecu- 
tive year in which there has been 
a decrease in this category. 

Data in the summary represents 
the collective experience of 213 
companies that operated 80,356 mo- 
tor venicles during the year. 

Records indicate that the 64,160 
vehicles operated during 1951 trav- 
eled 1,037,391,000 miles and were in- 
volveua in 12,667 accidents, for an 
average of one accident in 81,897 
miles of travel. 























The above device was for drivers 
of closed cars. The bottom part of 
the glass door was on a hinge, and 
all that the driver had to do was to 
push the glass with his arm, the 





section swinging outward. 
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Dealer Doings 


conclave in Oakland were Frank 
Lower, San Rafael, vice-presi- 
dent, and Louis Roballo, of Stock- 











Angelo Brunozzi, automobile deal- 
er, has been elected to the board 
of directors of the Glen Lyon (Pa.) 


| contest period, in addition to 107 


| Plymouths. It said it had gross 

| sales of $502,000 in June, for the 

best month in its 17-year history. 
a * od 


Bundy Replaces Nielson 


As Utah Chapter Head 


L. A. Bundy (Buick-Willys), 


| National Bank. He recently was 


ton, secretary. 





Room for All in a Hudson— | 


Bay City Motors (Hudson), National City, Calif., took advantage of the appearance 
of the Clyde Beatty circus there to demonstrate the roominess of a Hudson Hornet 
club coupe. The Hudson was driven in front of the grandstand, the door opened and 
clowns began pouring out in a seemingly never-ending line. A total of 18 clowns 
emerged, in addition to Sales Manager A. Isaac and salesman ‘‘Mitch"’ Mitchum. 


| 
| 
| 


outh), Mishawaka, Ind., gave a pic- 


|chosen as “Merchant of the Year” * * * 

|by the Glen Lyon-Newport Town- Smallcomb Ups Schou 

| ship Businessmen’s Assn. ‘ ; 

| * * * Herb Schou has been named auto 


| (Dodge-Plymouth) is running for) Rank Wins Sales Race 


“a body and reconstruction superin- 
Two Oroville Dealers tendent for Smallcomb Cheveciet 
To Run for Office dealerships in Burlingame and San 

Two Oroville (Calif.) dealers who | Bruno, Calif., according to Ted R. 
are taking their first fling at poli- | Schuman, general manager. Schou 
tics have been supported by the | has been with the firm eight years, | 
voters in the primary and will com- | 4nd formerly was service manager | 
pete in November elections. | of the Burlingame dealership. His | 

Don Hobbie (Cadillac-Chevrolet) | former post will be filled by Bud | 
is a Republican candidate for the | Mitchell. 
state assembly, while Fred A. Hill | 








+ * * 


the county board of supervisors. 
+ + * 


Manion Elected to Head 


California Hudson Group 


The Northern California Hud- 
son Dealers Assn. has chosen 


On Dodges in Wisconsin 
Rank & Son, Milwaukee, an- 
nounces that it ranked first in Wis- 
|consin and fourth in the nation in 
the final results of a nine-week 
|sales contest on Dodge cars and 


Brigham City, Utah, has been 
elected president of the Boxelder 
county chapter of the Utah Auto- 
mobile Dealers Assn. 

He replaces Robert Nielson, 
Nielson Motor Co. (DeSoto-Plym- 
outh), who has withdrawn from 


business. 
ok + 


* 
ing R 
Ding Remover 
Two Kansans Invent 
Fender-Fixing Tool 
Bernard F. Leaf, auto dealer in 
Lindsborg, Kans., and John M. 
Johnson, a former employe of 
Leaf’s have been granted a patent 
on a body and fender straightening 
tool they invented. 
The machine weighs about 25 
pounds and works on the principle 
of a moving flange, with pressure 


Jordan Celebrates Birthday 


To celebrate its third birthday, | nic kit free of extra charge to each 
Jordan Motors, Inc. (Dodge - Plym- | purchaser of any used car or truck. 





Paul Manion, Sacramento, 
president for the coming year. 





HYATT 


SPHERANGULAR TYPE 


Automotive engineers “design in” Hyatt 
Roller Bearings on the basis of their 
year-in, year-out performance on model 
after model. 

Behind the consistently outstanding 
performance of these dependable bear- 
ings are two completely modern plants, 
up-to-date high volume production 
equipment, excellent engineering, metal- 
lurgical research and inspection facili- 
ties —along with broad application ex- 
perience. 

Add to this the painstaking attention 
to all manufacturing details that charac- 


HYATT 
STRAIGHT CYLINDRICAL 
ROLLER BEARING 


ROLLER BEARING 


as | trucks. 


The dealership reported that it 





Other officers elected during a | sold 302 Dodge vehicles during the 


“Performance Proved” 


HYATTS 


terize Hyatt craftsmanship ... uniformity 


of roller diameters, lengths 


and end 


squareness ... flange squareness on races 
...and high surface finishes which guar- 


antee longer lasting, quieter 
bearings. 
* 


* * 


Hyatt Quiet Roller Bearings 


operating 


have long 


been the choice of the leaders in the 
automotive industry. Their dependability 
is “built-in” and their quality proved by 


performance. Hyatt Bearings 
General Motors Corporation, 
N. J., and Detroit, Mich. 





Division, 
Harrison, 


applied by a screw that moves the 
tool backward and forward. 

Leaf and Johnson began working 
on the device during World War 
II. The original unit was built of 
angle iron. Then the inventors be- 
gan to experiment with pipes and 
discovered better work could be 
done. Built of 1%4-inch aircraft tub- 
ing, the tool is said to be highly 
maneuverable. 

7 * * 


| Dealer Hawker Reports 


Plans for Retirement 

Archibald G. Hawker, an auto 
dealer in New Britain, Conn., 
since 1918, says that he will re- 
tire soon. He is president-treas- 
urer of A. G, Hawker, Inc. 
(Packard) and a former presi- 
dent and secretary-treasurer of 
the New Britain Auto Dealers 
Assn. 

Hawker operated a tire and 
vulcanizing shop in 1910 before 
becoming a dealer. He has been 
the dealer for several makes of 
cars including the Durant and 
Lafayette. 





Pike Elected to Head Up 


Reidsville (N. C.) Dealers 

| Braxton L. Pike has been elected 
| president of the Reidsville (N. C.) 
| Automobile Dealers Assn. Other of- 
| ficers are: J. B. Huskey, vice-presi- 
|dent, and L. Elwood King, secre- 
| tary-treasurer. 
} * * * 


‘Queen’ Awarded Austin 


;| Sara Ann Starry, University of 
| Kansas coed, was recently awarded 
|}a 1952 Austin Somerset by Light 
| Car Motors, Los Angeles, for being 
| selected “queen of the American 
| college campus.” Edward N. Na- 
|than, president of the dealership, 
| provided the Austin as first prize. 
| * * * 


| Thoner Chevrolet Sponsors 


Safety Slogan Contest 


E. Thoner & Sons Chevrolet, 

Inc., Culver, Ind., sponsored a 
safety slogan contest to empha- 
size the importance of thinking 
about safety in everyday work or 
play. Entrants wrote a slogan of 
not more than 25 words. Several 
prizes were awarded. No pur- 
chases were required to enter the 
con 


Gay Elected President 
Of S. C. Dealer Group 


The newly organized Cherokee 
Automobile and Truck Dealers 
Assn., Gaffney, S. C., has elected 
W. A. Gay, of Stephenson Motor 
Co., as its first president. 

W. Joe Arthur, of McArthur- 
Wood Chevrolet Co., was elected 
vice-president and Walton Lips- 
| comb, of Lipscomb Motor Co., was 
|chosen secretary-treasurer of the 
| new organization. 
| . + + 





, Johnson Brothers Reunited 


|In Atlanta Nash Deal 


Bernard C. Johnson, formerly 
vice-president and general man- 
ager of J. W. Goldsmith, Inc., 
Atlanta, has resigned to become 
a partner in the Nash dealership 
of Martin Johnson Motor Co. in 
that city. 

The Johnson brothers previ- 
ously had been together in an 

(Continued on Page 23, Col. 1) 
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(Continued from Page 22) 


auto partnership for eight years, | both financially and athletically. It 


but World War II brought an 
interruption in the _ business. 
Bernard Johnson’ joined’ the 
Goldsmith organization shortly 
after V-J Day. 

* 


+ * 


Booth Aids Park Drive 


Ted Booth (Packard), Grand 
Rapids, Mich., is a trustee of the 
Grand Rapids War Memorial Assn. 
which is seeking $70,000 by public 
subscription to extend the existing 
Fulton park pylons. 

* * 


Richmond Dealers Give $900 


To Alter Chamber Offices 


The Richmond (Calif.) Auto- 
mobile Dealers Assn. has made a 
double contribution to a fund to 
provide for alteration of the 
city’s chamber of commerce of- 
fices. 


financial contribution and also 
supplied the chairman of the 
fund-raising committee in Del 
Thompson, head of Contra Costa 
Motors (Buick). 


* * * 


Skinner Sells to Hobbs 


Paul A. Skinner, partner in 
Hobbs-Skinner Chevrolet Co., Wich- 
ita, Kans., has announced the sale 
of his interest to his former part- 
ner, Lee J. Hobbs. The firm will be 
known as Lee J. Hobbs Chevrolet 


Co. Skinner became a partner in| 


1943. 

* * * 

Dillard Elected 
Si Dillard, owner of Si Dillard 

Motor Co. (Dodge-Plymouth), 
Roseburg, Ore., has been elected 
president of the city’s chamber 
of commerce. 

7 


Norton Heads Okla. Club 


Neil Norton, of Norton Buick 
Co., Okla. City, was recently 
elected president of the Oklahoma 
City American business club for 
the ensuing year. 

* * * 


Ga. Lions Elect 2 Dealers 


Jack Burkhalter, owner of Burk- 
halter Chevrolet Co. and Elston 
Johnson, owner of Johnson Motors 
(Studebaker), both in Tifton, Ga., 
have been elected to the board of 
directors of the Tifton Lions club. 

cs * * 


Barnett Named to Head 


Detroit Plymouth Assn. 


Dave Barnett, president of Bar- 
nett Motor Sales, Inc. (Chrysler- 
Plymouth), has been elected pres- 
ident of the Greater Detroit 
Plymouth Dealers Assn. 

James Mason, president of 
Hodges Auto Sales (Dodge- 
Plymouth), will serve as vice- 
president of the association, and 
Jack Rose, president of Louis 
Rose Co. (DeSoto-Plymouth), will 
be secretary-treasurer, 

* * * 


Gustafson Heads Lions 


Pere Gustafson (DeSoto - Plym- 
outh), has been elected president of 
the Libertyville (Ill.) Lions club, 

* * * 


Johnson to Chamber Post 


Harold Johnson, of Johnson- 
Small Motor Co., Pratt, Kans., 
has been elected president of the 
Pratt chamber of commerce. 

* *~ OK 


Studebaker Group Registers 


In North Carolina 

The North Carolina Studebaker 
Dealers Assn., with principal 
office at Rocky Mount, N. C., has 
been granted a charter by the 
secretary of state. 

It is a non-stock corporation. 
Principals are H. M. Salisbury jr., 
Rocky Mount; W. W. Merriman 
jr., Raleigh, and John Wiggins 
jr., Wilson. 

* ce * 
Krafft Plans City Adoption 
Of Junior Baseball League 


W. R. Krafft, president of Mon- 
arch Buick Co., is formulating 
plans whereby Indianapolis will 
take over operation of Junior Base- 
ball of Indianapolis, Inc., and 
supply the budget. 

Krafft took over the reins of the 
league three years ago and has 
built it into a strong organization 


| ments 


The dealers chipped in a $900 


provides recreation for more than 
3,000 boys. 


* * * 
Pennsylvania Dealer Group 


Holds Annual Outing 

The Wyoming Valley (Pa.) Au- 
tomobile Dealers Assn. held its 
annual outing at Fox Hill coun- 
try club with 55 attending. Golf 
during the afternoon was fol- 
lowed by dinner in the clubhouse. 

The committee on arrange- 
included: IL A. Glaser, 
chairman; Fred Parry, and John 


Stenach. 
* = * 


Henderson Appointed 
N. D. Henderson has been ap- 
pointed general manager of Nich- 
ols Brothers Motors, 6116 Lemmon 
Ave., Dallas. 


+ + * 
Ohio Firm Hit by Fire 
Fire destroyed an automobile 


and damaged the Dean McConnell 
Packard dealership building at Van 











Thousands Attend Dealership Opening— 


The opening of Berl Berry Lincoln-Mercury dealership in Kansas City was high- 
lighted by Ed Sullivan, emcee of “Toast of the Town." Berry says that 6,000 persons 
crowded the dealership with thousands outside waiting to see Ed Sullivan put on a 
variety show. The dealer was presented a plaque in recognition of Berry-Center as 
the world's largest Lincoln-Mercury dealership. 





Wert, O. The blaze is believed to 
have been started by a short cir- 
cuit in a battery charger. 

« * * 


six films on driver training to the 
Philadelphia board of education 
for use in teaching driving to 
school children. 

Attending the presentation were 
Raymond P. Scott, of Ardmore, 
association president; Dr. Louis 
Hoyer, superintendent of the 


Dealers Give Training Films 


To Philadelphia Schools 


The Chester District (Pa.) Lin- 
coln-Mercury Dealers Assn. re- 








cently presented a set of Ford’s 


Philadelphia board of education, 





50% More Jobs 
e Per Drum 





GET 50% 
MORE 
PROFIT 


ON YOUR 
UNDERCOATING 
JOBS 





Nokorode is concentrated—no excess 
solvent. You spray Nokorode to 1 /16” 
thickness —and it dries to almost 
1/16”. It’s made entirely by Lion un- 
der U. S. Patent 2393774, assuring 


controlled uniformity, controlled qual- Nokorode is stable, made of highly a 
ity. Nokorode goes 50% farther, yet compatible materials—won’t separate 
<Osts no more than ordinary under- in storage, won’t clog guns or hoses. 
coatings. That means 50% more pro- You avoid unnecessary clean-up jobs Address 
fit for you. —you save man-hours and money. 
Made and Guaranteed By City 
N OIL COMPANY ste: 


EL DORADO, 


and Paul Long, director of visual 
education for the board of edu- 
cation. A similar set also has 
been presented by the Metropoli- 
tan Philadelphia Ford Dealers 
Assn. 

z * + 


Clanton Buys Plant 


Ray Clanton Motors, Inc. (Lin- 
coln-Mercury), has purchased a 
building at 43 W. Broad St., Sa- 
vannah, Ga. 

* bod oa 


Packard Cites McClelland 
For ‘Price-Class’ Effort 


Vv. E. Doonan, Dallas zone 
manager for Packard, has pre- 
sented plaques for 1950 and 1951 
to Tom McClelland of Packard 
Shreveport Co., Shreveport, La., 
in recognition of his firm’s ex- 
ceeding a goal of 10 percent of 
all new-car sales in the Packard 
price range. 

* * + 


Green Named Manager 


Buck Green has been promoted 
from salesman to parts department 
manager for Greater Dallas Motors, 
2108 N. Harwood St., Dallas. He 
succeeds Bob Sanford, who has 
been called into active service in 
the Army. 
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Easier Application .. “22 
Lower Labor Cost Mids 


2. 


Nokorode is uniform for smooth ap- 
plication—no troublesome “blobs” 
... flows freely permitting steady pres- 
sure in the gun. There’s no lost time 
due to lost pressure. 


EI Dorado, 


FREE! Details on how to increase 
undercoating profit. 


LION OIL COMPANY 


Please send information on higher 
profits with LION NOKORODE. 
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‘First off Id buy a 
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This heart-warming poster will be seen—and remembered— 
by 90 million Americans during the month of August. 


Y... kids really know cars, as any proud father will tell you. 


re And we’re happy that the younger generation agrees with 
their dads that the Nash Golden Airflyte is the hottest 

' styled car on the road. Because we find that Junior is often 
one of our best salesmen when he starts quoting the facts 
about Nash to Pop. 





He can reel off the Nash records for speed, endurance 


and economy. He knows all about Pinin Farina and ? 

the kings and potentates who own Farina custom cars. Wy ° 

He can list all the exclusive Nash features that make Ys, 
the Golden Airflyte the ideal car for father and son to pal 


around in—for fishing, hunting and camping. 





THE AMBASSADOR ¢ THE STATESMAN ¢ THE RAMBLER 


And a lot of fathers agree—as evidenced by the sales Lhe Ba , 
le bt of Our Difly Ye 
success the Nash Golden Airflyte is enjoying. es i ah FY — 





Nash Motors, Division Nash-Kelvinator Corp., Detroit 32, Michigan 
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William H. Eisenman has been | nounced by Gerry E. Lyons, gen- 
nominated for the 18th consecutive | eral sales manager. 


term as national secretary of the 
American Society for Metals. 
+ * + 


Industrial Bag Makers 


Elect Davis President 

H. C. Davis, manager of Bemis 
Brothers Bag Co., St. Louis, has 
been elected president of the In- 
dustrial Bag and Cover Assn. 

Other officers elected were: 
S. G. Yount, president of South- 
land Paper and Converting Co., 
Los Angeles, vice-president; and 
P. O. Deitsch, New York, secre- 
tary-treasurer and adminsitrative 


officer. 
7 > + 


DeSmet Gets Sales Post 
In Region 3 of Willys 

Cam A. DeSmet, of Cincinnati, 
has been appointed assistant re- 
gional sales manager of region 
three for Willys-Overland, it is an- 





DeSmet, a native of Detroit, has 
| served in various divisional capaci- 


| ties for Chrysler and Kaiser-Frazer 


in the New England and southern 
states. He will be located in Chi- 
cago, headquarters for region three. 
E. L. Anderson is regional man- 
ager. 

* od * 
Ferguson Advances Four 


On Field Sales Staff 


Four promotions in the field 
sales division of Harry Fergu- 
son, Inc., Detroit farm equipment 
company, have been announced 
by Curry W. Stoup, sales vice- 
president. Two promotions are in 
the Canadian division, and two in 
the domestic division. 

Blair Williams, former domes- 
tic eastern regional manager, will 
be the new Canadian regional 
manager, replacing John A. 
Palmer, resigned. 

Leslie A. Littlewood becomes 
assistant Canadian regional man- 
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Ford Donated to Boy Scout Jamboree— 
George Dunton (Ford), Santa Ana, Calif., 


NGE EMPIRE ¢ 
ye OF AMERIC 
VION. JAppop 


has placed this 1952 Ford ranch wagon 


at the disposal of the Boy Scouts of America for their 1953 National Jamboree to be 


held at Santa Ana. About 50,000 scouts, their friends a 


nd officials are expected to 


attend. Seen with the car are (left to right) George Dunton jr., sales manager, and 


Steve Royall, general manager. 





ager after having acted as service 
manager for eastern Canada. 
Eugene F. Major succeeds Wil- 


ager. 


liams as eastern regional man- 


William A. Kimball will be new 








Idea suggested by JACK O’HARA, 
Valentine-Radford Advertising, 
Kansas City, Missouri 


In Chicago, it takes 2— 
to make your shots count 


BECAUSE .. 


. Chicago has outgrown the power of any 


single daily newspaper to reach even half of your city 


and suburban prospects. * 


Today it takes two daily newspapers to reach a majority 
of the market—and for MosT net unduplicated coverage, 
one of your two MusT be The Chicago SUN-TIMEs! 


*See the Publication Research Service study, “Chicago Daily Newspaper 
Coverage and Duplication, 1951,” or write us for details. 





CHICAGO 


SUN-TIMES 


CONCENTRATED WHERE MOST OF THE BUYING IS DONE 


211 W. Wacker Drive, Chicago 6 





250 Park Avenue, New York 17 


TOTAL CIRCULATION, 550,293 AVERAGE NET PAID DAILY (ABC PUBLISHER’S STATEMENT FOR 6 MONTHS ENDING MARCH 31, 1952) 





manager of the northcentral re- 
gion, transferring from his pres- 
ent post as supervisor of tractor 
and implement distribution. 

* * + 


Roeger, Harvey Appointed 


In AP Expansion Move 


AP Parts Corp., Toledo, an- 
nounces appointment of O. A. 
Roeger, Cleveland, as assistant 
sales manager and Thomas 
Harvey as manager of territory 
No. 2. 

The firm also appointed five 
men to the sales force. They are: 
Robert S. Hudson, Ypsilanti, 
Mich.; Clyde R. Drum, Ypsilanti; 
Joseph B. Papp, Toledo; James 
H. Stutz, Toledo, and James W. 
Sumner, Sacramento, Calif. 

* ok * 


Davis Is Sales Director 


For Borroughs Mfg. 


Joseph E. Davis, formerly a dis- 
trict manager of General Fire- 
proofng Co., has been appointed 
director of sales for Borroughs 
Mfg. Co., Kalamazoo, Mich., it is 
announced by Frederick C. Mat- 
thaei, president of American Metal 
Products Co., Detroit, of which 
Borroughs is a subsidiary. 

Borroughs produces parts bins, 
Steel shelving, metal office furni- 
ture, and materials-handling and 
storage equipment. 

* * * 


Jeffrey Gets Promotion 


At Great Lakes Steel 


George R. Fink, president of 
Great Lakes Steel Corp., has an- 
nounced the promotion of Her- 
bert B. Jeffrey to assistant vice- 
president and assistant treasurer. 

In his new capacity, Jeffrey 
will be assigned additional ex- 
ecutive responsibilities to those 
he has performed since 1949 as 
assistant to the president. Jef- 
frey has been a Great Lakes Steel 
employe since 1932. 

* * t 


K-F Appoints McLaren 


Over Industrial Relations 


Appointment of W. B. McLaren 
as industrial relations vice-presi- 
dent of Kaiser-Frazer is announced 
by John Hallett, executive vice- 
president. McLaren served previ- 
ously with K-F from 1946 to 1950, 
resigning as director of personnel 
to join Inland Steel Co 

In his new post he succeeds W. 
W. Monahan, who has been trans- 
ferred to a new position as man- 
ager of industrial relations for 
Kaiser Engineers division of Henry 
J. Kaiser Co., Oakland, Calif. 

* * 


Studebaker Names Aides 
For New York, Omaha 


Appointment of two members of 
the Studebaker sales organization 
as district managers in the corpor- 
ation’s regional 
offices has been 
announced by K. 
B. Elliott, execu- 
tive vice - presi- 
dent. 

The appointees 
and their assign- 
ments are R. Mc- 
Cann, New York, 
and James L. 
Smith, Omaha. 
In addition, W. E. 

W. &. Andeesen Anderson has 
been reassigned as assistant to the 
regional manager in Philadelphia. 








All three men recently attended a 

district managers’ school at the 

plant in South Bend. 
oo m 


+ 
Controllers Institute Lists 


Seven New Members 


Newly elected members of the 
Controllers Institute include: 
Raymond C. Farrell, American 
Bosch Corp.; Winston F. Rei- 
nieking, Buffalo assembly plant 
of Ford Motor; Robert B. Rogers, 
Moraine Products division of Gen- 
eral Motors; Gordon A. Roth, 
Willys-Overland; E. Frank Tay- 

(Continued on Page 27, Col. 1) 
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ior, Ozburn-Abston & Co.; Roy H. 
fownhill, S. K. Wellman Co., and 
\lexander G. Wels, Casco Prod- 
ucts Corp. 

Established in 1931, the Insti- 
tute is a non-profit organization 
of controllers and finance offi- 
cers from all lines of business. 
its membership exceeds 3,800. 


Dillinger Becomes Chairman 
Of SAE’s Oregon Section 


Recently named Oregon section 
chairman of the Society of Automo- 
tive Engineers is C. A. Dillinger. 

Other new officers include Clar- 
ence Bear, vice-chairman; Howard 
Richards, secretary; T. E. Boke- 
meier, treasurer; J. C. Knapp, spe- 
cial activities; Mel Gordon, aviation 
activities, and A. W. Andersen, mo- 
tion pictures _ —? 

* 


Studebaker "Picks Renlly 


To Head Chicago District 

K. B. Elliott, executive vice- 
president of Studebaker, an- 
nounces the appointment of E. W. 
Ready as district manager as- 
signed to the Chicago metropoli- 
tan area. Ready was transferred 
from Studebaker’s Cincinnati re- 
gional office. 

Ready joined Studebaker in 
1947. His college career was in- 
terrupted by World War II in 
which he served in the Army. 

+ . + 


GMAC Appoints Three 
As Branch Managers 


General Motors Acceptance Corp. 
has announced three new appoint- 
ments for its affiliated groups in 
three states. 

Hardy L. Ralston was named 
manager of the Davenport, Ia., 
branch of Motors Insurance Corp.; 
Joseph E. Yundt, manager of the 
Grand Rapids, Mich., branch of the 
General Exchange Insurance Corp., 
and Elmer P. Kowarsch, manager 
of the Indianapolis branch of Gen- 
eral Exchange Insurance Corp. 





* * * 


GMC Appoints McLeod 


As Coach Representative 

Appointment of Donald Mc- 
Leod as coach representative has 
been announced by H, E. List- 
man, general sales manager of 
the Coach division of GMC. 
McLeod has been assigned to 
GMC’s territory No. 12, compris- 
ing Kentucky, Tennessee, Mis- 
souri and parts of Illinois and 
Indiana. He will make his head- 
quarters in Louisville. 

McLeod comes to GM Coach 
from ACF-Brill Motors, where 
he was district sales manager of 
that firm’s western territory for 
the past five years. McLeod began 
his business career at Chevrolet, 
working there from 1933 to 1943, 
when he transferred to GM Over- 
seas. 


* * 


Dura-Bond Appoints 





Two Representatives | 


Matt Korshin, sales manager of | 
Dura-Bond Engine Parts Co., Palo | 
Alto, Calif., has announced the ap- | 
pointment of two sales representa- 
tives. 

Frank J. Tarnacki, 231 Ashdale 
Ave., Syracuse, is representing 
Dura-Bond throughout New York | 
state, with the exception of the | 
metropolitan New York area. O. C. | 
Dunkin is now representing Dura- 
Bond in southern Ohio, western 
Pennsylvania and western West 
Virginia. 


* * * 


Morrow, Johnson Promoted 


At Ford Atlantic District 


Two promotions in Ford divi- 
sion’s Atlanta district were an- 
nounced by R. H. East, district 
Sales manager. 

M. M. Morrow has been appoint- 
ed special field manager and C. E. 
Johnson has been named manager 
of the parts and service sales de- 
partment. 

Morrow, formerly manager of the 
parts and service sales department, 
joined Ford in Cincinnati in 1928 
and was transferred to the Atlanta 
district in 1934. Johnson, a former 





field manager, joined the 
in Atlanta in 1947. 


* * * 
Goodrich Promotions Given 


To Yarnall, Meyer 


Thomas C. Yarnall has been 
appointed central division man- 
ager for B. F. Goodrich Co.’s 
replacement tire division. Wil- 
liam R. Meyer, formerly general 
supervisor, succeeds Yarnall as 
Detroit district manager. 

Yarnall has been with Good- 
rich 24 years and for the present 
will continue to headquarter at 
Detroit. He is succeeding A. C. 
Kelly, who will retire later this 
year. Meyer joined the company 
in 1928. He spent most of his 
career in Chicago, before moving 
to Detroit as general supervisor. 

+ * 


3M Appoints Guthrie 


Head Research Engineer 


Appointment of Donald R. Guth- 
rie as executive research engineer 
was announced by Minnesota Min- 
ing & Mfg. Co., St. Paul. 

C. P. Pesek, engineering vice- 
president, said Guthrie will organ- 
ize a research group consisting of 
chemical engineering, machine de- 
velopment and instrument engi- 
neering. 

* oo * 
National Carbon Promotes 


Berdan, Warnell in Sales 


National Carbon Co., a divi- 
sion of Union Carbide and Car- 
bon Corp., announces the ap- 
pointment of F. W. Berdan as 
manager, automotive products 
sales, and J. F. Warnell, man- 
ager, battery products sales. Both 
executives will be located in the 
company’s general sales offices 
in New York, 

Berdan joined the company as 
a salesman in 1922, Berdan is 


in charge of sales of anti- 
freezes and other of National 
Carbon’s automotive products. 


Warnell joined National Carbon 
as a salesman in 1933. He has 
charge of sales of flashlights and 
batteries, radio batteries, hear- 
ing aid batteries and photoflash 
batteries, and other dry battery 
products of the company. 
+ * * 


Fruehauf Trailer Names 


Two Branch Heads 


Fruehauf Trailer has named Vic- 
tor G. Gross manager of its Cincin- 
nati branch and E. R. Neumann 
manager of its branch in Dayton, 
O. The appointments were an- 
nounced by A. G. Russ, manager 
of Fruehauf’s Great Lakes divi- 
sion. 

Gross joined Fruehauf as a sales- 
man in 1945. He has been manager 
of the Dayton branch, the post 
Neumann succeeds to. 

* *~ * 


Riley Succeeds Brower 
At Timken Bearing 


The board of directors at Timken 
Roller Bearing Co. has elected 
John A. Riley as secretary and 
treasurer. Riley succeeds the late 
R. C. Brower. 

Riley joined Timken in 1925. 
From comptroller, in charge of all 
accounting, he was advanced to as- 
| Sistant secretary and _ assistant 
treasurer, which post he held until 
his appointment to secretary and 
treasurer. 

* * ” 


Yankee Names Karp 


Benjamin Putterman, president 
of Yankee Metal Products Corp., 
announces appointment of Martin 
E. Karp as chief engineer. 

* * * 


Taylor Elevated at Ethyl; 
Other Promotions Announced 


Appointment of Matthew A. Tay- 
lor, assistant manager of the east- 
ern sales region, to manager of 
sales operations is announced by 
Malcolm P. Murdock, general sales 
manager of Ethyl Corp., New York. 

Donald S. Flynn and George P. 
Rosser, account representatives, 
have been named assistant man- 
agers of the eastern region, with 
Flynn located in New York and 
Rosser in Pittsburgh. 

Other promotions announced are 
William K. McCulloch, sales pro- 
motion manager, to assistant man- 
ager of the advertising and sales 


| Risk Leaves Ethyl Job 
Nicaea To Join Hollingshead 


| 





promotion department, and Donald 
J. Chapman, account representative 
in the western region, to sales pro- 
motion manager. 

* * * 


Wilbur H, Norton, president of 
R. M. Hollingshead Corp., Cam- 
den, N. J., announces appoint- 
ment of Thomas H. Risk, for- 
merly research engineer for Ethyl 
Corp. at Detroit, as a new vice- 
president at Hollingshead, 

Risk will serve as assistant to 
the president on matters relating 
to new product developments, He 
joined Ethyl Corp. in 1940 after 
previous automotive engineering 
service with Socony-Vacuum Oil 
Co. and Pure Oil Co. 

* * ca 
L-M Appoints Whitney 

Appointment of R. H. Whitney 
as assistant district sales manager 
in Chicago for Lincoln-Mercury 
has been announced. He joined 
Ford in 1944 at Detroit and served 
since 1947 as manager of the acces- 
sories sales department for the 
midwest Ford region. He has been 
succeeded in the latter post by 
Charles Gridwell. 








Antique Cars Tour Indiana— 


One of the 60 antiq t biles which recently made a four-day Indiana tour 


under the sponsorship of Studebaker Corp. was this 1912 E-M-F owned and driven by 
Randolph Light (behind the wheel), president of Randolph Light, Inc. (Studebaker), 
Minneapolis. Sitting next to Light is K. B. Elliott, Studebaker executive vice-president. 
In the rear seat are Light's daughter, Alexandra, and R. G. Hudson, manager of 
Studebaker's truck division. 















Here’s the biggest 
saw in hydraulic 
you have enough 
get full profits on 
and grease jobs and other fixed-price 
work. Check these six money-mak- 


ing advantages. 
from your jobber! 


LESS STOOPING ... 


Bilackhawk's $-23 allows full pumping 
power with every stroke — even on low- 
slung cars with super-balloon flats. 


Then order S-23s 









The lowest price! 
The most features! 
Immediate delivery! 


YOU CAN REPLACE THE 

POWER UNIT in 20 minutes — 
using ordinary mechanic's tools. 
You can get a factory-rebuilt, guar- 
anteed unit for only $11.50 for any 
S-23 veteran on exchange basis. 


$-23 COSTS YOU ONLY $62.10! 

With all its money-making ex- 
tras, S-23 costs less than any other 
hydraulic curb jack! 


bargain you ever 
jacks! Make sure 
S-23s on hand to 
tire changes, wash 


LESS SQUATTING! Because the 


S-23 has an extra 


can get under overhangs fast. Spot- 
ting is much easier. 


FULL STROKE 


BALLOON FLATS! 
pump at bottom of unit gives you 
full pumping stroke with approxi- 
mately half the clearance required 
by conventional curb jacks. 


GET FASTER JACKING! S-23’s 

larger pump plunger displaces 
more oil per stroke — raises both 
wheels at the same time faster than 
any comparable model. 


long chassis, you 


ON SUPER- 
Horizontal 
EXCLUSIVE SAFETY HANDLE 
When handle is upright, valve 
is disengaged. There’s no accidental 
lowering. 


Prices subject to change without notice 


BLACKHAWK 


BLACKHAWK Manufacturing Co. @ Dept. J4082 @ Milwaukee 1, Wis. 
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DODGE—’50 Meadowbrook sedan, $1,475*; 

Wayfarer 2-dr., $1,310*. °49 Meadow- 

brook conv., $1,220*; sedan, $1,220*. °47 


Custom sedan, $575. 
FORD—’52 Custom (8) sedan, $2,185*. ’51 
Custom (8) sedan, $1,610; Victoria, $1,- 
760; conv., $1,805*; Custom (6) sedan, 
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$175. 
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(88) sedan, $1,640*, $1,600*. °47 (76) 


sedan, $555*. °46 (76) sedan, $620*. 
with an INLAND RADIATOR LEAK EXPOSER PONTIAC—'50 Chieftain (8) ‘sedan, $1,- 
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repair job. 





(Market active with fewer offerings. 
Cleaner units bringing top prices. Sold 
INLAND FLO-TEST MACHINE 42 anits out of 86 offerings.) 

0 s BUICK—’'52 Special sedan, $2,600*. ‘50 

Super Riviera, $1,650. °49 Super sedan, 








Accurately diag- $1,230. 
noses radiator CADILLAC—’47 sedan, $955*. 
; ™ CHEVROLET—’51 SL Deluxe sedan, $1,- 

a 600, $1,590. ’50 SL Deluxe sedan, $1.- 

vance of symp- 035. °49 FL Deluxe sedan, $800; SL De- 

toms. Excellent luxe sedan, $890; conv., $995. °48 FL 
= : —_ aerosedan, $805. °47 FM sedan, $790. 
i. basis for advertis ‘42 sedan. $150. 

ing cooling sys- DODGE—’51 Meadowbrook sedan, $1,260*. 

tem service. 46 Custom sedan, $665, 0. 


FORD—'51 Custom (8) sedan, $1,555, $1,- 
455, $1,680; conv., $1,690; 4-dr., $1,545. 


"50 Custom (8) sedan, $1,360, $1,320. 
TEST AND REPAIR BENCH ’49 Custom (8) sedan, $960; Deluxe (8) 


sedan, $930. °48 SD (8) sedan, $805, 
Testing tank $830; a Og sedan, $680. °47 SD (8) 
sedan, , $500. °46 SD (8) sedan, 
and rugged \ $400.' 42 SD (8) sedan, $100. 
labor saving HUDSON—’48 Super (6) sedan, $550. 
bench com- . OLDSMOBILE—’42 sedan, $175. 
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R , bined in one —— 50 sedan, $1,600*. °48 sedan, 
° ° : i piece. i PLYMOUTH—’48 SD sedan, $755. 
IGHT this minute the service wholesale customers. (See chart <a Wes eae 


i ip is losing below.) 
section of your dealership is losing PAINT SPRAY AND ALBANY, N. Y. 
money it could easily make with an Inland-equipped radiator depart- BACK-FLUSHING BOOTH (Tim Anspach’s Auto Auction. Sale every 
e 4 Monday. Prices are for sale of July 28.) 
Inland Radiator Department. For ments are easy to install and oper- For flushing, back- aa(Market, showed a sharp decline at to- 
, i 5 : flushing and wash- 1. Prices fading off. Sold 122 units 
chances are you ve always discour ate. And Inland will help you get ing the radiator out of 177 offerings.) _ 
i i j i | inside and out af- BUICK—’52 RM sedan, $2,545*. ‘51 RM 
aged radiator repair business...either started by training your personnel prog neha sedan, $2,100". “"b0 Special sedan, $1, 
. ° eRe . ar : 170°, 1, -, ,475*, 410°; S 
because you lacked the right equip- and by providing detailed plans for an efficient spray conv., $1,950*; sedan, $1,740; RM sedan. 
f l ° , bi oO h le - booth for painting $1,680*. ‘49 RM Sedan, $1,380*. ‘48 j 
ment, or felt it wasnt big enough establishing and operating the de- radiators. Sees sotem, Gee", <7 siatenwagen. @ 





i CADILLAC—'48 (62) conv., $2,400*. 
to bother with. partment. HOT CLEANING VAT CHEVROLET—'52 SL Deluxe sedan, $2,- 
200*. '51 SL Deluxe sedan, $1,700*, $1,- 






Py ' ‘ Hy $ : 630; Bel-Air sedan, $1, 855. "50 SL De- 

Yet, by substituting modern cooling Why not cash in on this highly prof- For hot chemica! fuxe sedan, $1,170, $1,325, $1,300, $1.- 
° 2 ° ° . cleaning . . . the 390; SL Special sedan, $1,050; %%4-ton 

system service for rule-of-thumb  itable radiator repair and service cane dik panel, $475: FL Deluxe sedan, $1,350. 
Pp ed ~=modgern 49 SL Deluxe sedan, $950, $1,110, $1,- 


140; FL Special 2-dr., $1,060. ’48 FL 
aerosedan, $1,035, $825. '47 FM sedan, 
$770; SM sedan, $640. '46 SM sedan, 


guesswork and factory-method re- business? We have a_ brochure cleaning method. 
pairing for tinkering, you'll not only called “Blueprint for Profit’ which 
increase shop efficiency and save explains the equipment, selling pro- 
man-hours—but find it also pays off cedures and benefits in full. It’s 
in more retail parts and labor sales yours FREE for sending the coupon 
—plus a substantial business from _ below. 


$540. 

CHRYSLER—’50 Royal ae. , 31,660", 
$1,550*; Windsor conv., $1,7 

DeSOTO—'52 Custom sedan, $2, 500°; Fire- 
dome (8) sedan, $2,700*. ’51 Custom 
conv., $2,175*; Deluxe sedan, $1,570, 
$1,825. °50 Custom sedan, $1,510*. °48 
Carryall, $740. 

DODGE—’52 Meadowbrook sedan, $2,175*; 
Coronet sedan, $2,090*. ’51 Meadowbrook 
sedan, $1,750*; Coronet sedan, $1,650*. 
’50 Wayfarer business coupe, $1,050; 
Diplomat, $1,575*; Meadowbrook sedan, 












































Chart shows figures on 52.1% “pees” iar $1,400. '48 1%-ton ‘pickup, $525. 
leat id daldmen i | INLAND MANUFACTURING COMPANY, Dept. AN-8 FORD—'52 Deluxe (6) sedan, $1,870. ’51 
; 1108 Jackson Street, Omaha 8, Nebraska Custom (8) sedan, $1,700", $1,520. '50 
rived from an_ inland- b i Custom (8) sedan, $1,325, $1,200. °49 
equipped department of 15.2% . | Please send complimentary copy of ‘’Blueprint for Profit. Custom (8) sedan, $930.''48 SD (8) 
an automobile dealership oe sedan, $745, $740, $700. ‘47 SD (8) 
: ee Name conv., $710; sedan, $700; Deluxe (8) 
in a town of 4200. Ate tok ij 3 ; sedan, $460, 
Retail Work Related items Wholesale | Address. 2 - HUDSON—’51 Commodore (6) sedan, §$1,- 
540. 
(Labor) | By = __ Title LINCOLN—'51 sedan, $2,120*. 
{ MERCURY—’52 conv., $3,025*; sedan, 
INLAND MANUFACTURING COMPANY —_|_ Moe 0f Cor Sotd sen 2.500, Sr segate aust "56 
H sedan, $1,430*, $1,440*. °49 sedan, $1,- 
' City Zone___ State 010. 
1108 Jackson Street Omaha 8, Nebraska NASH—’'51 Rambler conv., $1,460; Am- 


Are you now operating a radiator shop? [] Yes O No (Continued on Page 29, Col. 1) 











es 

















Used-Car Auction Prices 











(Continued from Page 28) 





— sedan, $1,540*. '49 (600) sedan, = sedan, $1,430*. "48 (98) sedan, 
50. 
oL ‘DSMOBILE ‘52 (98) sedan, §$3,050*, | pry ‘MOU TH—’52 Cranbrook sedan, $2,070. 
$3,150*. "51 (88) sedan, $2,250*. 48 | ‘51 Cambridge sedan, $1,480, $1,455, $1,- 
iS) sedan, $1,060*. °47 (76) sedan, 440, 2 at $1,420, $1,410, $1,405, $1,375. 
$825*; (98) sedan, $730. ‘49 SD sedan, $1,130, $910. ‘47 conv., | 
PACKARD—’50 sedan, $1,250, $1,100. $800; SD sedan, $770. ‘40 sedan, $220, 
PLYMOUTH—’52 Belvedere, $2,360; Cran- $100. 
brook sedan, $2,000, $1,925. '51 Cran- | PONTIAC-——'51 conv., $2,100*, $2,050*. '50 
brook sedan, $1,450, $1,700; conv., $1,- Chieftain (8) sedan, $1,490; Chieftain 
785. °50 Deluxe sedan, $1,000; 2-dr.,| (6) sedan, $1,550; SL (8) sedan, $1,550. 
$1,100. "48 SL (6) conv., $885. °46 Torpedo (8) 
PONTIAC—’52 Chieftain (8) sedan, §$2,- sedan, $470. ‘37 sedan, $110. 
470*, $2,660, $2,700*; Catalina, $2,835*. | STUDEBAKER. ‘50 Champion sedan, §1,- 
'51 Chieftain (8) sedan, $1,985*. '50 SL 110. °49 pickup, $550. 


(8) sedan, $1,450; Catalina sedan, $1,- | WILLYS—’50 (4) pickup, $785. 
675*; Chieftain (6) sedan, $1,300. 49 | 
SL (8) sedan, $1,235*, $1,290*. 

STUDEBAKER—'51| Commander (8) se- CHARLOTTE, N. C. 





een ‘47 Commander (6) sedan, (E. M. Stafford, Inc. Sale every Wednes- 
fy . , day. Prices are for sale of July 30.) 
ee a (Sold 113 units out of 171 offerings.) 
ve BUICK—’52 Super 2-dr., $2,975". °51 RM 
DENVER 4-dr., $2,350*. ‘50 Super 2-dr., $1,600*. 
4 "49 Super conv., $1,375*, $1,325*; Spe- 
(Denver Auto Auction. Sale every Tues-|_ cial 2-dr., $1,150. . 
day at Littleton, Colo. Prices are for sale | CADILLAC—’49 (62) 4-dr., $2,175*. 
of July 29.) CHEVROLET—’52 SL Deluxe 2-dr., $1,850. 
dy. Sold 256 units out of ’51 Bel-Air, $1,850*, $1,800*; SL Deluxe 
tok alee 4-dr., $1,675; 2-dr., $1,700, $1,650, $1,- 
BUICK—’52 RM conv., $3,005*, $3,355*; 620, $1,600; SL Special 4-dr., $1,375. '50 
Super sedan, $2,895*, $2,905*; Special| Bel-Air, " Pa ay ha = Sees 
sedan, $2,450*, $2,475. ’51 Super sedan, | $1,165; 2-dr ite, 01,140, ¢1008 as 
$2,055*, $2,335*. °50 RM sedan, $1,300, gy a ere: “ie. ‘ere 
ee erie eho age oe ‘47 FL aerosedan, $735, $700: FM 
$1,105, $1,150, $1,210, $1,220. 47 R 4-dr., $900. 


sedan, $590, $645, $695, $720. 
CADILLAC—’51 (62) conv., $3,950*; sedan, 
$3,500*; (61) sedan, $3,310*. 0 


FORD—’52 Custom (8) 4-dr., $2,225*. ’51 
Victoria, $1,965; conv., $1,760, $1,725; 
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|S & A Chevrolet Opens Lot— 


used-car lot recently. The opening program included door prizes, an orchestra and 
free refreshments. Lighted by floodlights and neon signs, the lot was open evenings 
to accommodate the rural population in the surrounding area. 











S & A Chevrolet, of Somerset, Pa., celebrated the formal opening of a new “OK” 





$69 
LINCOLN —'51 4-dr., 


MERCURY—'49 4-dr., $1, ag as 100. 
NASH—’51 Statesman 2-dr., 255*. °49 
(600) 2-dr., $850. 
OLDSMOBILE—'52 (98) 
"51 (98) 4-dr., $2,210*, $2,750*. ’50 (88) 
4-dr., $1,775*, $1,750*, $1,740*; 2-dr., 
$1,725*; club coupe, $1,480*. '49 (98) 
4-dr., $1,325*; 2-dr., $1,325*. '46 (78) 
2-dr., $500. 
PACKARD—’50 (200) 4-dr., 
PLYMOUTH—’51 Cranbrook conv., 
club coupe, $1,610. °50 Deluxe 
coupe, $1,200. °48 Deluxe 4-dr., $500. 
PONTIAC-—’52 Chieftain (8) 4-dr., $2,275*. 


Custom (8) 2-dr., $1,725, $1,675; Cus- 
tom (8) club coupe, $1,585, $1,575; De- 
luxe (8) 2-dr., $1,625. ‘50 Crestliner, 
$1,440; Custom (8) 4-dr., $1,320; 2-dr., 
$1,450, $1,390, $1,380, $1,375; 
coupe, $1,300; Deluxe (8) 2-dr., 
$1,100; business coupe, $1,075. '49 sta- 
tionwagon, $1,000; Custom (8) 4-dr., 
$1,075, $925; 2-dr., $1,100, $915, $900; 
club coupe, $1,000, $980. ‘48 SD (8) 
4-dr., $800, $785. °46 SD (8) 4-dr., 
} nod 2-dr., $490, $375; club coupe, 


4-dr., $3,050*. 


$1,360*. 
$1,600; 
club 








$1,850°*. 


BUICK 


CADILLAC —’51 


CHEVROLET 
§ 
FORD—’52 Victoria, $2,510*, 


KAISER — 
$3 
— 
$320 
MERCURY—'52 4-dr., 


NASH—’52 Ambassador 4-dr., 


’51 Chieftain (8) "50 
Chieftain (8) conv., 
525. '49 SL (8) 4-dr., $1,300; SL (6) 
4-dr., $1,150. ‘47 SL (8) club coupe, 
$800. '46 Chieftain (8) 4-dr., $650. 

STUDEBAKER—'48 Commander conv., 
825. 


MASON CITY, IA. 


(Lapiner’s Auto Auction. Sale every 
Wednesday. Prices are for sale of July 30.) 
(Sold 143 units out of 197 offerings.) 
52 RM 4-dr., $3,000*; Riviera 
2-dr., $3,190*; Special 4-dr., $2,355. °'50 
Super 4-dr., $1,615; Special 2-dr., $1,- 
310°. ‘49 Super 4-dr., $1,385*; 4-dr., 

$1,080. 47 Super 4-dr., $650. 
(62) 2-dr., $3,805*; 4-dr., 
(62) 4-dr., $2,980*, $2,- 
$2,645*. '49 (62) 4-dr., 
‘48 (62) 4-dr., $1,605*. 
"52 Bel-Air, $2,260*; SL 
$2,085*, $1,935. '51 SL 
Deluxe 4-dr., $1,510; 2-dr., $1,365, $1,- 
355, $1,320; SL Special 4-dr., $1,300. 
"50 FL Deluxe 4-dr., $1,325; SL Special 


» $1,160. 
—'51 Meadowbrook 4-dr., $1,400*. 

"47 pat, 4-dr. 425. 
$2,555*; Cus- 


$2,125, $2,145*. '51 Cus- 
tom (8) 4-dr., ” $1, 510*; Deluxe (8) 2-dr., 
$1,440". '50 ‘Custom (8) 2-dr., $1,425*; 
2-dr., $1,430*; Deluxe (6) 2-dr. $905. 
DSON — 50 Pacemaker 2-dr., $920; 
Commander (6) 4-dr., $1,175*; Super (6) 
2-dr., $690. 


2-dr., $1,750*. 
$1,650*; 2-dr., $1,- 


$3,500*. ’50 
835*; (61) 4-dr., 
$2,080*, $2,105* 


Deluxe 4-dr., 


tom (8) 4-dr., 


"51 2-dr., $1,075. 


$1,375". 


’47 4-dr., 
$395, $305. 
"50 4-dr., ’47 «2-dr., 
$2,640*. '51 2-dr., 
$1,155", $1,120. °47 
$2,230*, °51 
Rambler stationwagon, $1,195; 
$1,355. °49 Ambassador 4-dr., 
(Continued on Page 34, Col. 1) 


$1,625*.. °49 4-dr., 
club coupe, $505. 





sedan, $3,330*; 
(62) sedan, $2,170*, 

CHEVROLET — "52 Bel- -Air, 
405*; SL Deluxe sedan, $2,071, $2, 090*; 
% -ton pickup, $1,335, , % 560. ’51 Bel- 

$1,855*; SL Deluxe sedan, $1,420, 

$1,610; %-ton pickup, $995, $1,- 

$i, 200. ’50 Bel-Air, $1,440, 
$1, 485, "$1, 510; SL Deluxe sedan, $1,175, 
$1,205. $1,220, $1,280. '49 SL’ Deluxe 
sedan, $1,140, $1,045, $1,195, $1,205, $1,- 
220, $1,235. °48 FL aerosedan, $685, 
$755, $805. 

CHRYSLER —’52 Saratoga sedan, $2,780*, 
$2,860*, $3,005*, $3,065*. °51 NY sedan, 
$2,205*; Windsor sedan, $1,965*, $2,190*. 
’50 NY sedan, $1,76u*. ‘49 NY sedan, 
$1,225". ‘48 Windsor sedan, $845*, $925*. 

DeSOTO—'52 Sportsman, $2,560*; Custom 
sedan, $2,50u*. ’°50 Custom sedan, §1,- 

49 Custom sedan, $1,115". 

’51 Meadowbrook sedan, $1,535*, 
$1,595*; Coronet sedan, $1,460*. "50 
Waytarer roadster, $1,100. ‘49 Coronet 
sedan, 31,260*. 

FORD—’52 Country sedan, $2,775*; 

$2,470*; %-ton pickup, $1,700, 

. ‘51 Custom (8) sedan, $1,305, 

31,430*, $1,545*, $1,560*. '5u Custom (8) 

conv., $1,185, $1,195, $1,210*. ‘49 Cus- 

tom (8) sedan, $83U, $340, $875, $895. 


Ranch- 


'48 SD (8) sedan, $615, $695, $750. °47 
SD (8) sedan, $600, $6/0, $635. 

HUDSUN—’52 Hornet sedan, $2,755*. °51 
Hornet sedan, $1,78u*. °'49 Super (6) 
sedan, $850, $865, $915*, $920. ‘48 Com- 
modore (8) sedan, $565. ‘ 

LINCOLN—’51 sedan, $1,985*. °49 Cosmo- 
politan sedan, $1,5/5~. 

MERCURY — ‘52 sedan, §$2,500*, $2,530, 
$2,615, $2,76U*. ‘51 sedan, $1,900~, $1,- 
94u*, $1,990*. °50 sedan, $1,520*. °’49 
sedan, $1,000, $1,055, $1,120*. °'46 se- 
dan, $575. aa 


NASH—’50 Statesman sedan, $1,075". 
(60uU) sedan, $89uU*. 
OLDSMOBLLE — '52 (98) sedan, $2,825*, 
$3,280*, $3,300*. ’51 (98) sedan, $1,740*, 
$2, or in 360*, $2,700*. 
275, $1, 280, $1,305*. 
$610". "46 (98) sedan, 
PACKARD—’51 Mayfair, $2,135*. 
PLYMOUTH — ’52 Belvedere, $2,375, $2,- 
395*. ’'51 conv., $1,590, $1,620, $1,715. 
"5U SD sedan, $1,26u*, $1,325. °49 conv., 
$1,095. °48 Deiuxe sedan, $545. 
PON TIAC—’52 (8) conv., $3,000"; Cata- 





lina, $2,755*, $2,905*; Chieftain (8) se- 
dan, $2,460*, $2,500*, $2,505*, $2,535*. 
‘51 Chieftain (8) sedan, $1,665*, $1,720, 
$1,805, $2,260*. ‘50 SL (8) sedan, §$1,- 
230, $1,410, $1,465. °49 Chieftain (6) 
sedan, $1,030*, $1,210*. °48 (8) sedan, 
$685, $850, $1,025. 

WILLLYS—’ 52 stationwagon, $2,200, $2,225; 
%-ton pickup, $1,805; Jeep, $1,465, $1,- 


485. ‘'5U 4-ton pickup, $1,105. °49 Jeep, 
$740, $805. °48 Jeep, $590. 
PHILADELPHIA 
(H. B. Robinson Auto Sales Auction. 
Sale every Tuesday and Thursday. Prices 
are for sales of July 24-29.) 
(Prices appear steady. Drop in per- 


centage of sales caused by too many 
rough cars being offered. Sold 114 units 
out of 165 offerings.) 

BUICK—’50 Special 4-dr., $1,350. °49 RM 
sedan, $1,365, $1,360; Super conv., $1,- 
200*. °47 Super sedan, $800. ‘46 Super 
conv., $305. ‘40 Super sedan, $160. 

CADILLAC—’50 (62) conv., $3,290*. ’'49 
(60) sedan, #. ie (61) sedan, $2,000*. 
"48 conv. $1,9 

CHEVROLET "51 ‘SL Deluxe sedan, §$1,- 
760; SL Special sedan, $1,420, $1,410. 
'50 conv., $1,470, $1,390; SL Special 
sedan, $1,330, $1,095. °'48 sedan delivery, 
$340. ‘47 FM sedan, $630. ‘46 %-ton 
oes. $360. 

RYSLER—’47 Windsor sedan, $810*. '4 
ONY sedan, $530. 

DeSOTO—'51 conv., $2 

sedan, $1,300, $1,545. 


DODGE—’51 
$1,250, 3 at $1,210. 


,000. ‘50 Custom 
'48 Custom sedan, 


$1,255, 2 at 
$1,- 


%-ton panel, 
"50 Diplomat, 


550*. °47 Custom sedan, $790. 
FORD—’51 conv., $1,950, $1,700; Custom 
(8) sedan, $1,720, $1,620; Deluxe (8) 


sedan, $1,420, $1,410, $1,355, $1,340, $1,- 
330; F-1 pickup, $925. ’50 Custom (6) 
sedan, $1,150. ‘49 Custom club coupe, 
$1,040, $900; Deluxe (8) sedan, $950; 
%-ton panel, $710. ‘48 SD sedan, $680. 
‘47 SD sedan, $720. '46 panel, $190. °'41 
Deluxe (8) sedan, $330. 

HUDSON—’50 Commodore (8) sedan, §$1,- 
230. ‘49 Commodore (8) sedan, $1,045; 
Super (6) sedan, $850. 

MEROURY—’52 sedan, §$2,410*. °50 clu 
coupe, $1,480. ‘49 conv., $1,235, $1,220, 
$1,055; sedan, $1,070, $i, 000, $985. °47 
sedan, $690. 

NASH—’51 Statesman sedan, $1,280; Ram- 
bler stationwagon, $1,375. '50 Statesman 
sedan, $1,025, $935. ‘49 (600) sedan, 
$850, $650. '47 (600) sedan, $585. 

OLDSMOBILE—'51 (98) conv., "$2, 100°. 





"50 


LONG MANUFACTURING DIVISION 
Borg - Warner Corporation 
DETROIT 12, and WINDSOR, ONT. 





nfs Hat 4 


we: 























With nearly fifty years of specialization in radiator 
manufacturing, we offer the automotive manufacturer important advantages: 


The widest possible range of sizes and capacities. 

Engineering design and production skill that only long years of 
specialization can bring. 

The background of countless applications of our 
concept of balanced engine cooling. 


CLUTCHES e RADIATORS e TORQUE C 
OlL COOLERS 





ONVERTERS 
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New Propucts __ | 











ROLLER DOOR—Good Highway Corp., 
34 Park Row, New York, announces a de- 
vice that it claims will prevent the car 
door from scraping or binding on the 
sidewalk when opening. The company 
says that “roller door'’ is chrome-plated 
and is constructed of  self-lubricating 
parts. 








BACK-EASE — Bliss, Inc., 9118 Sunset 


Bivd., los Angeles 46, has developed an 
aid to driving comfort. Back-ease was 
created specially for people who spend 
a majority of their time in an automo- 
bile, says the company. 








G 


HERE'S WHY: Easy Glitter contains an exclusive 
chemical agent that penetrates and hardens the car 
finish to a brilliant lasting luster. Easy Glitter cleans 
by friction instead of abrasion. Easy Glitter cleans, 
waxes, polishes and protects in x 

one jiffy operation. It’s extra 


easy -- extra quick! 
& 


If there is no EASY GLITTER 


representative in your city, 


orders will be promptly filled 


direct from the factory. 
— 





Plenty of colorful 
display material and 
envelope inserts to 
stimulate your prof- 
itable retail sales! 


EASY GLITTE 


West Palm Beach, Florida 








Have YOU tried EASY 


..ethe miracle 
















LITTER 






Retails at 


$2.00 per 















R WAX CO. 








Goggles Redesigned 
A new design has been adopted | 


by Pennsylvania Optical Co. for its 
industrial 
goggles, it is announced by Henry 
Cheatham, president. 


spectacle - type safety 


3-WAY GAUGE—Weaver Mfg., Spring- 
field, Ill., announces a three-way align- 
ment gauge. The company claims that 
the gauge makes plete alig t 
checking and correction faster and easier. 
The gauge, with automatic camber read- 
ings, makes possible the checking of king 
pin inclination and castors in one opera- 
tion. Accuracy is assured, says the com- 
pany, with all readings taken from the 
wheel bearing. 





BLOCK AND HEAD SEALER—Permatex, 
Brooklyn, N. Y., has announced an im- 
proved product—Block and Head Sealer. 
Will replace Form-A-Weld in the Perma- 
tex line. Is a liquid internal engine repair 


material that permanently seals inside 
cylinder cracks, split valve ports and 
cracks in water jackets and cylinder 


heads, the firm states. 





HITCH HOOD—Hitch Hood, a polyvinyl- 
chloride cup which slips over the ball of 
a trailer hitch to keep dust and dirt out 
and lubricant in, has been announced by 
Hush Bumpers, Inc., 1901 N. Hermitage 
Ave., Chicago 22. The company claims 
that it protects the bearing surface of the 





ball from being marred by bumps. 








| 
DISPLAY PACKAGE —A selling display 


package containing 12 eight-ounce cans 
of Tincher radiator seal has been released 
by Tincher Products, Sycamore, Ill. The 
company says the new display package is 
designed to help shops and service sta- 
tions merchandise faster and lower-cost 
radiator leak repairs and to increase over- 


the-counter sales to motorists. 





REMOVES PROTECTORS —This chrome 
protector remover is said to take off any 
type of plastic chrome protector easily 
and completely with no damage to chrome 


surface. This remover takes off colored 
chrome protector as well as the clear type. 
It comes in convenient bottles, has factory 
engineering approval and is being used 
by many dealers for all chrome protector 
removal, says Arndt-Palmer Laboratories, 
Melvindale, Mich. 





It may pay you to buy “on time’ 


—the time it takes to assemble 


your product. 


And if you’re 


troubled by “blind spots,” hard- 


to-get-at bolts and nuts, 


better investigate ... 
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Cn the Financial Front... . 





°51 Was Banner Year 
For Oil Industry 
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net profit for the first six months | equal to $2.79 per share in like ’51 
of this year of $66,981,000, or $2.90 | period. Best previous net profit for 
a share, compared with $63,319,321, | six months was in 1948. 


avatbable coat? to coast 

















By George Deery in preferred and common stock 
Associate Editor dividends. 
WAS a great year—1951—for $s « 


I this nation’s petroleum industry, 
the Chase National bank’s continu- 
ing study shows. } 

Previous records in all cate- 
gories toppled in that year. | 

The New York bank’s study, cov- | 
ering 30 companies that comprise 
about two-thirds of the industry, | 
states that 40.1 percent of the net | 
income, or $838 million, was paid | 


Autocar Income 
Drops 75 Percent 
In First Half 


Autocar reported net sales of 
$16,349,524 for the first six months 
of the year, compared to $18,935,808 
for the same period last year. 

The semi-annual statement shows 
net profit, after estimated taxes on 
income, of $219,696 for the period, 
compared to $891,125 in the first 
half of 1951. Earnings per common 
share are 34 cents against $1.56. 


* * * 


New Record 
U. S. Rubber Sales Rise 
But Profit Dips 

Net sales of U. S. Rubber in- 
creased 3.7 percent and set a new 
record in the first six months of 
1952, but higher costs and con- 
tinued high taxes caused a decline 
of 21 percent in 
profit, according 
to the midyear 
report to stock- 
holders by H. E. 
Humphreys ; 
chairman. Sales 
for the half year 
totaled $443,491,- 
316, compared 
with $427,714,511. 
for the _ corre- 
j sponding period 
H. E. Humphreys in 1951. 

Net profit for the six-month pe- 
riod, after all charges, was $12,- 
956,461, compared with $16,427,189 
last year. The profit was equiva- 
lent to $1.95 a share, compared with 
$2.62 in 1951. Profit as a percent of 
sales was 2.9 percent this year, 3.8 
percent in the first half of 1951. 

For the second quarter of 1952, 
net sales amounted to $222,972,353, 
compared with $215,783,662 in 1951. 
Sales were the highest of any quar- 
ter on record. Net profit for the 
second quarter amounted to $6,708,- 
728, or $1.01, compared with $7,350,- 
434, or $1.15, in the same quarter of 
1951. 








New - Miracle LIGHT 


“Overnight! 


WRITTEN MONEY-BACK GUARANTEE 





Act NOW! Best your competition to the punch with these 


new miracle lights that give 10 times the light at half the 
cost. It's the best and cheapest advertising you can buy. 
You can't miss! : 


COUPON FOR FREE CATALOC 


W. H. Long Co.--101 W. Ilinois St.--Chicago 10 
Est. 1911. 41 YearsofGuaranteedServicetoIndustry 


of your Written Money-Back Guarantee. 
Name. 


Address 








State. 





| Please rush FREE Catalog, Prices Lom details 
| 
| 
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City. 
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Salesmen: Exclusive Territories Open 


HAT’S $152 million more than in 

1950, with disbursements on the 
common shares averaging $3.56 last 
year against $3.18 in the preceding 
year. Net earnings for the group 
jumped 20.2 percent to $2,090,000,000 
in 1951 from $1,739,000,000 a year 
prior, the study adds. 

Tax bill of the petroleum indus- 
try soared 45 percent to $1,668,000,- 
000—approximately 10 percent of 
total income—from $1,500,000,000 in 
the previous 12 months. 

From the _ investing public, 
banks and insurance sources the 
30 companies obtained $316 mil- 
lion, of which around $258 million 
was borrowed and $58 million 
raised through the sale of com- 
mon stock. 

Taking a look at the entire in- 
dustry, the Chase analysts estimate 
its gross assets at $36 billion. 
Gross volume of business last year 
aggregated $16,700,000, which is 11.3 
percent more than in 1950. 


L-O-F Net Slips 
To $7,458,067 


A 10 percent gain in sales and 
improvement in earnings in the 
second quarter of 1952 compared 
with the first three months has 
been reported by Libbey-Owens- 
Ford Glass. The upturn in the sec- 
ond quarter brought total sales for 
six months to $80,636,029, it was 
reported by John D. Biggers, pres- 
ident, and net earnings after taxes 
of $7,458,067, equal to $1.45 a share, 
for the six months ended June 30, 
as compared with $11,298,670, equal 
to $2.20 a share, in the like period 
last year when sales were at an all- 
time peak. 

Second quarter earnings were 78 
cents a share compared with $1 a 
year ago, whereas first quarter 
earnings were 67 cents compared to 
$1.20 in 1951. Federal taxes for first 
half of 1952 were equivalent to 
$2.39 a share compared with $3.78 
a share last year. 

+ 


Gar Wood Grows 
United Stove Holders 


Approve Merger 

Gar Wood Industries has ap- 
proved the consummation of a 
stock exchange offer made June 16 
to stockholders of 
United Stove, Yp- 
silanti, Mich., 
who. have tender- 
ed in excess of 80 
percent of the 
outstanding stock 
of United for ex- 
change. One 
share of Gar 
Wood Industries 
common stock 
will be issued for 
each three shares 
of United Stove common stock. 

According to Edward F. Fisher, 
Gar Wood President, United Stove 
will be operated as a subsidiary 
company and will continue to man- 
ufacture its present products which 
include kerosene stoves, kerosene 
and fuel oil burners marketed 
under the name Savoil, and auto- 
motive parts and stampings. 

Fisher stated that in addition, 
the facilities at Ypsilanti would be 
used for various manufacturing 
operations now conducted by Gar 
Wood divisions or by subcontrac- 
tors 





Edward F. Fisher 


* * * 


Du Pont Stockholder Total 
Gains 3,204 to 141,372 


E. I. du Pont de Nemours was 
owned by 141,372 stockholders as 
of June 30, an increase of 3,204 
over the number of holders record- 
ed at the close of 1951, and an 
increase of 7,573 over the number 
as of June 30, 1951. 

There were 125,028 holders of 
common stock, and 23,105 holders 
of preferred stock as the second 





eae 


Resistor Spark Plugs— 

Platinum side and center electrodes plus 
a built-in Resistor feature new spark 
plugs now being manufactured by Electric 
Auto-Lite Co. for Army tanks using Con- 
tinental engines. Extremely long life and 
low temperature starting ability are 
claimed as characteristics of the new 
spark plugs. Shown above: Normal, left, 
and cutaway showing Resistor, right. 





quarter period of 1952 ended. These 
figures include 6,761 holders of 
more than one kind of stock, 

Every state in the union is rep- 
resented among the owners of the 
company. 


Houdaille Net 
Off to $1,068,059 


Houdaille-Hershey and_subsidi- 
aries report for the six months 
ended June 30 consolidated profit 
before federal taxes of $3,431,550, 
and net income after tax provision 


Kedmond 
SAFER: WIPE 


ELECTRIC WINDSHIELD WIPERS 

















of $1,068,059. The provision of $2,- 
363,491 for federal taxes includes 
$602,033 for excess profits tax. 
These earnings amounted to $1.09 
per share. In the same period in 
1951, comparable earnings were 
$1.66 per share. 
* 





OWOSSO, MICHIGAN 


Gulf Oil’s Best Six Months 
Boost Net to $66,981,000 


Gulf Oil and subsidiaries. report 


WITH GENUINE REDMOND PARTS 





Kedmond CO., Inc. 


AUTOMOTIVE SERVICE DIVISION 


ALWAYS SERVICE REDMOND EQUIPMENT 










amMCo AMMCO 


TAP-ROCK GRINDER 


STOPS NOISY VALVE ACTION 
.. EARNS $12 PER HOUR 


Grinds Tappet Screws, 

Rocker Arms, Valve Lifters 
without disassembly...makes 
accurate valve settings possible 
... Climinates comebacks 


AMMCO TOOLS. INC. gymco 




















Onieda's New School Bus— 


A new completely integrated school coach has been developed and placed on the 
market for Oneida Products, Canastota, N. Y. Monobilt provides a school coach in 
which engine, chassis and body are designed especially for pupil transportation. Most 
parts or accessories are interchangeable with the Oneida safety school bus body. 
Chassis parts and components are of a standard manufacture, thus when added to 
a conventional fleet, the service parts and maintenance are identical, Oneida points 
out. Due to its design, Monobilt offers the advantage of a shorter wheelbase than 
the conventional buses of equal capacity and better-all-around visibility because the 
driver is seated at the extreme front of the vehicle, it adds. The forward engine posi- 
tion offers greater ease and maintenance and the driver's rear vision is not impeded 
by the engine compartment as is the case with many rear engine coaches, the firm 
states. Available in four models with capacities ranging from 43 to 64 passengers. 
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Small Minority of Car 


Mysterious E. O. H. 


Buyers Would Benefit 


From ‘Tax Saving, Analysis Shows 


|sold for export are exempt from 
federal excise taxes, too.) 
* * * 
THE manufacturer then mails the 
collector of internal revenue a} 
check for 10 percent on the amount | 
that is left, the excise tax rate| 
applicable to new cars. 
Excise taxes on radios, heaters | 
and other accessories that might be | 
factory-installed are figured sepa- | 
rately at the applicable rate of 8} 
percent. 
Due to the fact that a car mak- 
er might buy tires and tubes from 
different suppliers at different 
prices, and different size tires 
and tubes might be installed on 
various models, most new-car 
manufacturers consider the task 
of figuring excise taxes exactly 
on every car an impossible bur- 
den. 
They say a three or four-hour job 
is involved for a cost clerk, who 
gets paid in excess of $2 an hour, 








|industry’s price 





(Continued from Page 12) 


when the task must be done in the 
instance of a sale to government 
bodies. 
a * ok 

ge eee is no doubt but what the 

letters E. O. H. still stand for 
something of a skeleton in the auto 
closet. However, 
the E. O. H. item is not the hiding 
place for various extra charges it 


| used to be. 


Most of the dollars that have 
crept into E. O. H. items in recent 
years have been in the form of 
added taxes. Most of the dollars 
that have come out have been in 
in the deletion of both manufac- 
turers’ and dealers’ “packs.” 

There may still be some pack in 
E. O. H. charges, but nothing to 
compare with such prewar items 
that ranged from $10 lubrication 
plans to $100 additional trading 
margins. 

In prewar, intense competition 
was often the inspiration for tak- 





Many manufacturers of quality automobiles are 


providing added comfort in their cars by reducing 
engine sounds with Fiber-Glass Hoodliners. 


How fo make g guier engine guiefer 


L-O-F Fiber-Glass Hoodliners muffle engine sounds on cars and trucks 


Advances in automotive engineering make car. 
engines quieter each year. But even the soft 
purr of a new engine can be hushed with the 
simple installation of Fiber-Glass insulating 


blankets under the hood. 


Excellent sound absorption of Fiber-Glass 
substantially reduces air-borne noise in cars 


and trucks. And the L-O-F Hoodliner 


easily installed on the assembly line. Look into 
the ways you can use it on your cars and trucks 






to help make engines quieter, more efficient. 

Fiber-Glass is superior insulation for tops, 
on fire walls, under package trays and as dash- 
liners. And L-O-F delivers Fiber-Glass right on 


schedule, just as it has delivered quality glass 


can be 


FIBER* GLASS DIVISION 


products to the industry for years. 

For more information, call L-O-F’s Detroit 
office, 610 Fisher Building, Trinity 5-0080, or 
write, wire or phone Libbey-Owens: Ford, Dept. 
F-G 582, Nicholas Building, Toledo 3, Ohio. 


LIBBEY- OWENS-FORD GLASS COMPANY 


and adding $15 into E. O. H. 


+ * . 


Be $10 off the factory retail price 


| ESPITE the fact that dealer 
can with a great degree of ac 
|curacy figure the exact amount o 
excise taxes on a car, some goo 
advice to them is not to try it ever 
though the tax burden might b: 
eased for a few new-car buyers 

It would be better for dealers t« 
absorb the $4 or $5 themselves, i 
they must give the customer a ta» 

| break. 

A “great degree of accuracy” 
in figuring excise taxes is not 
good enough for the collector of 
internal revenue. The tax man 
insists on 100 percent accuracy, 
or that tax payments be made in 
excess of what they should be. 
Manufacturers are liable to fines 

and prison terms if they should 
make the mistake of figuring ex- 
cise tax payments too low. And for 
the dealer, as previously noted, the 
task of figuring with 100 percent 
accuracy is impossible. 

* * * 


se THOSE places where federal 
excise taxes are exempt from 
sales taxes, manufacturers also ad- 
vise dealers to absorb the $4 or $5 
that might be involved for new-car 
buyers. It is worth that much and 
more, they contend, for the dealer 
to keep intact his competition 
secrets. 

Manufacturers concede that the 
car-buying public does have a 
justifiable tax beef. However, 
they feel that such beefs should 
be directed at tax-makers be- 
cause none of the money in- 
volved ever gets in the pockets 
of manufacturers or their dealers. 

And, the manufacturers think 
that complaining about sales taxes 
being levied on top of excise taxes 
seems to have about the same ob- 
jective as a man who rushes to 
put out a fire in the shed while 
his house is burning down. 

Manufacturers are of the opinion 
that the public is too blind to the 
fact that the nation’s entire econ- 
|omy is based upon a _ tax-on-tax 
structure. 





* * * 


Wy ben point out that, in addition 
to about $102 in federal excises, 
|the average $2,000 new car is also 
| burdened with about $373 in vari- 
|ous other types of taxes. 

| _ From the standpoint of taxes-on- 
taxes, new-car owners are also 
suckers as regards taxes accrued 
on materials, parts and their trans- 
portation prior to receipt by the 
auto manufacturer; income and 
other taxes paid by the manufac- 
turer, exclusive of federal excise 
| taxes, and dealers’ property, in- 
come and other taxes. 

The car owner paid out more 
than $4 billion in 1950 for li- 
censes, federal, state and local 
taxes on gas and oil—four times 

| more than in 1933. In 1951, the 
bill jumped up another $750,000,- 
000. 


The tab will probably be higher 
this year. 


Vickers Advanced 
In Ford Sales 


DEARBORN, Mich. — L. W. 
Smead, Ford general sales man- 
ager, has named Franklin A. Vick- 
ers assistant manager of car sales. 

At present manager of car sales 
for Ford  divi- 
sion’s southeast 
region at Ches- 
ter, Pa., Vickers 
will come to the 
general sales of- 
fice to direct car 
sales during the 
absence of T. J. 
O’Neil, depart- 





ment manager. 
O’Neil is on a six- 
months’ tour of 


F. A. Vickers duty in Washing- 
ton as advisor to NPA. 

Vickers joined Ford at Jackson- 
ville, Fla., in January, 1946, as an 
instructor in the parts school, later 
becoming manager of truck and 
fleet sales. In March, 1950, he was 
transferred to the southeast region 
at Chester as manager of the re- 
gional car sales department. 





Iredell Incorporates 


Iredell Auto Co., Statesville, N. C., 
has been incorporated, with author- 
ized capital stock of $100,000, to 
deal in automobiles. Principals are 
E. L. Lowe, J. F. Scarborough and 
J. B. Prevatte, all of Statesville, 





— 
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Spotting Used Taxicabs 


Philadelphia Dealers Tell How to Pierce Disguise 
Of Vehicles Offered as Tradeins 


PHILADELPHIA. — How can a|! 
dealer spot a used taxicab when a 
potential buyer brings one in as a} 
trade in on another car? The Phil- | 
adelphia Used Car Dealers Assn. | 
has come up with an answer to this 
troublesome question. 

PUCDA advises: 

“Check for excessive wear on the 
back seat upholstery. It is a prac- 
tice to remove front seats before 
a car is placed in taxi service and 
to reinstall them when they are 
offered for resale. 


“Lift the hood and examine 
the dash and toe boards. Holes 
in the toe boards are almost a 
positive sign that the car was a 
taxi. Should an auto have new 
toe boards, investigate why they 
were installed. 

“Also remember that taximeters 
and cables leave different holes 
from those used for a radio or 
heater. 

“Scrape a bit of paint from the 
inside edge of the open doors. If 
yellow or any other color common 
to taxis shows through, you have 
a used cab, As a further check, 
look for the imprint of the taxi 
company’s name under the new 
paint on the side door panels and 
trunk. 

“Examine the body metal directly 
above the windshield. You can 
usually find indentations of the 
metal where taxi signs have been 
removed. 


“Edges of the hood, running 
board area, fenders, and bumpers 
will usually show signs of exces- 
sive wear. Most taxis are four- 
door autos. 

“Strangers who want to trade a} 
used auto and pay the balance in | 
cash may be selling a used taxi. | 
Watch out for unusually low-priced | 





cars, too, as they may be taxis. 


“If a small ‘c’ appears on the 


| 





60,000 Expected 
At Engineering 


Centennial in Sept. 


CHICAGO.—Reservations for the | 
Centennial of Engineering conven- 
tion Sept. 3-13 and other activities 
here have reached the 30,000 mark, 
it was announced last week. Total 
attendance is expected to number 
60,000. 

The elaborate program, which 64 
engineering societies are sponsor- 
ing, will include papers by more | 
than 1,000 scientists and techni- | 
cians at sessions to be held in the} 
Eighth St. theater, Conrad Hilton, | 
Sherman and LaSalle hotels, the 
Museum’ of Science and Industry 
in Jackson park and other meet- 
ing places. 

All downtown hotels report heavy 
reservations for rooms for the cen- 
tennial. - 

Charles F. Kettering, research 
consultant of General Motors, will 
be chairman of the transportation 
meetings Sept. 8-9 at the Conrad 
Hilton hotel, with prominent speak- 
ers covering such subjects as auto- 
mobiles, trailers, buses, aircraft, 
ships, railroads and farm tractors. 

Other leaders of the automotive 
industry who will deliver addresses 
at the convention include John L. 
McCaffrey, president of Interna- 
tional Harvester, Dr. Robert E. 
Wilson, chairman of Standard Oil 
Co. (Indiana), and Eugene Ayers, 
official of the Gulf Research & De- 
velopment Co, 

In the Museum of Science and 
Industry auditorium, meanwhile, 
more than 48,000 have viewed the 
1%-hour performances of the cen- 
tennial’s curtain raiser, “Adam to 
Atom,” glorifying the role of erzi- 
neers in the world’s progress. 

The pageant, which opened July 
12, will continue through Septem- 
ber and possibly into October, with 
matinee and evening shows each 
day and three performances on 
Sundays. 








Elected by Chemists 

W. S. Richardson, vice-president 
of B. F. Goodrich Co., has been 
elected vice-president of the Manu- 
facturing Chemists Assn. Richard- 
son has been a member of the 
association’s board of directors for 
several years, 


certificate of title, then you have 
a corrected title. Be cautious of 
this.” 

PUCDA says that “used taxicabs 
generally ride hard, have hard 
brakes, sluggish motors, and a 


|noisy transmission and rear end. | 
|These cars do not handle easily | 


because they are usually completely 
worn out.” 





Four St. Louis Vendors 
Honored by Willys 

ST. LOUIS—Four St. Louis 
firms have been awarded cita- 
tions by Willys-Overland for 
manufacturing parts used in the 
first 1,000,000 Jeeps and related 
utility vehicles. 

The firms are the Wagner 
Electric Corp., Presstite Engi- 
neering Co., Carter Carburetor 
Corp. and McQuay-Norris Mfg. 
Co. 








General Tire Promotes 
Woodley in Acceptance 


Howard A. Bellows, vice-presi- 
dent of General Tire & Rubber Co., 
announces promotion of Robert C. 
Woodley to regional director of the 
eastern seaboard for General Tire 
Acceptance Corp. 

Woodley, formerly manager of 
car dealer sales in the New York 
division, will operate out of Bergen 
Field, N. J. The eastern seaboard 
region includes the Richmond, 
Philadelphia, New York and Boston 
divisions. 
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“BORROUGHS BINS" 
SLIDING SHELVES 
SNAP-ON DIVIDERS 

“DON'T BE A CAPTIVE OF OLD 

FASHIONED PARTS BINS, ANY LONGER" 


McGOVERN INC. (Nash) 
FRONT ROYAL, VA. 


JERMAN MOTORS (K-F) 
GLEN BURNIE, MD. 

“HAVE INSTALLED BORROUGHS"” 
EAST COAST DISTRIBUTING CO. 
Berwyn, Pa. Tel. Berwyn 0405 
327 Hopkins Road, Baltimore 12, Md. 


Covering Eastern Pa., Del., Southern 
Jersey, Md., Va., and D.C, 


Union Motors Opens Lot— 

Proving that even a small office building can be spotted as ultra-modern in archi- 
tectural lines and be a drawing card for thousands of visitors and many potential 
customers, the new used-car division of Union Motors (Ford) in Twin Falls, Id., was 
the center of a celebration. Built on modernistic lines, the buliding includes reception 
room and two private office rooms. Featuring new pastel colors in decoration, the 
place also boasts radiant heating. More than 10,000 persons visited the lot on the 
opening day. Harold Harmon is manager of the used-car division. 





Lokey Named Highway Institute Aide 
Lorry I. Lokey, former West | Institute in San Francisco as ad- 
Coast newspaperman, has joined| ministrative assistant to its direc- 
the staff of the Western Highway | tor, John L. Springer. 









































@ Nut Turning Champ... Snap-on’s 
Master Ratchet...the smooth, fast, versatile 
wrench you'll find in the hands of top-earning 
mechanics everywhere! A Lifetime Tool... 
the high-precision ratcheting mechanism is 
built to withstand years of hard service, and 
is quickly replaceable at small cost. Half-inch 
drive takes every size of socket from %”’ 
through 14%4’’. With Universal Joint and Ex- 
tensions, it handles the widest range of nut 
turning operations in automotive servicing. 
Let your Snap-on Man show you the Master 
Ratchet and its companion handles, sockets 
and extensions, or write for the complete 
104-page catalog of 4,000 Snap-on tools! 


SNAP-ON TOOLS CORPORATION 
8082-H 28th Avenue, Kenosha, Wisconsin 





Snap-on is the trademark of Snap-on Tools Corporation. . 
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50* ’ 9 anne ’ ne x ff —— » . —_ 3 P 
. PR Pi agg Bt . PONTIAC—’52 = Catalina $2,950 : , ,625. 50 Custom (5) , WILLYS—’50 Jeep stationwagon, $yve. 
MANHEIM, PA. | DesOTO "52 fe 4-dr gg conv., $2 ,180*; Chieftain (8) 4-dr., : : r,. $1,230. °49 Custom Ss 
51 Custom 4-dr., $1,960*; conv., <a 50 Chiefte (8) 4-dr., $1,48 coupe, $895, $990, $1,010; 4-dr., $905. ’ + 
(Manheim Auto Sales and Auction, Inc 800*. °5 ‘ . $1,470". “ ueftain ) 2 P ‘ay a $665.'°47 SD (8) 4- VALDOSTA, GA. 


~ VY 2-dr., $2,500*; Windsor 4-dr. 675. ’50 conv., $1,400. "48 stationwagon 7 'F1 Cres 600: Cust ee 3 - ‘ a —— 
$2,325". ‘50 NY¥ 4-dr., $1,700". 47 Wind: $790. - FORD—'51 Crestliner, $1,600; Custom (8) | sruDEBAKER—'48 Commander (6) 2-dr., 
inde “4 ' 750; 2-dr., $1,425, $800. °48 Champion 4-dr., $585. 


: , . t al f 50 Deluxe club coupe, 49 Chieftain (6) 4-dr., $1,260. "48 SL| Deluxe -dr., % 

~~ oer Friday. Prices are for sale 0 DODGE—’52 Diplomat, $2,650*; Way 8) 2-dr., $1,000. dr., $470. '46 Deluxe (8) 2-dr., $505. (Tom Hewitt Auto Auction. Sale ever 

uly ) , enon $1,600*. ‘51 Coronet conv is IDEBAKER—’51 Commander (8) conv., | FRAZER—’5 , $1,270. '47 Manhat- | priday. Prices are for sale of July 25.) 
(Sold 110 units out of 184 offerings.) 


$1,800*. °49 Coronet 4-dr., $1,580; 4-dr., $1,500. ’50 Champion 4- tan 4-dr., $: “a ; ; 3 
BUICK—’51 Super Riviera 2-dr., $2,300*; , dr., $980. '49 Champion conv., $1,000. | moteone 43 9 Super, (6) " $800. °47 aon ag boas — png pgp aot 
3 7 ; r T PONV 2,475* ric ‘ 2,- | WILLYS—’52 A 4 2-d 1,715 Commodore (6) 4-dr., . | —'’52 Super conv., $3,050*; era 
Special 4-dr., $1,840*. ‘50 RM Riviera, | FORD—'52 conv., $2,475*; Victoria, $ WILLY sab waxes rn tlre $1,715 poncesgrce Sakasi ed Abc Ria bd deat + coupe, $3,000*; 4-dr., $2,275, $2,850*. '51 
Super Riviera coupe, $2,300*, $2,000*; 
Super conv., m . 50 Super Riviera 
coupe, $1,775*. °49 Super conv., $1,100*. 

CADILLAC—’50 (61) sedan, 2,760*. °49 

| (61) 4-dr., $2,000*. °47 (62) 4-dr., $1,- 
000°. 

| CHEVROLET—’52 FL Deluxe sedan, $1,- 
930, $2,050; SL Deluxe sedan, $1,780, 
$1,805; %-ton pickup, $1,500. ‘51 Bel- 
Air, $1,900, $1,830; SL Deluxe 4-dr 
2 at $1,025; FL Deluxe 4-dr., $1,450 
$1,500; FL Special 4-dr., $1,400; %-ton 
pickup, $1,090, $800; stationwagon, $1,- 
700. ’50 Bel-Air, $1,425, $1,570; SL Spe- 
cial 4-dr., $1,200, 1,275; conv., $1,180 
FL Deluxe club coupe, $1,200. ’49 conv 

| $1,140; FL Deluxe, $900, $750. 

CHRYSLER—’52 NY 4-dr., $3,225*. 

| Windsor 4-dr., $1,650*, $1,500*. "49 

| 4-dr., $1,050*. 

DeSOTO—’51 Carryall, $1,790*. 

| DODGE—’51 Coronet 4-dr., $1,600; 1:-ton 

pickup, $850. '47 Deluxe 4-dr., $475. 

| FORD—’52 stationwagon, $2,450*, $2,510* 
Victoria, $2,545*, $2,400*; conv., $2,500*; 
Custom (8) 2-dr., $2,025. '51 Victoria, 
$1,775*; Custom (8) conv., $1,650; 2-dr., 
$1,650, $1,600, $1,650, $1,500. ’50 Cus- 
tom (8) 4-dr., $1 ma $1,325, $1,300; 
club coupe, $1,325 $1,285; De- 
luxe (8) 4-dr., $1,075, “Si, 050, $1,000. '49 
Custom (8) 2-dr., $1,080, $1,050, $1,010 
$950; conv., $1,050, $950. °48 Deluxe 

| (8) 4-dr., $845. "47 Custom (8) 4-dr. 

| $785, $760, $580. 

| KAISER—’51 2-dr., $1,350. 

LINCOLN—’50 4-dr., $1,400*, $1,300. ’49 
Cosmopolitan club coupe, $1,000. 

MERCURY—’52 4-dr., $2,580*. ’51 4-dr., 
$1,805*, $1,675*, $1,400. °49 club coupe, 
$580. 

NASH—’51 Rambler conv., $1,000. ‘49 
(600) 2-dr., $725. 

OLDSMOBILE—’52 (98) 4-dr., $3,020": 
Super (88) club coupe, $2,700*. '51 (98) 
$2,485*; Super (88), $2,300, ,110*. ’50 
(88), $1,585*, $1,525, $1,575*. °49 (88) 
2-dr., $1,400*. 

PLYMOUTH—'51 Cranbrook, $1,400. ‘50 
suburban, $1,440, $1,400. ’47 Deluxe 4- 
dr., $550, $51 

PONTIAC——’52 Catalina, $2,950*. ’51 Cata 
lina, $2,370*, $2,300*; Chieftain (8) 4- 

$2,010*. '49 Chieftain (8) 4-dr., $1.- 
$1,040, $1,025. °47 SL (6) 4-dr., 


$685. 

STUDEBAKER—’51 Champion 4-dr., $1,- 
200. °50 Champion 2-dr., $1,070. °46 
Champion 2-dr., $460. 

WILLYS—’51_  stationwagon, $1,260. ’'50 
stationwagon, $990. ‘47 stationwagon, 
$600. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Sale every 
| Thursday. Prices are for sale of July 31.) 


(Market strong on late models, but 
falling off slightly on other oerings. 
Sold 96 units out of 122 offerings.) 
BUICK—’51 Special 4-dr., $1,900. ‘50 Su 
| per 2-dr., $1,370* "49 Super sedanet 
$1,000*. °46 Super 4-dr., $585. ‘39 Spe- 
| cial 2-dr., $2 
| CHEVROLET SL Deltixe conv. 

200; SL Special 4-dr., $1 0 "51 
Deluxe 2-dr $1,580*. ‘50 FL Deluxe 
SL Deluxe 2-dr., $1,330"; 
-dr., $1,200; %-ton panel, 
§ Deluxe 2-dr., $1,105, $1.- 
Special 4-dr., $1, 000, $980. ‘48 


t f s) -. $510; 2-ton cab & chassis, 
a Lower ost . ‘47 FL 2-dr., $700; FM 2-dr 
SM 4-dr., $755; 2-dr., $775, $675 
. ; 40 SD club coupe, $245. 

Car manufacturers’ experienced trim engineers know they can’t ae DeSOTO—'52 Deluxe 4-dr., $2,010*. 49 
Being installed as original equipment Custom club coupe, $1,200*. 
° s ° DODGE "50 %-ton pickup, $825. ‘49 
ae : : : in cars of leading make. Coronet 4-dr., $1,150; Wayfarer roadster 
coil’’ they can’t beat coils for low cost! Here, for the first time, the 855. '46 %-ton panel, $150. 
Hailed by car manufacturers as the 2 Custom (8) conv., $2,350*; 
las . Wa (8) 2-dr., $1,900 "51 Vitcoria 
ast word in luxury at minimum cost. ,965*; Custom (8) 2-dr., $1,655*, $1,- 
one complete assembly, ready for car manufacturers to upholster . '50 Deluxe (8) 2-dr., 12 
Amazingly simplified design that saves Fg FOS 48 SI 

? er . . é > ,010, $975. ’ SD 
greatly on critical materials. club coupe, $700, $685. '47 SD (8) conv 


You, too, can save two ways: ... (1) You pay less for these : $430; 4-dr., $650. '46 Deluxe (8) busi- 

ee a ee ee am ' Combines strong tubular frames with hess ‘coupe. $370. a 

=] ‘ 4 eate ial ac r am es n ey . 2 ) ommodore (6) 4-dr., $265 
complete oung manufactured asse a e total cost dependable coils, all in one assembly. SR—'51 Deluxe 4-dr., $1.190 

of frames and spring units from separate sources ... (2) Due to ME ¢ — '52 Monterey, $2,675*. ‘51 

d dd feat | holst d install th * Introduces new type of foundation S-dr., $1.700°. °40 4-ar., $1,040°, $1,015: 

fetes selala = esign features, ou can aiso vu oisfer an insta em © . -i00", ,UUU. 
g y p support for the coils, and new assem- NASH —’51 Statesman 2-dr., $1,350. '49 


at less cost. bly method. (600) 2-dr., $830. 
. OLDSMOBILE—’51 (88) 4-dr., $1,910*. ’50 
. . (88) 4-dr., $1,625; sedanet, $1,660*. ‘4 
If you want superior comfort at actually less total cost, then « Provides far more toe room under (98) conv. ay gerry 4-dr., §860°. 


specify L. A. Young “Acoustacoil’’ without delay! backs for rear seat passengers. PACKARD ay bony 4-dr.. $1,425° 
: : ’48 Custom 4-dr., $855, $825. — 
Easier to upholster and install in cars PLYMOUTH—’52 Belvedere, $2,225; Cran- 
in roduction. H a} . brook 4-dr., $1,940. °51 Belvedere, $1,- 
P Lighter weight, yet ; Cambridge club coupe, $1,550. ‘50 
stronger. SD conv., $1,400. ‘49 SD stationwagon 
$825. '46 SD 4-dr., $280 
GENERAL OFFICES: 9200 Russell, Detroit 11, Michigan » New over-all flock finish soundproofs ONTIAC—'49 Chieftain (8) 2-dr., $1,250* 
Oe ’ $1,150*; sedanet, $1,280*. '48 Chieftain 
IN CANADA: L. A. YOUNG INDUSTRIES, LTD., Windsor, Ontario stabilizes, and prevents rust. (8) 4-dr., $980*. $850. °47 SL (6) se 
danet, $795, $685 
STUDEBAKER—’50 Commander (8) conv 
13 PLANTS: 3 in Detroit, Mich. e Chicago and Joliet, Ill Trenton, N. J Memphis, Tenn $1,170*; Champion Star coupe, $1,070* 
’49 Commander club coupe, $860. ‘47 
Land Cruiser 4-dr., $715*; Champion 


beat coil springs for greatest riding comfort. Now, with ‘‘Acousta- 
coil spring seat and back constructions are combined with frames in 


and install on the assembly line at least possible cost. 


Leeds, Ala. « Los Angeles and San Leandro, Calif. *« Windsor, Toronto and Montreal, Canada 


— '48 English Austin 
4-dr., $440. 51 Renault 4-dr., $275, 
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Affecting Factories and Dealers... 





Auto Advertising 


By George Deery 
Associate Editor 

The annual meeting of the Assn. 
of National Advertisers will be held 
at the Hotel Plaza, New York, 
Sept. 29-Oct. 1, Wesley I, Nunn, 
ANA chairman and ad manager of 
Standard Oil (Ind.) reports. 

Nunn also announced that the 
program committee of this meeting 
will be co-chairmanned by Harry 
Deines, general ad manager, West- 
inghouse Electric, and William 
Smith, director of advertising, 


Thomas J. Lipton, Inc. 
* + ? 


C & W Moves 


Cunningham & Walsh, ad 
agency, is now in its new offices 
in New York at 260 Madison. The 
firm lists among its accounts the 
Texas Co. (newspapers, maga- 
zines and outdoor) and the home 
appliance division of Murray 
Corp. of America. 

* x 


* 


Copy Chief on Dodge 

Appointment of E. McCord Mu- 
lock jr. as copy chief in Detroit on 
the Dodge car account has been an- 
nounced by Will C. Grant, president 
of Grant Advertising. Mulock has a 
record of long ex- 
perience in the 
creative ad field, 
having served as 
copy writer and 
associate copy di- 
rector at Camp- 
bell-Ewald for 16 
years prior to his 
joining the Grant 
Organization. He 
is a graduate of 

: Princeton. 

E. McCord Mulock With Mulock 
are three assistants: Robert C. 
Mack, Spencer D. Brown and Rob- 
ert M. Fitzgibbons. Mack held a 
similar position for two years with 
Kenyon & Eckhardt after serving 
the Chrysler Corp. as a creative 
writer. He also was an editorial 
associate on the staff of Automo- 
tive Industries. Mack is a 1941 
graduate of the U. S. Naval Acad- 
emy at Annapolis. 

Brown is a former Campbell- 
Ewald man with six years’ experi- 
ence as editor and copy writer. 
While in the armed forces, he di- 
rected several air base public in- 
formation programs. He attended 
Lawrenceville school in New Jer- 
sey. Fitzgibbons was with Ross 
Roy, Inc., for 142 years. He attend- 
ed the University of Detroit. 

a «x ae 


N. Y. Times Names Ad Rep 


The New York Times has an- 
nounced the appointment, effective 
Sept. 1, of the Sawyer-Ferguson- 
Walker as national ad sales repre- 
sentatives in Michigan, northern 
Ohio and western Pennsylvania. 
Headquarters will be in the Guar- 
dian Bldg., Detroit. At the same 
time, J. L. Ferguson, president of 
Sawyer - Ferguson - Walker, an- 
nounced that his company’s staff 
in Detroit would be doubled. 

The Times will discontinue its 
own ad office in Detroit, which it, 
has maintained since 1939. Theo-| 
dore F. Etter, Charles Miller and 
Kay Stitch, members of the Times} 
Detroit ad staff, will join the Saw- 
yer-Ferguson-Walker organization | 
in Detroit. Sawyer-Ferguson-Walk- 
er also represents the Times on the 
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Pacific Coast, with offices in San} 
Francisco and Los Angeles. The} 
|newspaper will continue its own| 
|sales offices in Boston and Chi-| 
| cago, and is contemplating increas- 
|ing its Chicago staff. 


* ! + 


| Childers Dies 


| Foust Childers, 58, director of 
public relations and ad manager of 
Delco-Remy and widely known 
civic leader, was buried in Ander- 
son, Ind., Aug. 3, His continuous 
association of 34 years with Delco- 
| Remy made him one of the oldest 
| employes of General Motors. 

ck * * 


Mott Joins Litho Firm 


Gilbert E. Mott has joined the 
sales division of Oberly & Newell | 
Lithograph Corp. as vice-president. | 
For the past 10 years Mott has| 
been promotion manager of the 
American Weekly. E. K. Whitmore, 
president of Oberly & Newell, ex- 
plained this appointment as part of 
|}a general expansion program to-| 











| ward the further development of 
| point-of-purchase and creative sell- 
| ing material. 


A true story. Reading time: 1 minute, 30 seconds, 


He developed the new Apparel 
Art for Esquire in 1941. As sales 
promotion and ad manager of R. H. 
White Co. in Boston, he reached 
the culmination of a retail career 
which began with L. Bamberger & 
Co. and Jordan Marsh Co. in Bos- 
ton. 


* * * 


Tuttle at National 


Lee Larson, sales vice-presidert 
of National Advertising, highway 
ad plant operator, has announced 
the addition of Robert E, Tuttle as 
a vice-president on its national 
sales group. For four years he 
headed the Plymouth group at Ad- 
vertisers, Inc., Detroit. 

He was at one time director of 
research for McCann, Erickson, 
New York, and later directed the 
Ford account as vice-president at 
this agency. 

* 


* * 


For L-M Dealers 


Lincoln-Mercury has retained the 
Howard Parish Organization of 
Miami, Fla., to produce a service 
that will assist its dealers to make 
more effective use of classified ads. 


The service, known as the Lin- 











ee e . ” 
Sure you need capital to start a business,” Paul 


McGlone will agree. 


*“How much? Well, 
fifteen dollars!” 


that depends. In my case, about 


Fifteen dollars to build the kind of Dodge dealer- 
ship Paul has? Is it possible to build Paul’s way of life 


on a shoestring? 


Let’s let Paul tell it. 


“Life was pretty simple where I was born in Ken- 
tucky before the first war. The elementary business train- 
ing of delivering papers, helping Dad, caddying on 


various golf courses were 





all a part of being a boy. 
"7 





** A Ithough work was no stranger, I shared the com- 


mon dislike of getting 


up before dawn. Someday, I 


dreamed, I’d be my own boss and dictate my own hours! 


coln-Mercury Ad-Builder, will be 
available to dealers on a voluntary 
basis. It includes an ad-file of 
sample ads and helpful phrases and 
the monthly Ad-Clipper, containing 
a cross-section of outstanding ads 


used by dealers. 





Booklets giving 
ad-writing tips are another feature. 
Although intended primarily for 
dealers’ used-car departments, the 
Ad-Builder also provides material 
to promote their service business. 





there iso HERMAN BODY 


designed for your 
Customers’ Specific Needs! 


THE HERMAN “WALK-IN” 
The easiest in and out body on the road 


Where drivers make frequent stops, this model saves time 


liveries per day. Interior walls are igeli> Miceli MoM lela Melle MlelMioM stolilelu) 
so that inside lining, shelves and partitions may be easily inserted when 


required. WRITE, WIRE, OR PHONE COLLECT—FRanklin 5300 


HERMAN BODY COMPANY s:. touts 10, mo. 


permits more de 








"[ Snared Success with e Shoestring” 


says Paul 










the idea worked fine because there was a demand for 
cheap transportation. 


“That was the turning point of my life. I was in 
business! I repaired and sold ‘jalopies’ until I had enough 
capital for a dealership. There were mistakes to make 
and lessons to learn. One make of car I handled was 
priced beyond the range of my most likely customers. 





Another was short-lived. I considered my chance to take 
over a Dodge dealership a big opportunity . . . depend- 
able cars and trucks backed by sound management and 
preferred by so many people. 


*T won't try to pretend I’m not well satisfied with 
my career. My family is well taken care of. I employ 
people, serve customers, and otherwise participate in the 
activities of my community. And I pay taxes, too, of so 
many kinds, like everybody else! It’s not the easiest life 
- . « it's not the dullest either. Not bad, I say, for a 
‘shoestring’ start!” 







A booklet of wae, orice about = ss 
enterprising men like Paul M+ qo cece Smet xe 

Glone is pears for the asking. a _ ~ 
Write Chrysler Corporation ¢_. 


The five-in-the-morning bakery job I disliked was left 
behind when I moved to Flint, Mich., where eventually 
I worked for an automobile body company. Anything 
that had to do with cars, I liked. Being a fairly expert 
repairman, I fixed cars on my own time... 
and added the extra cash to the money I saved 
from my pay check. Our ‘capital’ was slowly 
accumulating. 


“But jobs depend on business... and 
when business slumped, my job ended. After 
weeks of idleness, I made the toughest decision 
of my life: should I invest $15 from the last 
of our savings in an old car that wouldn’t run, 
fix it and attempt to sell it at a profit? I did, and 





“I would certainly like to see you} 
provide @ spare fender instead of a| 
spare tire.” 


‘ 


Highland Park 3, Mich. a 








Chrysler Corporation 
PLYMOUTH ¢ DODGE ¢ DE SOTO © CHRYSLER © DODGE "‘Job-Rated” TRUCKS 
Fine Cars of Great Value 
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areas are said to be willing to 
pay local retail prices for the so- 











Motor Sales (Studebaker) receive were observed lugging one home, 





ecards in the mail thanking ae where it no doubt became the 
* : | called bread-and-butter lines. ; ; ; 
With the Staff. Cor athee al ao ee satiate | gNOT™ Blay, of suburban Turner | {Pcecl, Swarwel of the yearn 
eco was satisfac ory. | | Buick, Inc. points out that the| ‘“onomic maroe, oF e year. 


| Owner Ed Davis screens the re- . , 
plies, acts quickly on gripes and sO8S OF ONO GF CWO Woens Wages | Shortage of Mechanics 


must be spread out over a consid- 
ALONG AUTO ROW ee 7 ie comments | rable period by factory workers.| Despite the offer of good wages 
a ee - He feels that it may be some time | Detroit dealers are finding skilled 


before this class of buyers can / auto mechanics to be a scarce item 























































































































































































































Too Soon to Know , duction for at least a month be- | Prop for U.C. Prices stimulate used-car sales. on the labor market. One dealer 
* cause the government will get | Although dealers report a notice- ae eee |Says it’s because factory jobs ar« 
INCENT RENGER (Willys) has fi llot f f . |able drop in lot play on the part | Ham Gets Into the Act so attractive nowadays. 
id h his stock lard rst allotment of steel for de 
a a a Ses! see production. of the public, out-of-town buyers| A giant ham-and-cheese sand- 
will be full. “Because of this,” he said, “many ‘have kept prices in Detroit's used- wich, encased in a bun nearly the ‘New’ Plug jor Used Cars 
He reports that on top of lower| pants will be shut down’ before|°2" Market from sagging. | size of a pie, was an unheralded Robert Needham, president of 
stocks, sales are down 33 percent. |tp.ir allotments of steel arrive.” A dollar shortage among labor- | feature of the recent Ford deal- | Grosse Pointe Nash, likes to 
People won't be able to buy until se ers, engendered by the steel | ers’ party for fleet and wholesale | make space in his new-car show- 
they have built up their bankrolls strike, is blamed for the smaller | parts buyers of the Detroit area. | room for a used Nash in glossy 
again, he says. Backshop Followup turnout of would-be retail pur- This culinary cartwheel so cap- | condition. It attracts buyers and 
Renger believes that industry A week after service is com-| chasers. But dealers from distant tured the fancy of the guests | helps bring in the top dollar, too, 
won’t be able to resume full pro- pleted, _ shop customers of Davis agricultural and _ defense - plant _that, after the party, hundreds he says. 
" anh aa . 12 7 
} | | c 
Car registrations by states are | in e | | | | " 2 : 
released here weekly,” as com- 2 w ~ 5 F 3 2 
: Fy sla 4 2 3 ° y ee. = -i¢ 2 $i12j2 
piled by R. L. Polk representa | © | 2 | g | 3 | Zz Sitsiezia | BIL ELEIS siaeieis <|es1 2/2/83 si/e|/et/3i]< 
tives in state capitals. F/34 2 Eiz5/| 3 4 ’155/|¢ 2 2 3 = 25 2/5 13/45] 85! 3 $/3/% | 7, te ba ee 
Sis (SLES2i € (SL slLVPizsidcg ili SFlisli& i o@ i <i iz<il zi sliés ~ligojljze (Zi; e& | & lB REIL 
28 States Previously "52; 6461| 4848| 17397; 26318) 55024| 39116| 1540; 9256) 49912; 17451; 4662; 48685; 12115) 15410; 98323 60! 2418; 2349; 4827) 91| 130) 182 4944; 9636; 4265, 8625; 2468; 743, 239170 
Reported for June 'S!| 8171) 5662) 15513) 32350) 61596; 43804) 1032) 11003) 55839) 18155) 4039) 51503) 12522! 15297! 101516! 2798| 2525! 5323) 105 86 288; 4927| 6846) 3007; 8746) 1374 602) 250255 
Colorado 52; 108 66; 221; 417 812; 628; 30 148; 806, 307 70; 678} 176} 215 1446 23; 20, 43 3, 107, #118 39/ «107 48 16, 3545 
‘Sti 146 75| 189) 431 841 662} 251 244) «931! = 286 57 652) 184) ~—«197! 1376 25} 24) ~~ 49) } 8 106 94 38, 107 32 4, 3587 
Georgia 52) 221) HN) 578, 909; 1819; 1585; 34, 351, 1970; 664| of 2104; 443; «589; 3949) 113 52; 165 7 1) 40; 108) 208; 131) 297 8! 11, 8757 
‘S1| 258) 157) 617) 1350) 2382)—«-2425| += 47|_—s677| 314987) 2695; 506] 799) 5081) |} 147} 74) 220] st | 9} 127; 166 78\ 397 3% 12} 11670 
Massachusetts 52) 363; 375; 1103) 1589) 3430; 1813 73| 429| 2315, 805, 1197/2151; 784) 869) = 4806 | 138; 89 227 7 27, «14195; 592) 192) 405) 115 64, 12389 
‘51| 380| 379| «7451 +1770! «32741 +«1797| +~=«6O|-—«464|«=«2321| +848) ~—«198] 2314) + 787| ~—«810)~—s«4957! 104; 106) 210 15] 17/29) +189) 362 91; 402 53 25; 11945 
Nebraska 52 126} 56; 274) 467) 923 1079) 39; 190) 1308} = 382) 85 990, 213; 358 2028 23) 36 59 2) | 3 66 130 48 169 36 2 4775 
‘51/200! 86| 244) ~«—«654] «1184 912/ 18} 255! 1185) 424) 93 899 229) 332/ 1977 15} 42 57 4 81! 116 65) 182 24) 4875 
Oregon 52; 145| 94) 226 466 931; 696) 27, 216) 939, 324) 77) 954) 261) 276 1892 34, «53 87 4 17 ‘| $37| 217 99/185 cr) 21; 4618 
'SI| 227) +=«+143) «= 402) «= 550) +1322) «= 960) «3S 38] «= 364) S362) = 453) ~=—sB1|—Sst83/ = 326! += 361 2404 74 64) 138) 27} rE 5} 139) 221 74 265 76 28| 6077 
Rhode Island "52 67 48; 169; 245; 529; 298 13; 76, 387; 126; 38; 429) 131; 129 853) 2 35, 25) Ss 62 2 5 7 48, 116 3 77 16 14; 2152 
= ‘BI 71| 56 158} 293) 578) «347! 10! 104 = 461 —s«147) S56 435) 165) 122! 925 | 16| 15} 31} 6 | 38 72 32 81 13 10! 2248 
Texas "52; 624! +] 1800; 2535; 5334, 4070; 171! 1037; 5278; 1955; 430; 4935) 1155) 1485, 9960 77; 188; = 88| 353) 8 4; 16; 320; 729; 373) 908; 167 41; 23491 
‘SI! 726! 1541| 2622) 5297) 5197) 134) 1386) 6717) 2044) 477) 5667) 1325! 1445) 109958 108 98| 206) 4 3| 24) 232; 374 «169) «917 95) 16| 25012 
Vermont ‘3 18} = 13) 84) 102-217) 105) 23 135; 50) 4) (173, 48 330 12 16; 28) I 2 16 48 10 25 28 5 845 
‘Stl = 28] S13} HTS s140} 242] —s*1291 3 251 «157, 64 13) 141] 48) 3} 329) 15) 17; —32| ' 4 22 51 16} 23 23 2 $04 
Virginia aT 229/148} 634) «998| 20091445, 49/275, 1769, 591; 118) 2032) 469) 635 3845, 20; 153; 91| 264/ 5| 4 10 209; 253; 162; 359 83 45\  90!7 
BI 276) 144) 487! 1351; 2258) 1975) 421 +445) += 2462) «—563) —«139)~=—-2135) = 435! «523! += 3795) 168; 93) 261 8 3) 14! 189\ 177; 116) 369 53 39| 9744 
37 States Reported "52| 8362) 6134) 22486) 34046) 71028) 50835) 1983; 12001; 64819) 22655, 5840| 63131| 15792| 20014) 127432) 159; 3137; 2819) 6115; 126) 190; 248 6150) 12047; 5355| 1/157| 3130! 962) 308759 
To Date for June '5!| 10483] 7123) 19957) 41411| 78974] 58208! 1409| 14967! 74584! 23861| 5357! 67624) 16527| 19949| 133318 3470! 3058) 6528) 171) 133! 388) 6050! 8479) 3686/ 11489! 1779) 738! 376317 
Year ‘52; 57978| 44770|122158 222413! 447319| 337670| 11652! 84978) 434300'153650! 39556) 424215|107912 127189 852522 726| 16588| 18665) 35979; 1599) 2300) 1800) 38219| 67534| 33111| 85288 16446) 8568 2024979 
To Date "51! 82604! 55395/ 150366!287610| 575975! 465837! 13130!122166! 601133!211907! 48821! 578305! 146101!176987! 1162121 29676! 29865! 59541! 1377| 1649] 2983! 55722! 63832) 35133/100852! 13295! 6620/2680238 
New € ial Car Registrations, 40 States for June, 1952-1951 
mm ar Strations - 
ew Commercia edistrations, ates for June, 
2 2 
Truck registrations by states are ] ie = 3 Truck registrations by states are 
released here weekly, as compiled P > 3 pad $s £ is = é released here weekly, as compiled 
by R. L. Polk representatives in 8 2 ° = § ~ ra 3 a 8) 2 3 “- 2 2 a Ps oe rt = 4 by R. L. Polk representatives in 
state capitals. £ $ 9 3 £ g 2 3 ? > = s z g 2 < ° ¥ ; ee i = 3 < state capitals. 
~</s/8i/éiaf/a];sl/2i 2 eae], e]/ f/f zy ele ea] sé] )] =] SO 
32 States Previously "52 52| 35| 13483! 20; 99! 138) 4422! 21| 8567! I1| 3350! 4128 i! 294 4| 19) 112) 41345) 520 9, 952 84 37676 '52 32 States Previously 
Reported for June ‘SI 78} 46| 16977 19| 109 208! 4616 45) 11720! 9! 4323! 3572 8 356 46 187! 1354 575 8| 1027 52! 45435''S! ; J Revorted for June 
‘ | j ! | | ' =a en 
_— A Alsbene 
Louisiana = | | | ] . l i me rH 190 14) | | 4 2 8 14 1186 ‘52 — Luisiana 
‘ 565 | | 4 ! 6 6 19 1502 \'5! 
Maine "52 1 | 138) ] | | 42 1) 116 | 62) 63] l e l 6 21 4 14 479 |'52 Maine 
‘SI 1] 137] | 35! | 9%! 41| 36! 8 2! 23 i 9 399 5! 
; Montana "52! | | 182) | 2) | 51) | 145 61) 78) ! 3 4 31 6 51) 615 ‘52 Montana 
‘SI |. 205) 4 | 44! | 152/ 64172 4) 3 5 20 3! | 48 | 6241'S! 
| Oregon "52 | ] 283 i & 134| 1! 229) 1) 153) 144 8 10) 7 4 32 15) 35) -1154)'52 Oregon 
BI! 2 492 i) 43] 3| 268! 3/410! 1! 217) 195 13) 44! 2 1| 6 SI 23) 3} 115 2! (1875'S! 
H Pennsylvania "52 20 33/ 1309) 1 3| 9| 604) 6; 659 293| 427) | 59 4, #18} #4114) 67 | Si} 15) 3702/'52 Pennsylvania 
i ‘SI 28 41| 1795) 5} 30) 15| 753 10) 1293 2| 439) 477 93 | 6! 26) ~=—-132) 125) 5! 106) 8) 5389'S! 
; Texas *52) 24 | 2256! 4) 8) 4; 556) 1} 1353) 620' 517 | 39) 3; 15| 244) bi] | 95 ! 5839 |'52 Texas 
| St! 5 | 3364 3 10| 9|  647/ | 2128! | 903) 445 2) 36! | 6 16} 221! 88 | 124} 1! 79861 '5! 
: Virginia *52) 1 2) 607) | 2) 5) 2 } 379 2; +138) = 165) | 10) | | 9) 92) 19) | 30) |  1672)"52 : Virginia 
‘BI! 8) 1} 756} | 3| 13/192 2) 534 | 189; 168! | 244 3) 5 72 18 \. 2 2! 2022/'5! 
40 States Reported "52 | 101 70| 19332; 25) 142| «157! 6344) = 51| 12116 = 14) 5008! +5731) 21; 458 11} 27) 173) «:1979| 757) s«10|s« 316) ~—:136| -539791"52 40 States Reported 
} To Date for June ‘St! 123 89) 25117| 28! 277) 248! 6865! 62) 17328 12} 6528! 5147 27| 571} 2 661 246! 1992' 838) 16 1501! 65) 67148|'5! To Date for June 
i“ Year 52 772| +=+771'128086' 167! 1730| 1465| 45072! 386! 87833| 247! 37153) 4305! 330! 3436' 109 272' +1432! 13625! 5360! 123! 8841! 1179) 381440''52 7 Year 
To Date St] = 1N19)-:12791174427| 239! 2422) +«2051! 52727! 603/123232! 234! 49561! 44867' 339) +5622! 157) 371! 1940) 14958! 6532! 177/ 12155! 650! 495662!'S! To Date 
d The following advertised-delivered prices | | {| (Ultramatic standard on 400, optional at 
| factories, as established by the Office of 6 C i ° Cc $1 PLYMOUTH —Concor 
a es ice 01 ‘oncord — 2-dr. d., $1,- 
i Price Stabflization. These prices include urrent eiling Prices on New ars 757.23; bus. epe. $1,615.52; Suburban, $2. 
; federal — taxes p= tonne! handling te ra 4 gg oe ee Cam- 
i] charges, dealer -and-handling ize — 4-dr. - 1,825.61; cl. cpe., 
1 charges. They do NOT include transpor- | Newport. $3,084.24; conv., $3,206.60. Sara-| stat. wag., $2,004. Mainline 8—4-dr. sed.,| bus. cpe., $2,212.82; 2-dr. Traveler, $2,-| $1,788.55. Cranbrook—4-dr. sed., $1,915.80; 
i tation charges, state and local taxes or | toga—4-dr. sed., $3,217.40; cl. cpe., $3,- | $1,753.50; 2-dr., sed., $1,704; bus. cpe., $1,-| 505.40; 4-dr. Traveler, $2,557.89. Manhat-|cl. cpe., $1,884.99; Belvedere, $2,216.39; 
| optional equipment. 189.62; Town & Country wag., $3,922.37; | 601; stat. wag., $2,079. Customline 6—/| tan—4-dr. sed., $2,568.38; 2-dr. sed., $2,-| conv., $2,328.37. 5 
i ALLSTATE — Four — 2-dr. sed. $1,395.| 8-pass. sed., $4,167.15. New Yorker—4-dr. | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, PONTIAC—Chieftain 6—4-dr. sed., $2,- 
/ Six—2-dr. sed., $1,657. (Sold only by Sears| sed., $3,530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy-| 000.95; 2-dr. sed., $1,943.06; stat. wag., 
| stores. $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,-|dra-Matic optional at $178.55 on all| $2,597. ‘24. Ohieftain 8 — 4-dr. sed., $2,- 
AUSTIN—Somerset—4-dr. sed., $1,795;| Newport, $4,219.22. Crown Imperial — | 805.50; stat. wag., $2,248.50. Crestline 8— | models.) 075.40; 2-dr. sed., $2,017.63; stat. wag., 
4 stat. wag., $1,895; conv., $2,295; A-90| 8-pass. sed., $6,870.54; lim.. $6,992.53. | Victoria, $2,104; conv., $2,213.50; stat. LINCOLN — Cosmopolitan — 4-dr. sed $2,670.64. Chieftain 6 Deluxe—4-dr. sed., 
! sports sed., $3,395. (Delivered at U. S.| (Fluid-Matic optional at $131.81 on Wind-|wag., $2,384. (Ford-O-Matic optional at/ ¢3 439: a. epe., $3,592.50 Capri — 4-dr_ | $2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
ports. ) sor, standard on Windsor Deluxe and other | $184 on all models.) sed., $3,631.50; spt. cpe., $3,834.50; "| 427.54; stat. wag., $2,680.99. Chieftain 8 
BUIOK—Special — 4-dr. sed., $2,192.92; | series. Fluld-Torque standard on Crown| orp OF BRITAIN—Prefect 4-dr. sed.,| $3,991. (Hydra-Matio standard ‘on sii | Deluxe—4-dr. sed., $2,178.58; 2-dr. sed., 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50;| Imperial. optional at $166.51 on other| ¢1 344; Anglia 2-dr. sed., $1,183; Consul| models.) $2,121.78; conv., $2,500.48; stat. wag., $2.- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | eights, at $124.70 on Windsor Deluxe and 4-dr. sed. $1,693; Zephyr Six 4-dr. sed 4 753.52. Catalinas — Deluxe 6, $2,288.60; 
sed., $2,239. 14; 2-dr. sed., $2,181.13; Rivi-| at $256.51 with Fluid-Matic on Windsor. | ¢1 999 (Delivered at U. S ports. ) : = MERCURY—4-dr. sed., $2,231.50; 2-dr.| Super Deluxe 6, $2,354.27; Deluxe 8 $2,- 
era, $2,278.95: conv., $2,615.22. Super—| Power steering standard on Crown Imper-|*" ~ oe : sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | 363.77; Super Deluxe 8, $2,429.32. (Hydra- 
4-dr. sed., $2,545.16; Riviera, $2,460.16; | ial, optional at $198.90 on other models.) s dr. sed.,| wag., $2,754; 8-pass. stat. wag., $2,802.50.| Matic optional at $178.35 on all models.) 
conv., $2,848.38; stat. wag., $3,272.47. | OROSLEY—stat. wag., $1,001.64; bus. | S27 si%iga Gee ™Corsalr Four — 2dr. sed,| 490; conv. $5,508 50.) (Mere OMe 8x2:| _ROOTES—Hiliman Minx—4-dr. sed., $1,- 
28h BS conv Sed 28 20 Stat ee eeee a etc tee 07 TIO 17; | $1:448-55. Corsatr Deluxe Six — 2-dr. sed., | tional at $189.81 on all models.) Ry 
$3,948.70. (Dynaflow standard on Road- | conv., $1,035.38; Sports roadster, $1,028.72. | $1,593.68. NASH—Rambler Super—Suburban, $1,-|conv., $1,890. Humber — Hawk sed., $2.. 
master, optional at $192.50 on Special and DeSOTO—Deluxe—i-dr. sed., $2,336.24; HUDSON—Pacemaker — 4-dr. sed., $2,-| 990.35. Rambler Custom — Country Club| 295; Super Snipe sed., $3,369; Pullman & 
Super. GM power steering optional at | ,) cpe., $2,323.22; Carry-All sed., $2,- 296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,-|sed., $2,080; conv., stat. wag., $2,104.30.| Imp. lim., $5,110. Sunbeam-Talbot — sed 
$198.90 on Super and Roadmaster.) 573.90; 8-pass. sed., $3,140.31. Custom— | 296.54; bus. cpe., $2,102.77. Wasp — 4-dr.| Statesman Super —4-dr. sed., $2,159.85; | $2,685; conv., $2,911. Rover 75—sed., $2,- 
CADILLAC—Series 62—4-dr. sed., $3,-|4-dr. sed. $2,555.18; cl. epe., $2,534.10; |8ed., $2,448.33; 2-dr. sed., $2,396.15; cl. | 2-dr. sed., $2,125.40. Statesman Custom—| 697. (Delivered at U. 8. ports.) a 
636.48; cl. cpe., $3,542.32; Coupe de Ville,| Sportsman, $2,890.50; conv., $2,995.71;|C¢Pe., $2,448.33; Hollywood, — $2,789.68; | 4-dr. sed., $2,311.90; 2-dr. sed., $2,289.90. sTUDEBAKER—Champion Custom—4-d 
$3,962.08; conv., $4,110.01. Series 60 Spe-|8-pass. sed., $3,359.38; stat. wag., $3,-|COMV., $3,025.78. Commodore Six — 4-dr.| Ambassador Super — 4-dr. sed., $2,534.40; | sed., $1,757.42; 2-dr. sed., $1,723.85; cl. 
celal —4-dr. sed., $4,269.94. Series 75 —| 187.80: Suburban, $3,728.30. Fire Dome | %ed., $2,654.60; cl. cpe., $2.6: 627.91; Holly-| 2-dr. sed., $2,498.30. Ambassador Custom cpe., $1,751.75. Champion Deluxe - D3 
8-pass. sed., $5,360.51; lim., $5,572.01. | Eight--4-dr. sed., $2,741.25; cl. epe., $2,-|W00d, $2,976.59; conv., $3,223.65. Hornet|—4-dr. sed., $2,692.20; 2-dr. sed., $2,-|sed.. $1,849.30: 2-dr = $1815.76; cl, 
(Hydra-Matic standard on Series 62 and| 719.75; Sportsman, $3,077; conv., $3,181.50; | —4-dr. sed., $2,749.18; cl. cpe., $2,722.51; | 670.95. (Hydra-Matie optional at $178.85] cpe. $1,843.64. Champion’ Regal — 4-dr. 
Series 60 Special, optional at $198.36 on| stat. wag., $3,374.25; 8-pass. sed., $3,-| Hollywood, $3,071.19; conv., $3,318.24.] on Statesman and Ambassador. ) sed.. $1,933.48: 2-ar. — $1. 899.94: ip 4 
Series 75. GM power steering optional at | 543.25. (Tip-Toe Shift standard on Cus-| Commodore Eight —4-dr. sed., $2,749.18;| OLDSMOBILE—Deluxe 88 —4-dr. sed.,| cpe.. $1,927.82; Starliner, $2,220.35: v.. 
$198.43 on all models. ) tom, optional at $131.97 on Deluxe and cl. cpe., $2,722.51; Hollywood, $3,071.19; $2,311.25; 2-dr. sed., $2,246.23. Super 88 $2,257.50 Commander Regal — 4 d “aa. 
CHEVROLET — Styleline Special —4-dr.| Fire Dome Eight. Tip-Toe Shift with |COMV., $3,318.24. (Hydra-Matie optional at|—4-dr. sed., $2,444.94: 2-dr. sed. $2,-| $2,107.01; 2-dr. sed., $2,072.04: cl. epe. 
sed., $1,659.05; 2-dr., sed., $1,602.61; cl. | Fluld-Torque optional at $256.67 on Fire | $175.71 on all models.) 378.94; cl. cpe., $2,328.96; Holiday, $2,-| $2,101.10. Commander State —4-dr. sed., 
cpe., $1,609.22; bus. cpe., $1,519.14. Style-| Dome Eight. Power Steering optional at JAGUAR—XK-120—Super Sports, $4,039; | 655.16; conv., $2,833.12. Classic 98—4-dr. | $2,193.05; 2-dr. sed., $2,158.08: cl. cpe., 
line Deiuxe — 4-dr. sed., $1,749.19: 2-dr. | $198.90 on ail special-transmission models.) | hardtop, $4,065. Mark WII—4-dr., $4,170.|sed., $2,766.81; Holiday, $3,001.11; conv.,| $2,187.14: Starliner, $2,487.52; conv., $2.- 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air,| DODGE — Wayfarer —2-dr. sed., $2,-| (Delivered at U. 8. ports.) $3,206.77. (Hydra-Matiec optional at $178.35| 531.01. State Land Cruiser —4-dr. sed., 
$1, 992.37; eonv., $2,113, 47; 5 stat. a =. : ae fe wae. Wiedse cues ee ge atin see ee 4-dr. sed., . fy ype GM power steering optional | $2,349.33. (Automatic optional at $231.24 
Fleetline juxe—-2-dr. sed., - -dr. sed., . .32. ronet—4-dr. * . -26; 2-dr. sed., 159.79; bus. cpe., | a .90 on all models.) on Champi 2 
605. &9. (Powerglide optional at $178.35 on | $2,258.24; cl. cpe., $2,242.42; Diplomat, | $1,991.89; 2-dr. Traveler, $2,264.72; ade. PACKARD — 200 — 4-dr. sed., $2,528; | 2nd Land Cooter.) er ee 
Deluxe models. ) $2,602.72; conv., $2,696.88; Sierra, $2,-| Traveler, $2,317.21. Virginian Deluxe — 2-dr. sed 2 ‘ “4 . . WILLYS-OVERLAND—Aero—Lark 2-dr. 
CHRYSLER—Windsor — 4-dr. sed., $2,- | 905.74. (Gryo-Matie optional at $102.61 on| 4-dr. sed., $2,327.70; 2-dr. sed., $2,275.23; | 2-27 Sed-. $2,475. 200 Deluxe—4-dr. sed.,| .o4 $1,731.30; Wing 2-dr. sed., $1,988.96. 1 
499.91; cl. cpe., $2,476.79; Town & Country | all models.) cl. cpe., $2,296.22;  2-dr. Traveler, $2,-| $2675; 2-dr. sed., $2,622. 250—Mayfair,| ace 2-dr. sed., $2,073.97. Four——stat. wag. : 
wag., $3,197.84; 8-pass. sed., $3,337.66. FORD—Mainline 6—4-dr. sed., $1,677.50; | 380.17; 4-dr. Traveler, $2,432.63. Deluxe— | $3,293; conv., $3,450. 300—4-dr. sed., $3,- $1,848.50 (four-wheel drive, $2,260.17). Six | 
Windsor Deluxe — 4-dr. sed., $2,726.54; '2-dr. sed., $1,629; bus. cpe., $1,525.50; | 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; 1094. Patrician 400— 4-dr. sed., $3,767. ' —stat. wag., $1,934.40 (Deluxe, $1,963.24). 2 














me. 




















Used-Car Notes 








PHILADELPHIA.—Harold M. 
uppeport, attorney for the Phil- 
adelphia Used Car Dealers Assn., 
warns dealers against entering into 
deals with minors and buying cars 
th 
a 


oa 


at have been involved in acci- 

nts. 

He says that many difficulties 
can arise from dealing with 
minors, since in general they do 
not have the legal capacity to 
bind themselves in the sale or 
purchase of an automobile. 

“The minor is the only one who 
can revoke the contract,” he says, 
“which he may do even if the 
contract is reasonable, if the other 
party is injured by the action, if 
he damages the car or if he mis- 
represents his age. He is also en- 
titled to recover all back payments 
on the vehicle. 

“If the minor should trade in a 
used car for another and the 
used car is subsequently sold to 
the third party, this contract is 
valid. But the minor is entitled to 
receive the cost of the car plus 
all back payments if he voids the 
contract.” 

In states which have financial 
responsibility statutes for motor 
vehicles, dealers should be careful 
that they do not buy a car which 
has been involved in an accident, 
he says. 

He suggests that the dealer 
should require a sworn affidavit 
from the seller that he has not 
had any suspensions or revoca- 
tions of his registration and that 
the certificate of title is freely 
assignable. 

“This is necessary,” says Rappe- 
port, “since the dealer will not be 
permitted to resell or transfer the 
registration if it has been revoked 
under the safety responsibility act.” 

* * Ld 


Downing Heads 
Atlanta Assn. 


ATLANTA.—Tom Downing, of 
Downing Motors, Inc., was elected 
president of the 72-member Atlanta 
Used Car Dealers Assn. at its an- 
nual meeting. Downing headed the 
group in 1949 and in 1950. Cy 
Young, of Young Motors, was pres- 
ident in 1951 and now becomes 
chairman of the board. 

Other new officers include Wil- 
liam Thornton, vice-president, and 
Bill Welch, secretary - treasurer. 
Downing said that the major proj- 
ect of the association this year will 
be aimed at getting an auto title 
law passed in the state. 

* 


Mitchellette Moves 


ST. LOUIS.—Joe Mitchellette Mo- 
tors, used-car business located on 
South Kingshighway since it was 
established 27 years ago, has moved 
to new headquarters at 4208 Wat- 
son Rd. 


* * * 
Bay Stater Buys Car 


Formerly Owned by Duke 


SPRINGFIELD, Mass.—Formerly 
owned by the Duke of Windsor, 
an $18,000 custom-built car has 
been purchased by Charles K. Bes- 
wick of 71 Long Hill St., used-car 
dealer. 

The automobile was built by Gen- 
eral Motors in 1941 but has the 
appearance of 1952 cars. 

Some of the unusual features of 
the spacious back seat are a make- 
up mirror, cosmetics box, luxuri- 
ously finished utility cabinet, radio, 
clock, ashtray and cigaret lighter, 
cigaret and tobacco humidifier and 
a separate heating and air-flow 
control unit. 

* 


Lot Operators Sue to Halt 


Icy Shower in Okla. City 


OKLAHOMA CITY.—An injunc- 
tion to prevent the Arctic Ice Co. 
plant from spraying ice water into 
the air has been sought by Minton 
M. Layfield and Hayes Owens, 
operators of a used-car lot at 203 
S.W. 29th. 

The dealers, seeking $3,000 dam- 
ages, told district court that the 
falling water had forced them to 
wash and clean their cars to keep 
them in a salable condition. 

* ~ * 


Phoenix Lot Sales Row 


PHOENIX, Ariz.—This city has 
filed an injunction action against 
Virgil Vance, used-car dealer. The 
injunction would stop Vance from 
using a paved lot in the rear of his 
used-car sales lot. The city claims 





he is selling cars from the rear lot 
—which is in violation of zoning 
laws. Vance says that the lot has 
never been used for anything but 
parking automobiles, which he 
claims is legal. His $100 bond has 


|been ordered forfeited. 


Old Jalopy Piles 
Troubles Up for 
Miller Family 


LOUISVILLE.—James M. Miller, 
local used-car dealer, was arrested 
here after police caught his 15- 
year-old son driving a 1935 car 
that was allegedly in poor mechan- 
ical condition. 

Patrolman Louis Schweitzer 
charged that upon ordering Miller’s 
son, Macellus, to pull to the curb, 
the boy replied that he couldn’t 
because the car had no brakes. 

After coasting to a stop, young 
Miller was unable to produce a 
driver’s license. Charged with de- 
linquency, the boy was turned over 


| 

|to juvenile court. Police then is- 

|sued a warrant for his father, 
charging the elder Miller with al- 
lowing an unlicensed minor to 

| operate an automobile. 

When it was discovered that an 
| uncle was in charge of the lot at 
| the time the car left, police decided 
|to issue a warrant for Robert J. 
| Miller, too. 

+ * * 


Rochester Group Holds 


| Fifth Annual Outing 


ROCHESTER, N. Y.—The Ro- 
chester Used Car Dealers Assn. has 
held its fifth annual picnic. 

President Clifford Tarrant was 
general chairman. Assisting him 
were Jack Kessler, Joseph Pagano, 
Sol Yates, Louis Erholt and Dom- 
inic Napaletano. 

* * 


+ 
Ohioan Opens New Lot 
CONNEAUT, O.—Ted Hirsimaki, 
doing business as Ted’s Motor 
Sales, recently opened a used-car 
lot at 353 Broad St. He is one of 


the youngest dealers in the area. 
* * + 


Idaho Lot Chief Named 


TWIN FALLS, Id.— Jack Cox, 
active in the used-car business in 
this area for many years, now is 
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New Showroom Celebrates 26th Year— 


Vandergriff Chevrolet Co., Carrollton, Tex., is in this brand new building, observ- 
ing its 26th year as a Chevrolet dealership. It is operated by Hooker Vandergriff. This 
year also marks the 50th anniversary of the original Vandergriff establishment in 
Carrollton. In 1902 J. T. Vandergriff, father of the present dealer, opened a black- 


smith shop. 





manager of the new Bill Ireland 
Motors used-car lot here, it is an- 
nounced by the Oldsmobile and 
GMC truck dealer. 

* * + 


Gluth Opens U. C. Lot 


PORTLAND, Ore. — Alden R. 


Gluth has announced the opening 
of a used-car business at 16 Grand 
Ave. He has purchased the property 
at that location. Recently, Gluth 
retired from the Shell Oil. Co., 
where he has been employed for 17 
years. 





COMMON 


SENSE 


BUILDS 







A prime interest of the car buyer is the safety of his investment—one of the largest 


investments the average man makes in a lifetime. And he’s making it with you. 


You’re telling him what he wants to hear when you recommend sound protection of that 


investment with Associates’ Insured Payment Plan. You’re reading his mind when you tell him 


how it makes his payments for him in case of his extended illness or death. 


You’re showing your interest in his interests, you’re gaining a friend, and 


in many cases you’re making a sale you might otherwise lose. 


When you help take the worry out of automobile buying you’re building good will, sales 


and profits. Use Associates’ Insured Payment Plan in your customers’ interests—and your own. 





Associates Investment Company 
Associates Discount Corporation 


Emmceo Insurance Company 
South Bend, Indiana 
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Auto Market Page 


Cincinnati 


New-car sales in Hamilton county 
(Cincinnati) during June were 
slightly below the previous month 
but demand was running ahead of 
supply as the first half of the year | 
ended. 

A total of 2,035 new units were | 
registered in June as against 2,090 | 
in May. Six-month totals showed | 
11,221 for 1952 as against 15,400 for | 
the corresponding period a year | 
ago. 

Used cars had another big | 
month in June, the 4,227 total | 
being topped only by the record | 
high of 4,598 units set a month 
previously. As a result of the 
strong used-car market here 
since the first of the year, the 
six-month total of 23,378 units 
was well ahead of the 19,504 fig- 
ure which marked the mid-point 
of 1951. 

New-truck sales posted a slight 
gain during June, winding up the 











month with 255 units as compared 


to 218 for May. For the half-year | 


the 1952 figure of 1,533 units was 
far behind the 2,283 registrations 
for the first six months of 1951. 

New-car registrations by make 
for June were: Chevrolet, 377; 
Ford, 422; Plymouth, 204; Buick, 
158; Oldsmobile, 137; Pontiac, 118; 
Mercury, 101; Dodge, 115; Nash, 
88; Studebaker, 48; DeSoto, 45; 
Chrysler, 54; Hudson, 34; Cadillac, 
40; Packard,. 29; Willys, 23; Henry 
J, 14; Kaiser, 8; Lincoln, 12; Cros- 
ley, 5; M-G Midget, 1; Jaguar, 1, 
and Hillman, 1.—(Emory Bacon.) 

* * * 


Little Rock 


The nationwide steel strike has 
all but halted new-car sales here, 
but full effects of the walkout on 
used-car purchases remains to be 
seen. Virtually all new-car dealers 
reported that sales of new cars are 
almost nil. Most of them have 
exhausted supplies and will be un- 





“PLL BUY IT!’ 


Yes, he’ll buy 


it—and you'll 


_ profit on G-E Engine Heaters! 


“Tl buy it!” You'll hear those words over and over 
when you show your customers the G-E Engine Heater. 
And the profits will roll in—especially with the liberal 
discount margin! Get this bonus when you “winterize” 
a car! You can install it in almost any late model car. 


SELL ANTIFREEZE—AND A G-E HEATER! 
Every antifreeze customer is a prospect! Just tell him 
he’ll get quick, easy starts even in sub-zero weather with 
a G-E Engine Heater. Why? Because this heater pre- 
warms his engine, keeps oil from getting stiff and 
gummy—so that his engine turns over as if it were 
summer! His car interior gets warm fast, too. Selling’s 


really easy! 


FAST, EASY INSTALLATION 


It takes just a few minutes to install a G-E Engine 
Heater in the lower radiator hose. And it’s so easy, 


able to get more new cars until 
production is resumed. 

George Toney, office manager | 
of Dutch O’Neal Motors (DeSoto- 
Plymouth), said that “prices may 
increase slightly, but people who 
want new cars would rather wait 
until the strike is over than fork 
over a high price for a used car. 
We can operate about a month 
on our present supply of used 
cars.” 

John Tate, manager of Ark-Lin 
Motor Co. (Lincoln-Mercury), said 
“we'll be virtually out of business 
if the strike lasts another month.” 
He added that the company could 
operate in the used-car field “quite 
a while,” and that no great price 
rise in used cars is expected. 

Sales Manager Gene Davis, of 
Bale Chevrolet Co., said “we can 
hold out only a few days with our 
present supply.” The Little Rock 
board of public affairs tried to pur- 
chase seven new police patrel cars 
last week, but failed to get bids 
because dealers could not promise 
delivery.—(Inez H. McDuff.) 

* x * 


Cleveland 


Hopes for a return to a better 
supply situation are high among 
dealers here with the end of the 
steel strike that cut sales sharply. 
During the latest reportable week, 
empty salesrooms reflected the 
turnover of 986 cars, one of the 
lowest in more than two months. 

Used-cars, too, showed a decline, 
falling to 2,490, a two-month low 
excluding the abbreviated July 4 
holiday week. Both new and uSed- 
truck sales dropped; the former 
dipping to 82; the latter to an even 
100.—(Sanford Markey.) 

+ * * 


Denver 


There are far fewer used cars on 
Denver lots now than a few months 
ago. Sales of used cars have been 
brisk and stocks are down consid- 
erably. However, there has not been 
any noticeable change in prices of 
late model used cars here. They are 
still commanding good prices in a 
ready market. 

There has been a drop in price 
on older cars, but 1940-42 mod- 
els in good condition are selling 
at about the same price as they 
have for the past two months. 

One thing that is cutting down 
the supply of late model used cars 
on Denver lots is that many own- 
ers who wish to dispose of their 
cars are taking them to Denver 
auction sales. Many of these cars 
are purchased and driven to the 
Pacific Coast for sale there. People 
disposing of automobiles in this 
manner when purchasing a new 
car in the Denver market do not 
have a tradein, which is serving 
to cut down the supply of good late 


la few 





model used cars on new-car dealers 





lots. Dealers anticipate a shortage 
of good used cars in the local mar- 
ket this fall. 

There is a tendencky some Den- 
ver new-car dealerships to tighten 


tradein allowances, although it has | 


not become general yet. There are 
dealers wholesaling used 
cars, but most of them are retail- 
ing their stocks.—(Ira R. Alexan- 
der.) 

7 * * 


Sarasota, Fla. 


Residents in the market for new 
automobiles are beginning to feel 
the effect of the steel strike just 
ended, 

Most new-car dealers here say 
they are not expecting anymore 
shipments of new models for an- 
other three to five weeks. 

George Hollis, president of the 
Sarasota Auto Dealers Assn. and 
owner of Sunshine Buick, says that 
his firm has only two new cars on 
the way. Hollis said that members 
of the association are in about the 
same situation. 

Anderson Ford Co. said it re- 
ceived only four new autos in July 
and that it is not expecting any 
more for a while. George Altman, 
of Altman Chevrolet, said that he 
has been advised not to expect 
shipments until four or five weeks. 

All of the dealers in Sarasota 
were holding cars for the motor 
show in the city. 

Servicing of automobiles’ will 
probably constitute the majority of 
business for new-car dealers during 
the next few weeks, as they all 
have an ample supply of parts on 
hand.—(Joseph Lawren.) 

* * * 


Washington 


District of Columbia registrations 
for June totaled 2,207 new cars and 
159 new trucks, which compared to 
2,147 new cars and 277 trucks for 
the same month last year. 

June registrations by car makes 
were: Buick, 136; Cadillac, 47; 
Chevrolet, 525; Chrysler, 75; Cros- 
ley, 1; DeSoto, 41; Dodge, 156; Ford, 


299; Henry J, 30; Hudson, 39; 
Kaiser, 13; Lincoln, 12; Mercury, 
52; Nash, 50; Oldsmobile, 102; 


Packard, 36; Plymouth, 387; Pon- 
tiac, 131; Studebaker, 43; Willys, 
14; British Ford, 8, and miscellane- 
ous, 10. 

New-truck registrations were as 
follows: Chevrolet, 46; Divco, 3; 
Dodge, 31; Federal, 1; Ford, 40; 
GMC, 15; International, 15; Mack, 
3; Studebaker, 3, and Willys, 2. 

There were 11,227 cars and 1,116 
trucks titled in 1952’s first half, 
against 14,974 and 1,598 for the 
same 1951 period.—(Bill Ullman.) 

* * * 


Rolla, Mo. 
A 25-day old truck strike in St. 
Louis, the steel strike and a 


draught that is burning up pastures 
serve to plague the auto dealer in 
this area. 

The truck strike has delayed 
shipment of vital parts. Body 
parts, such as fenders, are almost 
unobtainable. 

Farmers, who lost one crop of 
hay and part of another in three- 
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your customer can do it if you'd 
prefer to just sell the attractive, 
fast-moving package (left). 
PROMOTION HELPS YOU SELL 
A big advertising and promo- 
tion program—the biggest ever 
on G-E Engine Heaters—will 
pre-sell your customers! Tie in 
now! 


Ss SEND FOR PROFIT-MAKING DETAILS—NOW! <a, 


prcccnc----- 


Section C 720-91, General Electric Co., Box 1441, Chicago, Ill. 
I want full details on making profits with G-E Engine Heaters! 


NAME.. 
ADDRESS 
CITY 


Please check one: ([] I’m a dealer ( I'm a jobber 


GENERAL @@ ELECTRIC 


ZONE........ |) , 


SHLAA ewe eonneewamaamnd 





i Fhicw Field, 





SLOW DOWN 
ON CURVES 


Albers Helps Out in Safety Campaign— 


J. H. Albers Co. (Chrysler-Plymouth), Cincinnati, recently joined hands with the 
Carthage civic league and the city’s police department in conducting a safety cam- 
paign stressing the importance of safe driving. The dealership was one of several 
business establishments which decorated their windows along the line of safety. 
Above, Patrolman Ed Liebel presents J. C. Albers, vice-president of the dealership 
and chairman of the campaign, a package of safety stickers which were placed on 
bumpers of autos coming into the place. 








crop pastures, have had to sell 
some of their livestock at a loss 
and buy hay in other states tc 
feed cattle that would have ordi 
narily been well fed on _ greer 
grass. A recent rain has eased th 
situation as far as the future i: 
concerned but does not make u} 
for past damage. 

Dealers are getting lots of shop 
pers, looking for bargains. On: 
buyer asked a $100 discount on :; 
cash deal, and went away t 
canvass other dealers in a 50-mil 
radius. He came back and paic 
within 85 cents of the asking pric« 
and took delivery. Another cus- 
tomer was from California. On thx 
way out he sold his 1952 car at a 
profit and was trying to buy an 
other one at a lesser price without 
success and was dickering for a 
late model used car to go home in. 

One dealer, lacking late mode! 

(Continued on Page 39, Col. 1) 
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REPLACEMENT 
CONVERTIBLE 






Ask about 
our new 
reduced prices 


ee ee about the NEW 
ARO REGAL 


Lowest priced 3-ply top on market; made 


of genuine Haartz sport toppin 
material: Tan, Black on Tan, Black $1 : ad 
on Black. Dealer's Price (plus tax) 





Write or wire for money making deal 


ARO MFG. CO. 
1089 Commonwealth Ave., Boston, Mass. 


World’s Largest and Oldest Makers 
of Replacement Convertible Tops 








© 
O° GENERAL MER. 


PASSENGER CAR 
LEASING OPERATION 


Large well known NYC 
franchised automobile con- 
cern seeks thoroughly ex- 
perienced man to take full 
charge and management- 
ship of the passenger car 
leasing department. Must 
know OPERATING e 
MAINTENANCE e IN- 
SURANCE & SERVICE 
COSTS for large and small 
fleets and individuals. Sub- 
stantial salary plus addi- 
tional opportunities. Sub- 
mit complete resume in 
strict confidence. 
Box AN 300, Automotive 

News, Detroit 26, Mich. 



























WE 
WHOLESALE 
USED CARS 





12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW1-0600 | 
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Auto Markets 








(Continued from Page 38) 


used cars, made a trip to Quincy, 
I}, to try to buy some stock and 
found 1951’s wholesaling from $1,400 
to $1,525. An offer of $4,000 cash 
f three was refused. Ti 
Houck.) 

* - + 


Milwaukee 


Dealers here hailed the end of 
the steel strike. They said business 
has been almost at a standstill for 
the past few weeks. 

Stocks of new-cars were re- 
ported scarce, but the same con- 
dition was said to prevail for 
customers. Used-car volume was 
also described as slow, and deal- 
ers laid this to the likelihood that 
many prospective purchasers 
were waiting to see how long 
they will be out of work as a 
result of the steel tieup. 

Dealers anticipate that demand 
will quicken with the end of the 
strike, but few expect to have any 
selection of cars for a few weeks. 

Most dealers said they have 
received only one or two new cars 
in the past few weeks, and a good 
many said that no cars at all have 
been shipped to them recently.— 
(John E. Hubel.) 

* * 


* 


Hartford 


Several new and used-car dealers 
are advertising for late-model used 
cars where a few weeks ago only 
one or two were running ads. 

This latest advertising, still con- 
fined to classified or small-space 
advertisements, offers cash for 
used vehicles, where the occasional 
earlier appeals offered favorable 
trade-in terms. 

Meanwhile, most local dealers, in- 





cluding those using small ads to 
buy, are employing large-space ad- 
vertising to sell cars in this tem- 
porarily stagnant market, where 
industrial employment is off and 
vacations have started. 

Prewar cars are being offered 
with no money down at Central 
Motors or as little as $3 down at 
O’Meara Motor Co. (Ford), while 
postwar cars can be had for $95 
down at Connecticut Motors, Inc. 

One of the largest local dealers, 
Capitol Motors, Inc. (Dodge-Plym- 
outh), has offered 1951 Plymouths 
for no money down. Most cars 
have radios and heaters. The firm 
also offers “up to 36 months to pay 
on any new or used car.” 

O’Meara, headed by Martin J. 
O’Meara, will accept its $3 down 


payment in “any recognized cur- 
rency.” 
Also, the classified columns in 


the two daily newspapers continue 
to be filled with used cars for sale 
by individuals, but many of these 
vehicles are prewar models going 


back into the 1930's. — (Thomas 
Marks.) 
* + * 
Shreveport, La. 
A few local dealers reported 


stimulated sales of used cars as a 
result of the new-car shortage, but 
others predicted that no noteworthy 
boom was at hand. 

One dealer with 1950-51-52 
models in good condition said that 
they were selling for as much as 
$200 over normal. He estimated that 
the buying was brought about by 
stimulated interest from  whole- 
salers. 

Most dealers have a sufficient 








THE NEW FAST WAY 


To CLEAN and RENEW Postwar 
USED CAR INTERIORS 


—So graphically Demonstrated at the 


MIAMI N.A.D.A. 


CONVENTION 


TIPTON'S 
MIRACLE WASH 


Just SPRAY ON and SPONGE OFF 
Fast — Simple — Foolproof 


Cleans and Renews the Natural Appearance of Headliners and Upholstery 


Consists of Two Formulas 


FORMULA A 
A Powder concentrate that is mixed with 
water that makes a suds. For Soft Finish 
Fabrics or any Fabric with a nap such as 
Canada Cloth, Mohair, Floor Rugs, etc. 


FORMULA B 
A Powder concentrate that is mixed with 
water that makes No Suds. For Head- 
liners, Leatherette, and Hard Finish Fabric 
such as Nylon, etc. No Suds to streak 
the Headliner. 


COMPLETE KIT FOR $25.00 


Kit contains 2 cans Formula A, two cans Formula B, Brush, Sponge, Measure and complete 


simple directions. 


Makes 168 ‘gallons of cleaning solution which will clean the complete 


interiors of 50 to 75 cars. Best results obtained when sprayed on with ordinary garden sprayer. 


FREE 30-DAY TRIAL OFFER 


Just order our kit and use for 30 days. 


If not satisfied that it is the best product of this 


type, just return the unused portion of the kit and there will be no charge whatsoever. If 
completely satisfied, just mail check for $25.00 FOB Lyons, Illinois. Shipping weight approxi- 


R. M. TIPTON & CO. 


mately 36 pounds. 


BOX 191 


LYONS, ILLINOIS 








CAR DEALERS! . . 


Genuine Lambs Wool 
POLISHING BONNETS 


These bonnets are only sold direct to car dealers. For 
that reason, our prices reflect tremendous savings to 
you. They are all first quality. Satisfaction guaranteed. 


~~~ Look At These Savings!” | 
$12.50 Pe" 
$13.50 


OUR 
PRICE... 
OUR 
PRICE.. 


8" a -~ pe $18. 00 
9" Regular $21.00 


. Buy Direct! 























SPECIFY CENTER HOLE OR DRAWSTRING TYPE 














Order Today! Shipped Open Account to —— for quotations on spe- 
Rated Dealers F.O.8. Hackensack, N. J. cial slzes—aeny quantity. 


AUTOMOTIVE MANUFACTURERS OUTLET 
292 Main Street, Hackensack, N. J. 
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New Ford Firm in Arkansas— 
White County Motor Co. 


(Ford) recently opened the doors of its new home in 


Searcy, Ark. Refreshments were served and gifts were presented during the two-day 


open house marking the event. The serv 


equipped with eight separate booths for car maintenance. 


ice area covers 6,400 square feet and is 





supply of replacement parts to 
prevent any critical repair prob- 
lem, but sheet metal parts are 
scarce in the small car bracket. 


A dealer in the medium-priced 
field says that although his com- 
pany had not informed him of any 
curtailment of deliveries, orders 
were not being filled on schedule. 


This same dealer reported that 
used-car sales had jumped about 
25 percent. He said that the boost 
was the result of the new-car 
shortage.—(E. E. Gentry.) 

* x * 


Scranton, Pa. 


Area dealers selling low-priced 
cars report little hope of getting 
new units before the end of August. 

When the cars do start arriving, 
there won’t be enough to meet the 
backlog of orders which has been 
received, the dealers say. 

Two dealers in the low-priced 
field said they haven’t had any 
new cars in a month. One of 
them estimated it will take three 
to four weeks before shipments. 
The other said it may take eight 
to 10 weeks to restore conditions 
“to anything like normal.” 

In the meantime, there is a de- 
man for used cars, dealers report. 
—(George E. Toles.) 

* * 


ab 


Ottawa 


Heavy payments to farmers for 
wheat and other products are ex- 
pected to increase sales of cars and 
trucks in western Canada before 
the end of the year. 

Preparations are already being 
made by dealers in these areas to 
handle more business, though one 
of their principal problems may 


prices have advanced, they have 
caused no particular rush to the 
lots, which continue to be well 
stocked, especially with late mod- 
els. 

Miami continues to be a buyers’ 
market. Moving cars appear to be a 
matter of alert salesmanship rather 
than price tags.—(George Connell.) 

Oo * * 


Pittsburgh 


Business here has started the 
long climb back toward levels pre- 
vailing before the steel strike, ac- 
cording to the bureau of business 








39 


research at the Unive rsity of Pitts- 
burgh. 

Trade was reported up slightly 
last week, and further increases 
are anticipated as more steel 
mills get into volume production. 

New-car sales have been off, but 
the drop was reported as being 
less than seasonal. Figures for the 
first seven months of this year 
showed department store sales run- 
ning 7 percent behind sales in the 
same period of 1951. 
* a - 


Vancouver, B. C. 

Automobile sales in Vancouver, 
B. C., have snapped out of a slump 
and in a few makes of cars there 
is even a temporary shortage. 

Dealers report that business is 

“reasonably good” and that relax- 
ation of credit regulations last 
May boosted sale of new models 
and was “very helpful” to used 
cars. 

The lower down payment stimu- 
lated sale of postwar used cars and 
prices for these models are almost 
the Same as last year. Pre-war cars, 
which one dealer said are now 
“showing their age,” haven’t kept 
up in price as well as the new 
models. 

In April, the picture began to 
brighten, but sales in B. C. were 
down 36 percent in number and 39 
percent in value over April of 1951, 
the biggest drop for any province 
in Canada. Passenger cars suffered 
most. 

This was offset by a rise in used- 
car business, up 60 percent in value 
in B. Cc (F. H. Fullerton.) 
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be supplies of new vehicles to 
meet probable demand. 

So far this year, according to the 
latest available official information 
here, motor vehicle sales in some 
prairie provinces are reported 

“spectacular.” 

In one province, vehicle sales are | 
running over 23 percent ahead of | 
last year in dollar volume. Though 
much smaller gains are reported in | 
other regions in contrast to eastern | 
Canadian areas, no area has re-| 
ported less business than last year | 
in the first half of 1952. 


Moreover, many western farmers| __ 


are known to be_ seeking less 
financing in their purchases of new | 
trucks, for instance, than in eastern | 


Canadian areas.—(M. L. Sehwarts.) | 
* * * 


Miami 


Auto dealers expect to feel the 
pinch of the steel strike longer 
than other interests in the Miami 
area. 

“We're pretty well depleted on 
our supply of cars,” one dealer said, 
“and I look for fewer deliveries 
the next quarter.” He hoped for a 
big pickup in manufacturing in the 
last quarter, or at least not later 
than the first quarter of 1953. 

On the other hand, another deal- 
er predicted that it will be late in 
1953 before inventories of new cars 
can be built up. 

Parts dealers say they have plen- 
ty of replacements on hand. That, 
they say, is good news for owners 


who must keep their present auto- | 


mobiles in operating condition. 
However, a disturbing factor in 


both the new- and used-car situa- | 


tions in Miami is that John Q. 
Public has shown considerable in- 
difference to the present and fu- 
ture car shortage. While wholesale 


200 South Seventh Street 





SALES - SERVICE 
USED CARS 


SAN JACINTO MOTORS 


HIGHWAY ADVERTISING SIGNS 


$4950 


WE DO NOT RENT OR LEASE SIGNS 
YOU BUY OUTRIGHT 


Write today for literature and detailed information 


YOU CHOOSE YOUR OWN WORDING 


COMFORT SPECIALTY co. 


Enameled Steel Signs 
FULL SIZE — 8 feet x 4 feet 








St. Lowis 2, Mo. 

















THE NEW MCFARLAND 


“WHIRLABOUT" 


is a “GREAT” Umbrella (21-foot 





spread) that rotates electrically 6 times per minute. The “GREAT Umbrella has always 
been a real business builder for car lots. It's size and color attract attention and 
| create interest. It also affords shade and comfort for customers, salesmen and cars. 
| Now with the new “WHIRLABOUT” you can have all of these advantages, plus the 
added attention and advertising value of motion. For full information, on the McFar- 
land “GREAT” Umbrella and new “WHIRLABOUT,” call, wire or write: McFarland 
| “GREAT Umbrella Co., division ef McFarland Awning Corp., 742 S$. W. 8th Street, 
Miami, Fie. 
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Dealers Are Vindicated 


Reduction of Excise Tax, Credit Suspension 
Touches Off Sales Boom in Canada 


By M. L. Schwartz 
Staff Correspondent 

OTTAWA. Dealer association 
prestige in federal government cir- 
cles has been greatly enhanced by 
the sensational increase in sales of 
new motor vehicles and financing 
of new and used units. 

This is attributed to the trade’s 
untiring efforts in urging federal 
authorities to recognize that a mo- 
tor vehicle is no longer a “luxury.” 

Federal excise taxes were cut 
from 25 to 15 percent in April 
and credit curbs were killed in 

May. The result: sales of new 

cars increased sharply. During 

May every province reported a 

sensational gain in new-car sales. 


Developments indicate that there 
is now a great demand for all 
types of motor vehicles. 

The Canadian government . has 
been ‘stressing that the _ public 
transport systems, including street- 
cars and buses, are being slowly 
replaced by private cars. Motorists 
often pool together so that one 


| private car can be used by five | 
|or more workers. 

There is a gradual increase in 
distant travel, 
urban areas into suburbs is now 
affecting cost and services offered 
by the public transit systems in 
Canada. Consequently, the “family 
car” is regarded as a_ necessity 





Refueling in Heat 
Cuts Gas Power 


NEW YORK.—Some cool ad- 
vice that will reportedly help 
motorists get more miles per 
gallon this summer: Don’t re- 
fuel in the afternoon or evening 
on very hot summer days. 

According to Minneapolis- 
Honeywell engineers you get 
less fuel energy per gallon of 
warm gasoline than you do from 
cool gasoline. Why? Because 
warm gasoline expands, thus 
weighs less per gallon and pro- 
vides correspondingly less fuel, 
they explain. 




















RAIN 


CUT COSTS 


on your 


Service Guarantee ! 


ISLEAu.Zz 





PLUGS 


You can install Lisle plugs in 
transmission, overdrive, crankcase or 
rear axle of your product. Abrasive 
metal which flakes off moving parts 
is held by the powerful magnet in 


each Lisle plug. 


This small investment can pay big 


dividends through 
costs during the 
period. 


Replace 
Ordinary 
Plugs 
with 
LISLE 


PLUGS 


To Remove 
IRON and 
STEEL 
Particles ‘% 
from Oil 





savings on service 
critical guarantee 


4YOU... 


can try Lisle 
Plugs at no cost. 
WRITE for 
FREE sample 
plug. State size 
and type of plug 
desired. 


BEGLE onan: 


CLARINDA, 


IOWA 


and expansion of | 
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now, not a “luxury,” and some- 
times the only means of proper, 
timely transportation. 

These claims had been put 
forth by dealer associations, and 
only after much publicity, as well 
as numerous requests both inside 
and outside of Parliament, did 
the federal authorities lower the 
tax and lift credit curbs. 

Now, the government itself has 


issued a report which appears to} 


back up the soundness of dealer 
associations’ claims. It shows that 
from coast to coast there was an 
immediate “run” for new cars, and 
it is believed by dealers that there 
is still a heavy backlog of business 
awaiting the trade, if supplies and 
prices are right. 

Dealers are reported to be get- 
ting more orders for new cars now 
than normal conditions warrant, 
despite the fact that they are al- 
most certain that most of these 
orders will not be filled because 
of an anticipated shortage this 
year. 

“We're still accepting orders for 
new cars, but we’re warning our 
customers there’s no guarantee 
about delivery,” a well-known deal- 
er said. 

Some dealers even suspect a 
“racket,” since a number of peo- 
ple are trying to get their hands 
on more new cars than they ac- 
tually seem to need. 

A sharp increase in the use of 
trucks is expected to follow the lat- 
est demand for a further 16 per- 
cent boost in freight rates asked 
by the Canadian railways. 


HEARING SLATED . . . 
Trustee Demands 


U.S. Inquiry in 
Ward Bankruptcy 


DENVER.—Albert J. Gould, trus- 
tee, formally objected last week to 
‘discharging Fred A, Ward from 
bankruptcy and called for a federal 
investigation into possible viola- 
tions of the bankruptcy act. 

Attorneys said the six-point pro- 
test against releasing the former 
Hudson distributor from bank- 
ruptcy conceivably could force 
Ward to pay off personal and 
corporate debts estimated to run 
as high as $2,000,000. 

Frank McLaughlin, federal ref- 
eree in bankruptcy, is expected to 
hold a hearing on Gould’s objec- 
tions within 30 days. Either side 
could appeal to the federal courts. 


Frederick E. Dickerson, attorney 
who has defended Ward in two of 
several criminal actions filed in 
connection with the financial col- 
lapse of Ward’s company, said, 
“Fred Ward seeks no bankruptcy 
discharge and never has. He still 
maintains he has ability to pay 
back creditors in full.” 

Gould’s protest charged that 
Ward “knowingly and fraudulently” 
concealed assets in the basement 
of the Rogers mortuary in Denver. 
Ward faces trial in Denver district 
court on a grand-jury indictment 
charging substantially the same 
thing. 

Gould also alleged that Ward 
“falsified the books, accounts and 
records” of his corporation, Fred 
Ward, Inc.; that he failed to keep 
detailed records of his personal 
financial transactions; that he 
made a “materially false state- 
ment” to the Brighton Bank, 
Brighton, Colo. in obtaining a 
loan; that he caused dissemina- 
tion of “materially false state- 
ments” in obtaining money or 
credit from the U. S, National Bank 
and other banking institutions, and 
that he had “failed to explain” the 
$539,000 his personal-debt schedule 
shows he owed his bankrupt com- 
pany. 

Attorneys said there was consid- 
erable doubt as to the amount of 
Ward’s debts. At one time, claims 
amounted to about $2,400,000. Some 
have been paid. 

7 








* * 


Ward’s Ex-Auditor Loses 
Colorado CPA Permit 


DENVER. — The state board of 
accountancy has revoked the public 
accountant’s certificate of Mervyn 
L. McCarthy and ordered him to 
cease doing business as a CPA or 
a registered accountant in Colo- 
rado. 

The board’s decision was the re- 
sult of a hearing it held July 8 
to investigate McCarthy’s conduct 
as auditor and secretary of Fred 











| Free Trip to 'Derby'— 

Harry McReynolds (left), president of 
Johnson-McReynolds Chevrolet Co.; racer 
Kenneth Johnson; mechanic Sandy Ayers, 
and Temple Moore, sales manager of the 
dealership, at the conclusion of the Soap 
Box Derby in Roanoke, Va. McReynolds as- 
signed each employe to certain boy racers 
with an offer of a free trip to Akron for 
the employe who had the winner. Young 
Johnson ran in the derby finals at Arkon 
Aug. 10. 





Ward, Inc., bankrupt Hudson dis- 
tributorship. 

The board found McCarthy guilty 
of wilfully certifying false financial 
documents, of failing to reveal that 
he was an officer and director of 
the company for which he certified 
reports, covering up material finan- 
cial facts “on numerous occasions” 
and of bringing “great discredit on 
himself and his profession.” 

McCarthy was placed on five 
years’ probation in Denver district 
court early in July on his plea of 
no contest to an indictment charg- 
ing that he had conspired with 
Fred A. Ward and Lester W. Hall, 
former executive vice-president of 
the U. S. National Bank, to obtain 
money under false pretenses. 

Two other criminal indictments 
stemming from the Ward collapse 
still are pending against McCarthy. 
For a year, McCarthy has been 
working as an accountant for sev- 
eral small firms of this city. How- 
ever, he did not apply for a renewal 


os 


|of his CPA license last January 
He is the first CPA to have his 
license revoked in Colorado sincc 
1932. 


* * 





|| Ward Case Held 


| Proot of Need 
| For Local BBBs 


DENVER.—Had Denver's recent 
ly organized Better Business Bu- 
reau been established sooner there 
would never have been a Fred 
Ward case, declared W. Dan Bell, 
general manager of the bureau, in 
a talk before a Kiwanis club lunch- 
eon here. His subject was “The 
Run For Your Money.” 

He said: “The Fred Ward case, 
with all of its cost to the state and 
losses to investors, need not have 
happened at all if Denver had 
established a Better Business Bu- 
real and interested parties had 
used the bureau to its fullest ex- 
tent. 

“Somewhere in the early stages 
of the Ward promotion, someone 
would have made an inquiry to the 
bureau that would have caused a 
routine investigation into Ward’s 
background and business experi- 
ence. 


“Undoubtedly such investigation 
would have brought forth the facts, 
und a report would have been is- 
sued to banks and businessmen 
that would have enabled the in- 
vestors to save their money and 
the state the cost of prosecution.” 

Bell revealed that his oragniza- 
tion received more than 2,000 in- 
quiries during June and “the peak 
has not yet been reached.” Den- 
ver is growing so fast, he said, that 
it is “practically impossible for any 
one person to keep up with all the 
new businesses and promotions be- 
ing established and new schemes 
tried.” 








FREE! Send now for literature, 
dealer selling plan and prices. 


Foot Control Releases Sand 


New Low-Priced Passenger Car ROAD SANDER 






___ RETAIL PRICE $19 95 





For Instant Traction 


CONNECTICUT TELEPHONE & ELECTRIC CORP. © MERIDEN, CONN. 








BIGGER PROFITS await the 


alert dealer of Converto's 
new medium duty hoists and 
bodies. 





@ 8 gauge steel flooring 
®@ 6% foot width beds 
@ Full 60° dumping angle 
* All Standard .. . At No Extra Cost! 
} Converto sales are stimu- 
lated by naticnal demand- 
creating ad campaigns and 
free dealer helps. 
Write today for additional 
information and name of 
nearest distributor. 


CONVERTO MFG 





NEW FEATURES INCLUDE* 





TRUCK HOISTS 
AND BODIES 
















. CO. « CAMBRIDGE CITY, IND. 
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Austin's U. S. Headquarters— 








Here is the showroom of Austin House, permanent U. S. headquarters for Austin 


Motor Co., Ltd. (England), at 27-29 W. 57th 





Salesmen’s Rights Upheld 


St., New York. 





NLRB Curbs Dealer, 
Unionist in AFL Row 


(Continued from Page 1) 


charged salesman _ reinstatement 
with back pay. 

The NLRB accused Guthrie of 
threatening salesmen at the com- 
pany “with loss of employment, 
other reprisals or loss of mem- 
bership in Local 1048 if they join 
or assist Local 567.” He was told 
to desist from the alleged prac- 
tices. 

Another charge of the Teamsters 
local, that Guthrie attempted to 

engineer the ouster of a salesman 
who had joined the rival union, was 
dismissed by the Board. 

The panel upheld findings of 
Trial Examiner Howard Myers, 
who conducted a hearing in Ta- 
coma last October. 

* ~ * 

N PORTLAND, Ore., another 

West Coast city where dealer- 
ship unions have been active, the 
AFL added a fifth dealer to its 
“unfair” list. The latest dealership 
to be so listed was Fred Bauer Mo- 
tor Co. (Nash). 

Only one Portland dealer, how- 





LICENSE PLATE 
FASTENERS 


ON OR OFF WITH A 
QUARTER TURN 


Heavy %-inch bolt (with T-head and 
square shoulder) fastens license plate 
securely in place. Will not lose off. 













PLATED TO PREVENT RUST 


No. 51—Dealer Cost, ~ 20 
e 


“(Packed 12 to Box) 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish Order 
Direc.. Write today tor tree catalog 
of over 2UU Houser service items, 


HOUSER 








Engr. & Mfg. Co 
Bluffton, 





Indiana 























Leading automobile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 





ever, Taggesell Motor Co., has been 
picketed by the AFL automotive 
council there in the union’s effort 
to secure collective bargaining con- 
tracts. 

An injunction which controls 
the activities of both sides has 
been issued in a strike of me- 
chanics at Superior Buick, Inc., 
Elmira, N. Y. 

Supreme Court Justice B. L. 
Newman issued the restraining or- 
der after several incidents occurred 
in the walkout of AFL Machinist 
garage employes. The injunction 
controls actions of union pickets 
and also of company employes who 
have remained at work. 

. * * 

EANWHILE, United Mine 

Workers President John L. 
Lewis served a Sept. 30 strike no- 
tice on the anthracite mines in sup- 
plementing his earlier contract ex- 
piration notice to the soft-coal com- 
panies. 

Lewis has commenced wage ne- 
gotiations with northern mine op- 
erators and is reportedly seeking to 
win a greater pay boost for the 
400,000 miners than that obtained 
by the CIO in the steel strike set- 
tlement. 





Teague’s Hornet 


Does It Again 


DETROIT. Marshall Teague 
continued his winning streak in 
AAA stock-car racing by capturing 
his fifth straight victory in a 100- 
mile event at Dayton (O.) speed- 
way. 

Teague, a newcomer in AAA 
stock car competition, marked up 
his fifth win in as many weeks in 


starting the grind, 
ished. 

Teague drove a Hudson Hornet 
and drove the entire distance with- 
out a pit stop, finishing more than 
two laps ahead of the second place 
Nash driven by Chuck Stevenson. 


only 16 fin- 





Man-Hour Losses Listed 


For Transport Industry 

WASHINGTON.— The Defense 
Transport Administration has an- 
nounced publication of a study of 
man-hcur losses due to work acci- 
dents in transportation fields over 
which DTA has responsibility, The 
study is intended to outline what 
has been done and what can be 
done to prevent costly industrial 
accidents. 

To accomplish this task, the 
study has been concentrated into 
three sections: the extent of man- 
hour losses due to work accidents 
in the DTA industries; what labor 
and management are doing to re- 
duce these accidents; what further 
steps can be taken to lessen the 
losses. Copies of the bulletin “Man- 
Hour Losses Due to Work Acci- 
dents” are available at the DTA 
| Information Office, Room 6413, ICC 
Bldg., 12th & Constitution Ave., 
N.W., Washington 25. 





100-degree heat that took a heavy | 
toll of cars and drivers. Of the 24 | 





| U. S. Judges OK 
| Michigan Law 
| To Expose Reds 


nist registration law was described 
last week as a bona fide attempt 
to guard the state’s defense plants 
against saboteurs and revolution- 
aries. 

The law, enacted last spring by 
the Michigan legislature, passed its 
first constitutionality test when 
aspects of the statute pertaining 
to Communist party members were 


of three federal judges. 

The panel kept in force, however, 
a temporary restraining order pre- 
venting enforcement of the law, 
pending review of the opinions in 
the case by the U. S. Supreme 
Court this fall. William Albertson, 
plaintiff in the litigation and sec- 
retary of the Communist party of 
Michigan, planned an early appeal 
to the high bench. 

Chief Circuit Judge Charles C. 
Simons and District Judge Frank 
A. Picard joined in ruling that the 
state could require Communists to 
register, at risk of 10-year jail sen- 
tences and fines up to $10,000 for 
violations. District Judge Theodore 
Levin dissented from the majority 
verdict. 

“The states will no longer exist if 
the federal government is over- 
thrown, just as the government will 
perish if the states are destroyed,” 
Judge Simons stated. 

“Moreover, the states are the 
first line of defense and, if sabo- 
tage and revolution strike, reason 
and judgment counsel that they 





Munn 


(Continued from Page 3) 


account the cost of recondition- 
ing, sales commission, etc., and 
have an actual picture of the 
used-car department as it would 
be run if it wasn’t influenced by 
new-car sales. 

If you handle used cars in this 
manner, perhaps it will change 
your attitude regarding them. With 
your new cars, you can only reach 
a certain market depending on the 
price class. With used cars, you add 
to the radius of your operation by 
including buyers of all classes, 
reach a market that is fully three 
times as large as the new car 
market and buyers who change 
ownership on the average of every 
2% years rather than every four 
years as do new-car buyers. And 
this market buys more service and 
more accessories. 

So at the start of this new model 
year, estimate your budget and 
don’t have your planned fixed ex- 
pense exceed 50 percent of your 
estimated gross profit. And then be 
sure to establish a practice of 
entering on your books the used 
cars you take in at their wholesale 
value, You will find that it really 
does make a difference, and the 
difference is all to your advantage. 


Dealers Tote Vote 
In Grand Rapids 


GRAND RAPIDS, Mich. — The 
Grand Rapids Car Dealers Assn. 
furnished free transportation to 
the polls on a non-partisan basis 
for Michigan’s primary election 
last week. 

Sole purpose of the transporta- 
tion service, according to Harold 
Rockwell, association president, 
was to get as large a turnout vote 
as possible. The association was 
glad to accept civic responsibility, 
said Rockwell. 


Detroit Firm Penalized 
By Cut in Aluminum 


DETROIT.—To make up for a 
shortage of 549,035 pounds of alum- 
inum used unlawfully, Mardigian 
Corp., a stamping firm, has agreed 
to a three-month curtailment of its 
supply of the metal. 

The settlement was arranged be- 
fore Harrison W. Ewing, hearing 
examiner of NPA. The firm, which 
is handling some defense work, was 
charged with nonwillful violations 
in the use of aluminum. 

It is understood that NPA has 
16 similar cases pending in Michi- 
gan. 





DETROIT.—Michigan’s Commu- | 


upheld by the majority of a panel | 


will as likely strike at great indus- 
trial centers, such as are contained 
in Michigan, as at the seat of gov- 
| ernment itself. The state cannot be 
helpless in seeking to avert catas- 
| trophe.” 

| Judge Simons noted that the is- 
|sues in this particular case were 
| confined to Communist party mem- 
| bers, adding that the decision did 
|not necessarily affirm sections of 
the Trucks laws imposing regis- 


| POWERFUL, NEW 


SPARTON HORNS 


CLEAR THE ROADS AHEAD! 


Model 271C—compressed-air 
horn with chrome-plated trumpets 


Four-way sales appeal: (1) needs only 
10-100# pressure to operate; (2) con- 
sumes only 6 cubic feet per minute at 
100# pressure; (3) does not affect air 
brakes; (4) has far-reachin 
available: Model 270— 
gray, with control valve. 


tone. Also 
ammerloid 


Red—No. 651 Red—No. 6105 


Amber—No. 652 


with self-cancelling switch. 


AUTOMOTIVE 


Orvisson of 
THE SPARKS-WITHINGTON 
COMPANY 


JACKSON, 
MICHIGAN 








SIGNAL WHEN YOU TURN! 





Amber—No. 6106 


New Sparton Directional Signal Lamps 


Sparton Series 600 two-face directional signal lamp (right) has only 2” depth, 
one bulb! Light weight eliminates fender tearing. Single-face pedestal lamp, 
full-flush lamp and semiflush lamp available individually or in complete sets 





tration requirements on members 
of “Communist front” organiza- 
tions. 

Judge Levin held that the regis- 
tration requirements contravened 
constitutional taboos on_ self-in- 
crimination, inasmuch as _ individ- 
uals who agree to register under 
the law could be subjected to pros- 
ecution under Michigan’s anti-sub- 
versive or little Smith act. 

Mac Gorpon 
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Model 280C—Su-Power twin-trumpet 
Dual i hy e-plated horns 





High-intensity signal with lightning 
response. Electrically operated, and 
easy to install with no extra equip- 
ment. Steel horn, screened trumpets, 
and new-type signal mechanism. Model 
281C—chrome single mounting. Model 
RCi—red and black dual mounting. 


Model No. 650 
Red—No. 664 —Red and 
Amber—No. 665 Amber Lenses 


MAKERS OF QUALITY 
AUTOMOTIVE EQUIPMENT 
SINCE 1900 
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GREY IRON CASTI! 


ONE OF THE NATION'S 
AND MOST MODERN 
PRODUCTION FOUNDRIES 
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Pin-Point Buying .. . 
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U. C. Market Growing Selective — 


(Continued from Page 1) 


to go skyhigh for two 1951 Fords. | worthwhile 


But he added that he would buy 
only two, and had no interest at all 
in other makes, or in Fords of a 
different year. 

Another had been instructed to 
buy not more than three ’51 Pon- 
tiacs, and he was prepared to pay 
top price for just those three 
cars. 

Such buyers explained that they 
were interested in buying cars only 
to maintain inventories as the stock 
was sold from the home lots. 

Other buyers, however, from 
smaller organizations, were inter- 
ested in buying anything that could 
be bought right. The difference in 
the wholesale and retail prices on 
popular makes was too slim, they 





OPS Modifies 


Scrap Controls 


WASHINGTON.—OPS last week 
modified its iron and steel scrap 
regulation to include wrecked 
motor vehicles sold for demolition 
into scrap, and to provide a dealer- 
to-dealer differential of $2.50 a ton 
covering collection of unprepared 
scrap. Some minor changes also 
were made in the regulation CPR 5. 

A new grade of unprepared scrap 
(Grade 35) is established to cover 
wrecked automobiles, buses, trucks, 
trailers and other motor vehicles 
sold prior to demolition for scrap- 
ping purposes. The basing point 
ceiling price for this grade is $12 
under the No. 1 base grade ceiling 
price. 

CPR 5 previously established a 
$1 a ton differential for dealer to 
dealer sales of unprepared scrap 
material by collectors and small 
peddlers. OPS has determined that 
a $1 a ton differential is inadequate 
and has raised the differential to 
$2.50 a ton. When the material is 
loaded in a railroad car, common 
carrier, truck or vessel, the differ- 
ential remains at $1 a ton. 


| 





it was hard to make 
profits on them. 

This class of buyers was looking 
for Dodges, DeSotos, Mercurys, 
Pontiacs and Oldsmobiles’ that 
could be bought reasonably and 
leave them “a margin to operate 
on.” 


said, and 


+ * * 


AM GOODMAN, manager of 
7 Aptco, said that prices held up 
well on popular models, but were 
beginning to slide off on older cars. 
It was apparent, he said, that buy- 
ers are beginning to be more 
choosy than they were three weeks 
ago. 

Detroit retailers, however, said 
that retail volume had dropped 
off considerably in the last few 
weeks. The public hasn’t begun to 
buy yet, they reasoned, in the 
aftermath of the steel strike. 

Wholesale activity here is much 

stronger than retail because south- 
ern buyers, coming from areas 
where defense plants are going full 
blast or where government projects 
are under way, are willing to pay 
local retail prices for cars on De- 
troit lots, they said. 

Wholesalers, however, are not be- 
ing received too warmly by the 
Livernois Ave. used-car lots, be- 
cause good used cars are hard to 
get. Dealers said that it was not 
advantageous to them to sell out 
cars on hand because replacements 
were so scarce. 

* - 
Pea RICHARDS, used-car retailer 
and wholesaler, pointed out that 
the southern buyers were able to 
pay top prices because of the in- 
crease in buying power of the pub- 
lic there. 

In Detroit, he said, many poten- 
tial buyers are hesitant to buy 
because they are not sure of 
steady future employment, are 
already low on money or are 
“trying to out-guess the market.” 
Louis Grand, at Pappy’s Used 

Cars, said he wasn’t too worried 
about the future market. 

“The high wholesale price simply 
means that somewhere, used cars 





Hoskins Sponsors Ball Team— 


Pictured above is baseball team which Hoskins, Inc. (Oldsmobile), 870 E. Market 
St., Akron, is sponsoring in the national little league. Currently, the team is in first 
place in local competition, reports K. A. Hoskins, president of the dealership. Charles 
Willett, sales 
general coach. 
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Dealers Woo Public 





of the team and Jack Miles, of Firestone, is 





lowa Chevrolet Dealers Transport Jaycees— 





Texas, accust d to big pr ti 


ventures, figuratively took off its hat to lowa 


recently when a caravan of 25 bittersweet Bel Air Chevrolets rolled into Dallas carry- 
ing members of the lowa junior chamber of commerce. The mobile display was the 
result of cooperation by Chevrolet dealers in lowa, who loaned local Jaycee organiza- 
tions in the state cars for the trip. Police escorts through major cities were supplied. 





are in demand at current prices,” 
he said. “As soon as buying power 


levels off again, business will be 
better in all areas.” 
When asked about the current 


wholesale-retail price ratio, another 
dealer said he wasn’t just sure 
what the retail prices were in De- 


| troit. 


“You've got to sell a few to 
know,” he declared. 

One Livernois dealer, Sid Savage, 
said that retail volume had im- 
proved in the last week. He said | 
that business had been fair, and he 
was selling at close to ceiling 
prices. 

a + * 
UTOMOTIVE NEWS’ used-car 
index showed that prices re- 

mained fairly steady for the week, 
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but that fewer cars were being | 6¢h Year on Radio for Dealer Hollywood— 


snapped up on the block. | 

Harold Robinson, auction oper- 
ator at Philadelphia, said that 
prices were steady over several 
weeks, and that the drop in sales 
could be attributed to the num- 
ber of rough cars being offered. 

At Albany, N. Y., Tim Anspach 
reported that the market showed a 
sharp decline there last week be- 
cause not as many buyers were 
present. Prices faded off a little, 
he said. 

G. W. Bixler, at Ebensburg, Pa., 
reported that the market was 
strong on late models, but that 
prices were off on older cars. 

+ H + 





THE drought still continues in | 
many areas of the south, and | 
dealers there in both new and used 
cars are not too optimistic about 
the auto market for the rest of this 
year. 

Louisville reported that farm- 
ers there are selling stock at a 
loss, and that the prospects for 
the tobacco crop—the chief money 
crop in Kentucky and Tennessee 
—is poor. 

But in other areas where the 
drought is not as damaging, used- 
ear sales were reported better for 
July than they were for June. } 

At Manhattan, Kans., used-car 
sales for July totaled 278 units as 
compared with 263 in June. In 
Cleveland, last week’s used-car to- 
tal was 2,667, or about 150 cars 
better than the week earlier. 

At Buffalo, a dealer said that the 
wholesale price of used cars there 
was up $50 to $75, and expected 
that the markup would be reflected 
in retail prices almost immediately. 
In the Buffalo area, it was reported 
that used-car stocks are low, and 
that prices are holding firm on 
them. 





Willys Opens 
D.C. Showroom 
For U.S. Buyers 


WASHINGTON. — Willys - Over- 
land’s factory showroom, designed 
to supply Government procurement 
officials with a handy service center 
for the firm’s products, was offici- 
ally opened here last week. 

This is the first time an auto 
manufacturer has set up complete 
display facilities in a centralized 
Washington location for the per- 
sonal inspection of Government 
buyers wishing to examine the 
maker's complete line. 

Despite the extreme heat of the 
day, the new showroom opened to 
a long line of visitors, most of 
whom were Government officials, 
factory representatives stationed in 
Washington and the press. 

President Ward Canaday and 
Jack Myers, assistant to the vice-| 
president in charge of Government 
sales, greeted the guests and ex- 





plained Willys’ idea in opening the 
factory show center. | 
“Past experience,” said Canaday, | 
“has shown that personal inspec- | 
tion of equipment by government | 
procurement officers, charged with | 
the responsibility of buying the) 
right vehicle for the right purpose | 
at a favorable price, has been help- | 
ful in expediting contracts.” 
Myers said that in addition to 
serving the regular U. S. govern- 
ment agencies, Willys will now 
assist the many foreign govern- 
ments who maintain purchasing 
commissions in the Washington 
area for the purpose of buying 
American-made motor equipment. 





Here J. F. Hollywood, president of Hollywood-Perkins (DeSoto-Plymouth), Wilming- 
ton, Del., signs a renewal for the sixth consecutive year of ‘Around the Town with 


Bill Frank’ on WILM in that city. Seated: 


William P. Frank, WILM commentator and 


feature writer of the Wilmington Morning News, and Hollywood. Standing (left to 
right) are Jack Lee, WILM salesman; T. H. D. Perkins, vice-president of Hollywood- 


Perkins, and Ewing B. Hawkins, president 
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Knudson Sounds Warning 





CHICAGO. — The recent steel 
strike delivered “three major body 
blows” from which the transporta- 
tion industry “cannot recover soon, 
nor easily,” according to James K. 
Knudson, director of the Defense 
Transportation Administration, who 
addressed some 500 members of the 
Movers’ Conference of America at 
its annual assembly here last week. 

The three “body blows,” Knud- 
son said, are losses in traffic vol- 
ume and revenues suffered by 
many carriers; a slowdown in 
production of transportation 
equipment, and layoffs of thou- 
sands of employes in the trans- 
port field. 

Knudson forecast “a steady, for- 
ward pace” in transportation, but 
warned that the defense mobiliza- 
tion activity means “a long, hard 
stretch of road ahead for every- 
one.” 


“Barring war or another Korea, 
the transportation industry faces 
one of the greatest periods of prog- 
ress in its history,” he said. 

He asserted that “we recognize 
that your financial condition must 
be such as to enable you to provide 
proper equipment and good serv- 
ice,” and cited ICC support of leg- 
islation which would end reduced 
rates to the federal government in 
tranporting household goods. 

Knudson also stressed the need 

for reciprocity among the states. 
He assailed complexities of state 
regulations which provide vary- 
ing vehicle size and weight regu- 
lations, and suggested that size 
and weight limitations be im- 
posed with “due consideration for 
the safety, needs and convenience 
of all users of the highways.” 

J. Wallace Fager, chairman of 
the Conference, said that progress 
has been hampered by “unwarrant- 
ed and unreasonable taxation, un- 
duly restrictive legislation and un- 
realistic regulation by state offi- 
cials, administrations and regula- 
tory bodies.” 

Regional and national meetings 
of vehicles and regulatory commis- 
sioners, Fager asserted, fear that if 
states do not eliminate “roadblocks 





Decorative Use Is OK’d 
For Copper, Aluminum 


WASHINGTON.—Removal of 
all restrictions on the use of 
copper and aluminum for decor- 
ative purposes on consumer 
goods was announced last week 
by NPA. 

“Dropping the prohibition will 
not itself effect any enlargement 
of copper and aluminum allot- 
ments, however, but will permit 
a manufacturer to use those al- 
lotments as he pleases,” NPA 
said. 

The agency said it removed 
the restrictions because of in- 
creased availability of both 
materials. 





Carriers Put in Hole 


By Steel Strike 


which retard the right of citizens 
to move their families from one 
state to another, the federal gov- 
ernment will exert its influence in 
this important field.” 

A particular target of attack by 
Fager and others was the new ton- 
mile tax imposed in New York. 

Harold J. Blaine, conference sec- 
retary, proposed more uniform re- 
quirements and “fewer complicated 
state and federal rules.” 





Kettering Riclivers 
Speech to Grads 
At GM Institute 


FLINT.—Charles F. Kettering, 
director and research consultant 
for GM, delivered the commence- 
ment address at General Motors 
Institute’s 25th graduation exer- 
cises last week. 

Guy R,. Cowing, president of the 
Institute, conferred the degrees 
and presented diplomas and certifi- 
cates. 


Awarded were 123 bachelor de- 
grees in industrial engineering, 76 
in mechanical engineering and 34 
in business administration. One 

hundred sixty-six men graduated 

| from the four-year cooperative en- 
gineering program, and 26 from the 
|four-year business administration 
| program. 

Fourteen students enrolled under 
GM’s overseas scholarship program 
received certificates indicating 
completion of the third and fourth 
year of the cooperative engineering 
program. 

Certificates covering phases of 
the dealer cooperative training pro- 
gram were issued to 225 men, three 
of these overseas students. Gradu- 
ate keys also were presented to ap- 
proximately 45 graduates of the 
class of 1942 and previous classes 
| who had been recommended by 
| their individual managements for 
| this award. 

Representatives from GM plants 

met with institute people to partici- 

| pate in a program, “Work Experi- 
ence in the Cooperative Programs.” 
John F. Gordon, GM vice-president 
and chairman of the _ institute’s 
board of regents, addressed the 
coordination conference luncheon. 











Fyke Made President 


Of Jackson Assn. 


JACKSON, Miss.—The following 
are new officers of the Jackson 
New Car Dealers Assn.: F. E. Fyke, 
of Robinson Brothers, president; 
Raymond Martin, of Packard Jack- 
son Co., vice-president, and Russell 
Bramblet, of Bagby Hall Motors, 
secretary-treasurer. 
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Changed Output 


Quotas 


Big 3, Studebaker May Gain Slightly; 
Crosley to Be Dropped 


(Continued from Page 1) 


percentage of .21, while Checker! some hardship appeals, but not 


.08. 
Another Washington develop- 


ha 


many, NPA officials indicated. 
As for truck manufacturers, they, 


ment of major significance to the |too, are scheduled to have their | 


auto industry was the vigorously 
pressed recommendation of NPA’s 
Motor Vehicle division that auto 
makers—as well as all other in- 
dustries — receive bonus tickets 
for conversion steel under the 
Controlled Materials Program. 
Robert Cass, division director, be- 
lieves the auto industry will be 
benefited to the extent that it will 
be able to get back on its feet 
more quickly, augment earlier re- 
covery of the economy and reduce 
unemployment. 
* 


* 
HERE was some doubt, as AvuTo- 
MOTIVE News went to press, 


whether under the revised NPA} 
output quotas, each company’s per- | ———— 
centage share of the industry’s | 
total authorized production would | 


be final and binding, or whether 
the percentages would be merely 


tentative and subject to change | 


after full discussion by the passen- 
ger-car IAC. 

Motor Vehicle division officials 
were to go into a huddle with 
NPA Administrator Henry Fow- 
ler and Franz Stone, deputy NPA 


boss, to decide in what manner 
the percentages would be offered. | 


When the percentages were an- 


nounced last year, they were given | 


out as final. 

If the new percentages are merely 
suggested as being the most equi- 
table ones to be worked out by 
the Motor Vehicle division, 


in the fourth quarter, according to 
NPA officials. 


final adjustments would postpone 


quarter, these officials said. 


” * 


and | 
subject to additional changes to) 
comply with the advisory commit- | 
tee’s recommendations, it will not, 
be nossible to make them effective | 


percentages amended, However, the 


announcement at the truck IAC} 
meeting Wednesday (Aug. 13). The 
|new shares likely will not become 
| effective until the first quarter of 
1953. | 


| 
Bora Fowler and Stone are ex-| 
pected to attend the car and| 
truck meetings. The agenda for 
| both sessions includes a thorough 
discussion of the industry’s steel- 
procurement outlook and the level 
of authorized production in the 
first six months of 1953. 


Up for approval is the recom- | 


* 














adjustments will not be ready for | Gregg's New Building in Miami— 

The recently completed triangular shaped building of Gregg Motors (Austin-Volks- 
Fla., has 3,500 square feet of display floor space, enclosed on three 
with 2,000 feet of glass windows. The 18 service stalls are accessible directly 
from the street. Robert M. Gregg is president of the firm. 


wagen), Miami, 
sides 





mendation of both the Defense 
Transport Administration and the 
Motor Vehicle division that al- 
lotments of controlled materials 
be issued for the production of 
1,250,000 cars and 300,000 trucks 
in each of the first two quarters 
of 1953. 


The Defense Production Admin- 





istration’s Production Adjustment 
committee will meet Aug. 18 to 
hear arguments supporting this in- 
creased level of output. Both IAC 
committees undoubtedly will back 
up the recommended program at 
their meetings. 


# * * 


ERE is the agenda for both the 
truck and passenger-car IAC 





M-41, 
and its effect on the automotive 
industry program. 


recommendations. 
meeting. 


meetings with NPA this week: 

1, Report on actions taken since 
last meeting. 

2. Review of usage of allotments 
to date, as reflected in stock and 
sales reports. 

3. Steel procurement outlook. 

4. Advice from committee mem- 
bers as to proposed first-quarter 

1953 level of production, 

5. Fourth-quarter authorizations 
and material allotments. 

6. Reports on material by steel, 
copper and aluminum divisions. 

RECESS 

7. Discussion of controls. 

8. Revised Machine Tool Order 
as amended July 25, 1952, 


9. Report from the motor ve- 
hicle division conservation task 
group. 

10. Discussion of the current com- 


petitive position percentages in the 
passenger car industry. 


11, Summary of conclusions and 
Date of next 








| 
| 
| 


| 


A month’s delay in developing | | 
the new percentages until the first | 
* | 


7s companies have been hold-|! 


| 


ing individual conferences with 
Motor Vehicle division officials for 


about a month to discuss adjust-| 
in | 
| 


ments based on improvements 
competitive position. 

Some companies have returned 
for additional meetings to present 
revised and stronger statistical sup- 
port for higher percentages. 

Meanwhile, the Motor Vehicle di- 
vision, after discussions with NPA’s 
Iron and Steel division and ma- 
terial experts from the auto indus- 
try, 
incentive be provided to companies 
willing and able to use conversion 
steel. 

Additional CMP tickets issued 
under this proposal would be 


| 








is strongly urging that an! 


limited to 10 percentage points | 


over the normal mill allotment, 
and would be valid only for the 
purchase of the higher-priced 
conversion steel. 


Officials said this would mean! 


that where an applicant had an 80 
percent regular allotment for the 
fourth quarter, he would be en- 
titled to apply for an extra 10 
percentage points, or a total of 90 
percent. 

Although recently there had 
been some sentiment in the in- 
dustry to avoid tampering with 
present percentages since NPA 
rapidly was nearing the point 
where major production controls 
would be rescinded, Ford had in- 
sisted that adjustment for cur- 
rent competitive position be made 
anyway. 

NPA’s general counsel supported 
Ford’s contention that the Defense 
Production Act required periodic 
examination of competitive posi- 
tion. Therefore, it became incum- 
bent upon the Motor Vehicle divi- 
sion to confer with all of the 
companies and adjust the percent- 
ages. 


* * * 

N ARRIVING at the new per- 

centages, NPA officials used 
business. statistics for the 11 
months ended May 31, 1952. June 
received only minor consideration 
because that was the month in 
which the steel strike began. 

NPA officials studied factory 
sales, retail sales, registrations, 
etc., in making the adjustments. 

There is a probability that the 
new percentages will bring in 





HE POLIS! 


““SEE YOU AT THE POLLS!’ 






YOU 





Nobody knows for sure how it started—this line about “See you at the Polls!” 
we’re hearing all over these days. 
Best explanation seems to be that it came from that state candidate out 
west. . .. His opponent in a debate got all riled up and challenged him to fight 
it out in the alley. 
But he said—“‘T’ll settle this the AMERICAN way—lI’ll see you at 
the polls!’’ And the audience picked up the chant. 
Now everybody’s saying it—and on Nov. 4 everybody will be doing it! 


“*“SEE YOU AT THE POLLS!’ 
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Auto News from Mexico 


Cadillacs Continue Torrid Seller; Cash Sales of 
Cars Drop from 50% to 15% of Total 


By Douglas Grahame 
Staff Correspondent 

MEXICO CITY.—Despite the 
fact that Cadillacs are the highest 
priced cars, they continue to be 
the hottest seller and Packard the 
hardest to market in the capital 
city, which is another paradox of 
Mexican business. 

Cadillacs sell for about $9,250, 
which is a stiff price to pay even 
for a country that is wallowing in 
money. 

Most of that money, however, 
tends to be concentrated in the 
hands of a small minority, and 
there are few buyers for Cadillacs 
—mostly members of old, rich fam- 
ilies or politicos. Yet automotive 
circles here estimate that, propor- 
tionately, Mexico City has more 
Cadillacs in use than any other 
city in the world. Cadillac sales 
are nearly all spot cash. 

+ + * 


Credit Buying Up 
1" Packard sales snag is no 
criticism of the car itself. It is 
a popular make down here. The 
obstacle is difficulty in servicing. 
Owners almost invariably must 
shop in the U. S. for spare parts, 
often by air express. 

Pointing up the tightness of the 
present situation is the fact that 
only about 15 percent of car 
buyers now are paying cash. Un- 
til recently, about half of all 
sales were on a cash basis and 
the rest on installments. 

Dealers disprove what some car 
prospects call a big reason for buy- 
ers’ resistance—exorbitant interest 
on installments. Dealers explain 
that it is not they who charge 
interest on installments but the 
banks that discount these docu- 
ments. Although interest of 1 per- 
cent a month is charged, the fee 
progressively descends, so that in- 
stead of being 12 percent yearly, 
it work out at only about 3.5 per- 
cent. 

A survey almost explodes the 
complaint of some lotmen that 
there is no business now in used 
cars. Trade in old cars isn’t brisk. 
But there is trade. 

Installments predominate in this 
division—12, 15 and 18 months—and 
prices are loose. It is difficult to 
do much with models earlier than 
1949 because of the demand for ve- 


hicles with later improvements. 
There aren’t many tradeins. 
a s * 


Prices a Factor 
PART from Cadillacs, most busi- 
ness now is in new cars, with 
the big-name makes—Ford, Chev- 
rolet, Dodge and the like—compris- 
ing the bulk of this dealing. Prices 
continue to be a factor in sales re- 
sistance. “Price hikes limit pros- 
pects,” said a big dealer. 
The trade estimates that its pub- 
lic in this city, with a population 
of 3,000,000, is only about 500,000. 


Idaho Lawmill 


Lures Dealers 


BOISE, Ida.— Auto dealers and 
salesmen played a part in Idaho’s 
Aug. 12 state primary elections. 

Among those running for legisla- 
tive seats were: Potter P. Howard, 
of Boise: O. R. Hicks, Ketchum; 
William M. Frome, St. Anthony; E. 
E. Laturner, Jerome; Rav Robbins, 
Rupert; Cy Radcliffe, Homedale; 
Kenneth G. Sell and Orval E. 
Chaney. both of Twin Falls, and 
Harry Nock, Cascade. 








Chicago Dealers Alerted 
To Fake-Check Racket 


CHICAGO. — Warning dealers 
to “know your signers,” the Chi- 
cago Automobile Trade Assn. 
apprised members of a rubber- 
check racket perpetrated upon 
one of them. 

The sharper purchased a $5 
part at the dealership, gave a 
$20 check bearing the signature 
of “Robert H. Diamond” and 
walked off with $15 cash in ad- 
dition to the part. The check 
bounced back from the bank 
with the information that no 
such person had an account 
there. 








Excepting the few who can afford 
Cadillacs, most business is with 
folk earning about $172 to $231 
monthly. While that’s a new high 
for incomes here, it is very modest 
because of record living costs. All 
business with these people is on in- 
stallments. Twenty percent is the 
usual downpayment. 

There are fewer car salesmen, 
not because of firings, but be- 
cause the boys drift off to easier 
selling propositions. A_ better- 
than-average salesman now 
makes $340 to $460 monthly, But 
@ superduper, one with much 
experience, extraordinary sales- 
manship gifts and a good, large 
clientele, can get as high as $1,150 
a@ month. 

There is some mumbling of near- 
saturation of the market and over- 
production. 

Truck trade remains good, how- 
ever. Urban and interurban mass 
transportation, freighting and offi- 
cial and private building construc- 
tion are at new highs. Many buyers 
operate fleets. Discounts are al- 
lowed these purchasers. 


Alusinum Output 


Tops War Peak 
By 17 Percent 


NEW YORK.—The U. S. Alumi- 
num industry produced 17 percent 
more in the first half of 1952 than 
it did in the first six months of 
1943, peak production year of World 
War II, it was disclosed last week 
by Donald M. White, secretary of 
the Aluminum Assn. 

The June primary production of 
154,952,241 pounds brought the six- 
month total to 923,072,606 pounds, 
an’ increase of 14% percent over 
the corresponding period of last 
year and almost 13 percent more 
metal than the industry turned out 
in the entire year of 1946. 

The June total was only 4 per- 
cent under the May output of 161,- 
607,096 pounds, bringing the second 
quarter’s total to 470,319,064 pounds. 

“This represents a 16 percent in- 
crease over the 405,750,262 pounds 
produced during the same quarter 
last year, and is the highest quar- 
terly output since the first quar- 
ter of 1944,” White said. 


Truck Exports Still 


Rising in Canada 


OTTAWA.—The sharp rise in 
Canadian truck exports continued 
through May, with volume reach- 
ing $2,932,000 for the month, com- 
pared with only $825,000 for May, 
1951, government reports showed. 

Car exports also gained, totaling 
$3,648,000 for May as against $2,- 
325,000 for the corresponding month 
a year ago. Automotive-parts ex- 
ports were $1,476,000, compared 
with $1,095,000. 

For the first five months of 1952, 
truck exports advanced to $30,183,- 
000, compared with $3,047,000 in the 
similar 1951 period. Cars moved up 
to $27,325,000, compared with $9,- 
782,000, and automotive parts 
totaled $8,587,000, compared with 
$5,295,000. 

















At Olympic Trials— 
Being 


recent 
broadcast of the 1952 Olympic Rowing 
trials on Lake Quinsigamond at Worcester, 
Mass., under the sponsorship of Charles 
Chevrolet, Inc., is Charles’ truck and car 
manager, James Ghize (left), with WTAG 


interviewed during the 


sports director, John Ambrose. In the 


background an Olympic official tabulates 
race results. 


manager. 


Allen Motor Remodels— 


PEORIA, Ill. — Getting an early 
start, the Illinois Automotive Trade 
Assn. is rallying its members to 
protect their interests in the forth- 
coming session of the state legisla- 
ture. 

Spadework done before the No- 
vember election is particularly 
effective, the association § said, 
and individual members were 





Milwaukee Firm Accused 


Of $71,000 Surplus Fraud 

MILWAUKEE.—A suit charging 
four officers of Winnebago Auto 
Replacement Co. with obtaining 
$71,000 worth of war surplus ma- 
terial fraudulently has been filed in 
federal court by the U. S. govern- 
ment. 

The suit, asking $142,888, names 
Sam Schumow, president of the 
firm; his wife, Betty; Sol Pota- 
schnick, secretary, and Albert 
Duckler, office manager. 

It was charged in the suit that 
Potaschnick, a war veteran, false- 
ly represented himself as owner of 
more than 50 percent of the com- 
pany’s stock. By doing so, he got a 
veteran’s priority which enabled 
him to purchase material for the 





firm. 





Nova Scotia Dealer Gets Plaque— 


Four members of Maccan Garage (Studebaker), Maccan, Nova Scotia, were pre- 
sented service awards during a recent visit by Tom Pryde, general sales manager of 
Studebaker Corp. of Canada, Ltd. Left to right: Frank Taylor, district manager; |. R. 
Boss, owner of Maccan Garage, who was presented with a dealer plaque; Pryde; 
Gordon Boss, partner; Leo St. Peter, Otis Chapman, and R. L. Thompson, regional 





Allen Motor Co. (Studebaker), Tacoma, Wash., which recently earned fourth place 
in sales among Pierce county dealers, has remodeled its headquarters at 6004 S. 
facoma Way. James M. H. Gilchrist is sales manager. 





Dealer Sponsors Novel Billboard— 

Taylor-O'Brien, 2387 Bailey Ave., Buffalo, N. Y., has this billboard spotted on the 
Lake Shore Rd. leading into Buffalo from the west. Instead of the conventional rec- 
tangular billboard design, this sign is cut out in the pattern of the dealer building 
itself. The sign emphasizes that the service department is open evenings. It is located 


to catch the eye of motorists visiting Buffalo and Niagara Falls. 
Illinois Dealers Spur 
Legislative Program 











urged to contact candidates and 
inform them of dealers’ position 

on legislative issues. 

Association representatives will 
be on hand in Springfield to push 
for the addition of more specific 
items to last session’s car-inspec- 
tion bill. One task, the association 
said, will be to keep dealers from 
being saddled with product liability. 

New -proposals for insurance 
legislation are expected, and the 
association is planning stiff oppo- 

sition to any attempt to abridge 
dealers’ control over coverage 
placed on cars which are sold on 
time. 

Dealers once again will offer 
their services to lawmakers con- 
sidering revision of the car-title 
law. Last session, such an offer 
was cold-shouldered, and the as- 
sociation put up a fight against 
a number of bills which, it said, 
added to dealers’ duties without 
providing benefits to them. 

Conditional - sales legislation is 
due to be considered, and the as- 
sociation said it would continue to 
oppose recording and other burden- 
some provisions. 

The association said it felt that 
the present speed-control law was 





adequate. 


‘Amarillo Dealers 


Expand Lots Along 


Main Crossroad 


AMARILLO, Tex.—W. Sixth St, 
or U. S. 66, one of the state’s mai 
arteries of coast to coast travel, is 
rapidly becoming known as thi; 
city’s auto row. 

Dealers, recognizing the _ sales 
potentiality along the busy thor- 
oughfare, are either buying up ad- 
ditional land along the avenue or 
expanding present facilities. 

Amarillo Motor Co. (Cadillac- 
Oldsmobile) is investing $60,000 in 
its used-car lot at Sixth and Hay- 
den Sts. Charles Robertson, gen- 
eral manager, states that, when 
finished, the lot “will vie with any 
in the U. S.” Lighting effects will 
be distinctive, he said. 

Don MeMillion (Ford) says his 
used-car lot already has attracted 
favorable publicity, despite the fact 
that it has been in operation only 
a few months. 

Garner-Randall Motors (Mer- 
cury-Lincoln), Sixth and Madison, 
is readying plans for a new build- 
ing. 

Dock Coffee Co. (Pontiac) has 
completed grading its 140 by 200- 
foot lot. 





Obituaries 


Chevrolet’s Haley 


Drowns at 43 


BELLAIRE, Mich. — Gerard M. 
Haley, 43, director of purchasing 
at Chevrolet since October, 1949, 
drowned in Torch 
lake near here 
Aug. 2 when a 
wave swamped 
the boat in which 
he was riding. He 
lived in Grosse 
Pointe Park, 
Mich., and had 
worked for Ford 
before joining 
Chevrolet. 

Mr. Haley was 
the fifth General 
Motors official to die unexpectedly 
in a month. Chevrolet’s assistant 
purchasing director, Howard L. 
Dingler, died of a heart attack 
July 3. Arnold Lenz, general man- 
ager of Pontiac, was killed in an 
auto crash Julv 13. Charles P. Cul- 
hane and A. M. Jones, of United 
Motor Service, lost their lives in 
an unsolved slaying July 21. 

* cl a7 





Gerard M. Haley 


F. C. Jackson 


PACHUTA. Miss.—F. C. Jackson, 51, 
co-owner of Burns-Jackson Motor Co., died 
July 23. At one time he was vice-president 
and sales manager of Reliance Chevrolet 
Co., Meridian, Miss. 

* * * 


Dorsey Sturgis 


CASSVILLE, Mo. — Dorsey Sturgis, 55, 
Cassville auto dealer, died July 30. 
* * * 


Tyler F. Wirt 


PULASKI, Va.—Tyler F. Wirt, 45, head 
of Pulaski Sales Co. (Hudson), town coun- 
cilman and vice-president of Pulaski Trust 
Co., was found dead near here. Police said 
a new .22-caliber pistol was found near 
Mr. Wirt’s body. A bullet had entered his 
head between the eyes. Mr. Wirt was 
understood to have been despondent over 
business losses. 

io . 


E. W. Claiborne 


LAFOLLETTE, Tenn.—Edgar W. Clai 
borne, auto dealer in Lafollette for 40 
years, died in a hospital at Jellico, Tenn., 
July 27. 

* * * 


Addison B. Duncan 


WACO, Tex.—Addison B. Duncan, Waco 
auto detaler and former mayor, died here 


July 22 
* 7 * 


J. C. Auffenberg 


ST. LOUIS.—John C. Auffenberg, 58, of 
University City, an auto dealer, died July 
29 of heart disease. Mr. Auffenberg had 
been in the auto business for 30 years and 
had Ford agencies in Belleville and Collins- 
ville, Ill., and a used-car lot in South 
St. Louis. 

* * * 


William E. Bundschu 


CHATTANOOGA, Tenn. — William E. 
Bundschu, president of Tennessee-Georgia 
Motor Co. (Ford), died July 22. He was 
a charter member of the Tennessee Auto- 
motive Assn. 

* * * 


W. G. Richardson Sr. 


CHICAGO.—Wilfred G. Richardson sr., 
59, president and owner of South Chicago 
Motor Sales, Inc., died Aug. 1 at his home. 
The firm, which he organized, has been a 
DeSoto-Plymouth dealership since 1932. A 
son, Wilfred jr., is a company official. 
Mr. Richardson also was prominent in the 
home building field. 

* * * 


Harold J. Keinath 


NEWARK, O.—Harold J. Keinath, vice- 
president of Phalen & Cunningham Co. 
here, is dead at the age of 52. He had 
been associated with the Chevrolet dealer- 
ship for 32 years. 
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You Enter This One Through Top— 


Two attractive young ladies try out a new German cabin scooter in Frankfurt, 


where its inventor and manufacturer, 


car can only be entered by swinging open the whole top. Called the 
car has been clocked at well over 60 mph, 


Fritz Fend, is displaying the model. 


The tiny 
““Flitzer,”’ the 


it is reported. 





Auto News from Britain 


Sales Off, High-Priced Autos Are Exempted 
From Manufacturers’ Resale Pacts 


: i bottom has dropped out of 
the expensive car market in 
Britain, and auto manufacturers 
have withdrawn some of them 
from the resale covenant scheme. 
Under this scheme nobody buying 
a new car could sell it before two 
years without permission. 

So many people have been try- 
ing to sell costly cars for eco- 
nomic reasons that manufactur- 
ers’ associations have taken the 
ban off about 15 percent of the 
cars coming onto the British 
market, all in the high-price 
brackets. 

It was obvious that these restric- 
tions were no longer needed for 
some models, because it is now 
possible for the first time since the 
war to walk into showrooms and 
buy a car without having your 
name put on the waiting list. 

Prices of some of these cars in 
the second-hand market have 
slumped badly, so that it is possible 
to get as much for a postwar 10- 
horsepower car as for one in the 
$5,000 category list price new. 
. ” a 


Gas Prices Up 


ges change has taken place be- 
cause of the high cost of petrol 





Top Output Posts 
Are Created for 


Ford Division 


DEARBORN, Mich. — Realign- 
ment of Ford division’s manufac- 
turing operations into two major 
areas, each headed by an assistant 
general manufacturing manager, 
has been announced by M. L. Wies- 
myer, general manufacturing man- 
ager. 

“The action is in line with the 
steady growth of Ford division 
since its organization three years 
ago,” Wiesmyer said. 

The two assistant general manu- 

facturing managers are James O. 
Wright, who will supervise depart- 
ments concerned with planning and 
quality control functions and W. D. 
Singleton, who will_be responsible 
for manufacturing activities re- 
lated to the operation of the divi- 
sion’s 15 assembly plants. 
_ Directly in charge of the assem- 
bly plants under Singleton will be 
J. B. Howard, who has been named 
production manager. 

The departments assigned to 
Wright include quality control, 
technical services, process analysis, 
manufacturing standards and man- 
ufacturing planning. He also will 
be responsible for liaison with 
other divisions which supply Ford 
division. 

Departments under Singleton in 
addition to the assembly plants in- 
clude production control, traffic, 
plant engineering and manufactur- 
ing engineering. 

Singleton joined Ford in 1931 as 
a maintenance helper in the com- 
Pany’s plant in Dallas. 

Wright joined Ford in January, 
1946, and was manager of the com- 
Pany’s first organization depart- 
ment, aiding in the reorganization 
and modernizing of the company’s 
management structure. 





in Britain—almost twice the cost 
of gas bought in New York, and 
not of such good quality. Car own- 
ers are buying cars which will give 
them the most miles per gallon, 
rejecting the big horsepower mod- 
els which eat petrol. 

There are exceptions. For in- 
stance, the Rolls Royce and the 
Bentley in any model are still sub- 
ject to covenant restrictions. Cars 
taken off the covenant include such 
models as the Humber Super Snipe, 
the Austin Princess, and certain 
Morris, Triumph, Singer and MG 
cars. 

Strikes at the factories of Ford 
and Briggs Body have been set- 
tled and production resumed. At 
one stage about 20,000 workers 
were idle, and even when Ford 
workers went back they could not 
resume production because there 
were no car bodies coming from 
the Briggs plant. 

Following the Ford decision to 
cut prices, Lea-Francis has fol- 
lowed example. In some cases the 
Coventry firm reduced prices by 
more than 10 percent. Reductions 
on its models include $600 on the 
18-horsepower saloon and $470 on 
the 14-horsepower job. 

* * * 


Export Steady 


XPORTS of cars continue to be 

maintained in spite of the im- 
port restrictions in Australia and 
New Zealand. At the present rate 
of production the release of new 
cars to the British market will be 
90,000 a year. 

The government bill to return 
road transport in Britain to pri- 
vate enterprise has been pub- 
lished and follows the lines of 
the original scheme. Some 36,000 
trucks owned by the nationalized 
trucking organization will be sold. 

A levy is to be imposed on all 

trucks over a ton unladen weight, 
which will be worked out on a 
basis of each quarter-ton unladen 
weight. Some 560,000 trucks will 
have to pay the levy. 


Champion Plug 
Drops ‘War’ Shift 


TOLEDO. — Large inventories on 
dealer shelves for the first time 
since the Korean war have caused 
Champion Spark Plug Co. here to 
eliminate its third shift indefinitely, 
B. H. Sibley, plant manager said. 

The production cutback means 
500 workers will be laid off, he said. 

The third shift was started only 
to meet the production demands 
created by the abnormal upsurge of 
business activity after the Korean 
war began, he said. 





Inland K-F Motors 


Virgil Gleason and Leonard Hul- 
brick have bought Teters Motor Co. 
(Kaiser - Frazer), Spokane, Wash., 
from Jack Teters, and will operate 
the firm under the name of Inland 
K-F Motors. Teters has announced 
that he will devote full time to 
operating J. T. Motors (Hudson), 
which he recently purchased from 
Burnie Hyland. 





Who Is Arthur Stevens? .. . 





Gadfly to the Auto Industry 


(Continued from Page 2) 


or more back toward the rear of | support this contention. 


the car is a contradiction of the 
laws of nature. 


“The logical way is to have the| 


driver up front where he will have | Were built like the flukes of an 
and unobstructed view and | anchor, and, 


full 
where the road flashing beneath | 
him will make him realize the dan- 


ger of driving too fast for immedi-| round bumpers is an improve- 


ate road ad conditions.” Stevens cites | 


Campaign Started 
Against Violators 
Of Salary Policies 


WASHINGTON. — The Office of 
Salary Stabilization has launched 
a nationwide campaign to find out 
if employers are complying with 
salary stabilization policies, it was 
announced last week by Jeter S. 
Ray, chief counsel of the agency. 

“It is not our desire to penalize 
employers,” said Ray. “Our primary 
purpose is to prevent inflation, but 
this can only be achieved by gain- 
ing adherence to salary stabiliza- 
tion regulations. 

“Doubtless there are many em- 
ployers who have unwittingly vio- 
lated the regulations and others 
who are in doubt as to whether 
they have complied. The correct 
method for these groups is to get 
in touch with us and place the 
cards squarely on the table. 

“But those who, knowing their 
obligations under the law and de- 
liberately violate the regulations, 
must face the full consequences. 
It is to this group that we will 
direct our greatest energy.” 





Stevens on La. Board 
NEW ORLEANS.—Miles Gor- 
don Stevens, president of Howard 
Motors, Inc. (DeSoto-Plymouth), 
901 St. Charles St., has been ap- 
pointed to the governor’s high- 
way traffic safety committee by 


Gov. Robert Kennon. 





the safety record of bus drivers to 


* x 


i ig tian of bumpers is to 
keep cars apart. For years they 


like an anchor, they 
| hooked cars together. In this re- 
spect the trend toward wrap- 


ment.” 

Stevens is particularly articu- 
late about the location of the 
car’s engine and recent design 
trends, pushing it still father 
forward in order to “cradle” the 
passenger compartment entirely 
between the wheels, has brought 
forth many of his crusading let- 


ers. 

“With the heavy engine weight 
over the front wheels, when brakes 
are applied for rapid deceleration, 
the car tilts down in front and 
tilts up in the rear,” he says, add- 
ing that “if, at the same time, the 
car is steered to one side or the 
other to avoid hitting something 
the up-tilted rear end tends to let 
go, resulting in a skid or over- 
turn.” Boats, he points out emphat- 
ically, do not have the engine at 
the forward end. 

“What is called a windshield has 
become a skylight, which lets light 


Mail Trucks KO 


2 Trains in West 


PORTLAND, Ore.—tThree ,rail- 
roads which operate jointly over 
the same tracks between Seattle 
and Portland told the Interstate 
Commerce Commission they must 
eliminate two passenger trains be- 
cause the Post Office department 
has diverted its mail to trucks. 


They are the Northern Pacific 
Railway, Great Northern Railway 
and Union Pacific Railway. They 
asked permission to cut off trains 





which start out simultaneously 
from both ends of the run at 8:30 
a. m., local time. 





Stress Is on Service 


Ford Service Managers Attend Clinic— 


Ford parts and service managers from the outside areas of the St. 
attended a parts and service sales training clinic conducted by Dan Beck, sales trainer 
and consultant. Among those present were (left to right): Lester Troutt, Centralia, Ill.; 
J. D. Ashworth, Salem, Ill.; 


Floyd M. Hart, 
Vernon, Iil.; 
Harrison, Sikeston, Mo., and Beck. 


Granite City, Ill; 





Goodwin Bros. Honored for MoPar Sales— 


Ray Sousley, general manager of Goodwin Bros. (Dodge-Plymouth), Lexington, Ky., 
receives a sales award from Chrysler MoPar. Left to right: W. 1. Goodwin, sales man- 
H. C. Venherm, MoPar regional manager, Cincinnati region, 
making presentation; Ray Sousley, general manager, Goodwin Bros., and Morris Hider, 
of the clock to Sousley was in recognition 
of outstanding performance in promoting the sale of MoPar parts and accessories. 


ager, Goodwin Bros.; 


tati 
ive. °o 


Pp 
Pr 





district parts repre 





Joseph Chepely, Granite City, Ill.; 


Louis district 


R. J. Trammell, Mt 
Gregary Bobeen, Troy, Mo.; Gail 





in but discourages looking out,” 
Stevens declares, advocating that 
they should slope inward at the 
lower part and overhang at the top. 
This, he believes, would avoid re- 
flecting glare and accumulating 
rain and snow. 

“Where there is no vision the 
people perish,” the association’s 
letterheads proclaim, quoting King 
Solomon, and Arthur Stevens is go- 
ing to do what he can to see that 
the people who drive cars as well 
as those who make them get vi- 
sion. 


Judge Upholds 
Portland Ban 
On Sunday Sales 


PORTLAND, Ore.—Portland’s 
ban against Sunday operation of 
new or used-car businesses has 
been upheld in a memorandum 
opinion by Circuit Judge Mac- 
Cormac Snow, who announced he 
would issue an order sustaining 
the city’s motion for judgment on 
the pleadings. 

The order, in effect, vindicates 
the Portland city council in the 
constitutionality of its Sunday car 
sale ordinance. The opinion was 
the result of an action brought by 
Jess C. Vest as plaintiff against 
the city, the mayor, city commis- 
sioners, chief of police and city 
attorney. 

Vest is operator of Vest Motor 
Co., 707 SE 82nd Ave., a used-car 
business, The action was based on 
the allegation that the city’s ordi- 
nance deprived Vest of his property 
without due process of law—a vio- 
lation of the U. S. constitution’s 
14th amendment—and that it vio- 
lated Oregon’s constitution which 
prohibits legislation granting to 
any citizen or class of citizens 
privileges or immunities not equally 
belonging to all citizens. 


Judge Snow found the attacked 
ordinance to be of industry-wide 
character, and designed to protect 
employes from necessity of Sunday 
work. 

But the jurist pointed out also: 
“If I were a member of an ap- 
Ppellate court . I would give 
earnest heed to what the plaintiff 
Says about basic personal free- 
doms. Mr. Justice Douglas says in 
his dissenting opinion in the recent 
‘captive audience’ case that the 
right to be let alone is the founda- 
tion of all our liberties, and plain- 
tiff’s brief is an interesting elabor- 
ation upon this theme.” 








Ohio Insurance Ban 


Up to U. S. Tribunal 


WASHINGTON.—The U. S. 
Supreme court has been asked 
to review Ohio’s law prohibiting 
auto dealers from handling in- 
surance. 

An appeal from the law was 
filed by Motor Insurance Corp., 
a General Motors subsidiary. 
Some 1,100 of MIC’s Ohio in- 
surance agents are affected by 
the statute. 
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OwIsiaR DYOLONR 
NIIVSLIM TOOLS 
Door Handle 7 . 
Tool for GM cars and 
trucks. Tightens loose 
outside door handles 
by cutting new lips on 
old ferrules — or in- 
stalling new ferrules. 

DEALER COST 



























Ferrule 


Door Handle Flange 


Depressor aids in re- 
moving door handles 
and window control 


Adjustable — 
sizes. RUB- 
PROTECTED. 
hands free. 
Pick included with 
each tool 

DEALER COST 

$2.25 


levers 


IMMEDIATE 
DELIVERY 
If your jobber cannot 
furnish order direct. 
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items. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week dan. 1 dan. 1 
Ended Same Ended August, to to 
Aug. 9, Week, Aug. 2, 1952, Aug. 11, Aug. 9, 
1952 1951 1952* to Date 1951* 1952* 
CHRYSLER ..... 22,708 844,783 526,575 
Chrysler . 3,085 114,391 71,978 
DeSoto su x 2,469 78,234 54,618 
Dodge . te 6,540 : 222,567 140,832 
Plymouth .. 10,614 ; siseteehe 429,591 259,147 
FORD ...... . 20,111 20,865 4,529 21,054 793,879 525,271 
aoe vce. 15,889 15,989 123 = 15,889 615,082 403,252 
IEE, Svidissshdozcvesetveietees 762 588 715 925 18,510 19,646 
Mercury ..... el 4,338 3,691 4,240 160,287 102,373 
GENERAL MOTORS.... 11,620 19,837 7,091 12,105 1,503,934 1,016,551 
re . 2,737 5,080 .......... > 2737 268,777 185,365 
Cadillac ; ~ 2,233 2,044 2,196 2,220 67,987 56,859 
Chevrolet .......... . 2,626 4,748 2,624 3,150 749,088 487,034 
Oldsmobile . . 1,728 | are 1,728 190,418 130,190 
i ee sive By 9B 4,287 2,271 2,270 227,664 157,103 


KAISER-FRAZER ......... 1,484 1,053 1,512 1,877 76,288 40,193 


1,484 «© «21,053 = «1,512Ss«i877~—«76,288 +=—-40,198 


vies : MD Sivelacweios — sineuegentis 3,654 1,593 

dnidesvictos EGON assthsziiccs 1,612 1,984 74,460 50,172 

biene ee fie 3,366 403 80 102,462 77,422 

Keaeiisesvs an oe 1,434 Se, ee 
STUDEBAKER. ....................... 3,888 ects. l6usisvehuead 149,556 92,127 
WILLYS-OVERLAND+ 870 397 8 870 =: 118,449 §=—s-_- 31,440 





Total Cars, U. S......... $5,687 73,613 15,155 37,920 3,618,864 2,396,996 





tincludes station wagons. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 





Week Week Jan. 1 Jan, 1 
Ended Same Ended August, to to 
Aug. 9, Week, Aug. 2, 1952, Aug. 11, Aug. 9, 
1952 1951 1952* to Date 1951* 1952* 
6) 0 8: errs WE Adalnd © Witan . 296,626 175,431 
IEEE, © scnsescnasvecsesecsecvic ecseaseseass MP, sepia ms 445 208 
DIAMOND T .................. 156 125 169 190 5,140 4,847 
DIVCO ............: ieccciorm 60 64 60 72 2,886 1,990 
REED, fsosscsnsesessecerseevensees 300 2,606 300 360 104,956 93,371 
FEDERAL. .................... 36 81 38 39 1,570 1,053 
EE bess unssekadisusvenessiensie 3,652 5,542 809 3,652 215,899 132,451 
tints oxi vgakacktacephescias Maou : 1,821 ich ‘éleabataasies $1,548 62,719 
INTERNATION ane 3,314 160 2,573 105,086 81,182 
Ser Dacdecsys Apap 222 240 " 222 9,969 6,406 
SI siete diblns; daxaiasenasevecess . 204 296 —t. 204 9,589 10,695 
STUDEBAKER. .............. 1,087 ee 1,087 29,953 34,278 
oer _ ee 10,033 7,630 
WILLYS-OVERLAND __ 1,132 2,422 2,012 1,315 54,458 61,895 
MISCELLANEOUS ...... 178 358 164 214 10,227 9,041 





Total Trucks, U. S..... 9,568 21,042 3,712 9,928 938,025 683,197 





Total Cars, Trucks, 


45,255 94,655 18,867 47,848 4,556,889 3,080,193 





Total Cars, Trucks, 
Canad 


he. disanciansasnsse ct 108 2,410 2,528 647 =. 272,283 +=238,970 





Grand Total 
Cars and Trucks, 


U. S. and Canada....... 45,363 97,065 21,395 48,495 4,829,172 3,319,163 





*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


N.B.: All U.S. totals include cars and trucks for military orders, 





Most Plants to Resume 
Production Next Monday 


(Continued from Page 1) 


October, and that November, com- 
prised of much 1953 model activity, 
will turn out to be the best produc- 
tion month of the year. 
* *” x 

HERE is less and less apprehen- 

sion among auto makers that 
the government will reduce alloca- 
tions for the fourth quarter in or- 
der to channel more materials to 
defense purposes. Factory sources 
say military people are being real- 
istic about their requirements in 
the present emergency. 

Even if allocations for the fourth 
quarter are trimmed slightly, auto 
people think they could get by if 
the government would leave con- 
version steel in a free area. There 
is a good chance this will be done. 

Third-quarter car and truck 

production is already doomed to 
disappointing totals, and makers 





Auto Stocks 


Aug. duly 1952 
6 30 


Chrysler 79% 78% 79% 68% 
Crosley 1% 1% 3% 1% 
GM 60% 59% 60% 50 

Hudson 15 15% 6% 12% 
K-F 4% 45% 7 4% 
Nash 20% 20% 21% 17% 
Packard 5% 5% 5% 4% 
Stude. 88% 38% 39% 31% 
Willys 9% 9% 10% 85% 





Average 26.00 25.96 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 








are pinning their hopes on recov- 
ering most of their steel strike 
losses in the last three months of 
this year. 

It is unlikely that the steel strike 
will have much effect on 1953 model 
introduction plans. Some of the 
downtime suffered by makers in 
the past several weeks was utilized 
to iron out already ascertained 
new-model problems. 

Dies for parts and components in 
several 1953 lines have been thor- 
oughly tried out and in many in- 
stances are ready to go once 1952 
runs are out of the way. 

New-model work at one car plant 
is so far advanced that there is the 
possibility that early October will 
see 1953 models being built on one 
line while the last 1952 jobs are 
rolling off another line. The steel 
strike erased almost any likelihood 
of a model cleanup problem at that 
maker’s dealers. 





Soldering Flux Developed 

WASHINGTON.—A 56-page pub- 
lication, “Progress and Summary 
Report on Non-Corrosive Flux 
Paste for Universal Application,” 
has been released by the Depart- 
ment of Commerce to describe a 
newly developed, non - corrosive 
“flux” paste which can be used for 
soldering a variety of metals. In 
the course of the research, scient- 
ists developed a new process for 
making flux paste from rosin, it 
was announced, 





CLASSIFIED WANT AD DEPARTMENT. 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine te 
California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance Position, 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing reade 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and addres€ 
Detroit 26, Mich."’ add One Dolé 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


at regular rates, but if signed "Box No. . 


received. Display Ads: $9.80 per 


inch, per insertion. 


. in care of Automotive News, 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 











Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 











HELP WANTED 





WORKING SALES MANAGER. Selling 
and supervising one or two salesmen for 
Chrysler - Plymouth against competition 
from Cadillac, Buick, Chevrolet and 
Ford. Must have proven record in sales, 
closing deals, training salesmen. Salary 
and profit sharing plan. Growing south- 
west town of 10,000. Last two years, 
60 cars a year. Want to increase vol- 
ume. We also sell trucks, reason for 
wanting top-notch man to take over cars. 
Send recent picture, full particulars of 
experience, family and references. Box 
1725, c/o Automotive News, Detroit 26. 





AUTO PARTS SALESMEN. Aggressive 
salesmen looking for a good future can 
earn $8,000 and up yearly. Curtis Indus- 
tries, Inc., Cleveland, Ohio, manufacturer 
and national distributor of automotive 
parts sold direct to dealers and fleets, 
has openings in all parts of the country 
for capable sales representatives due to 
expansion and promotion within our or- 
ganization. Commission basis. Protected 
territory with established accounts. Men 
selected given personal training in field 
and paid during training. Write in de- 
tail to Curtis Industries, Inc., 1130 E. 
222nd St., Cleveland 17, Ohio. 





EXCELLENT OPPORTUNITY. We are in- 
creasing our engineering staff and have 
a position available for a semi-technical 
and practical trained man. Experience 
and ability to supervise, operate dyna- 
mometer and conduct road testing of 
friction materials essential. Give full de- 
tails, experience. education, references, 
salary and date available. Replies kept in 
strict confidence. Our employes know of 
this position. Address or write Box 1743, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER WANTED for 
Chrysler Corporation dealer in central 
Tennessee town of 18,000. Good location 
in county seat. Franchise covers two 
counties in prosperous area. The right 
man will be in complete charge on a 
profit sharing basis with an opportunity 
to purchase stock if he desires. He must 
be capable of handling or supervising all 
phases of the operation and must furnish 
top references. Preference given to some- 
one living in southern states. All replies 
strictly confidential. Write Box 1744, 
c/o Automotive News, Detroit 26. 


NEW CAR SALES MANAGER. Large 
eastern Chevrolet dealer, established 
thirty years, has opportunity for truly 
outstanding man of proven ability to 
inject his unusual capabilities in the re- 
Pp ibl mana t of twenty-man 
new passenger car sales department. Re- 
plies confidential. Box 1718, c/o Auto- 
motive News, Detroit 26. 














SERVICE MANAGER. Excellent opportu- 
nity for qualified man in midwestern 
town of 12,000 population with good 
schools and churches, rich in wheat and 
oil. Applicant must have thorough knowl- 
edge of GM products and be able to 
take complete charge of service opera- 
tion, customer relations and personnel. 
Top salary, bonus and paid vacations. 
Martin Van Hoy Motor Co., McPherson, 
Kans. 


HELP WANTED 


POSITION WANTED 





ing Midwestern states. One of the larger | 
distributors of body hardware, parts and | 
accessories expanding into new territory. 
Sure-fire sales program that guarantees 
large earnings. Sideline okay. Commis- 
sion, bonus, car expense, drawing ac- 
count. Also open, Virginia, North and 
South Carolina. National Automotive 
Parts, Inc. 310 W. Cumberland St., 
Philadelphia, Pa. 





WANTED—Ford and Cadillac mechanics. 


Excellent working conditions, 50-50 basis. 
All the work you can turn out. Beautiful 
town, twenty miles from Phoenix. Come 
to the healthy land of the sun. Earn- 
hardt Ford Sales, 130 S. Arizona Ave., 
Chandler, Ariz. 





ASSISTANT TECHNICAL EDITOR for 


automobile mechanics magazine. Prefer- 
ably located in New York City or east. 
Whole or part time considered. Please 
give complete details of experience and 
salary requirements by mail in confi- 
dence. Box 1759, c/o Automotive News, 
Detroit 26. 





SALESMEN. Wonderful opportunity for 


ambitious men selling ‘‘Precision-Fit’’ 
seat covers to new car dealers. Known, 
advertised for over 30 years. Fabric seat 
covers offer steady income, very liberal 
commission. For information, write giv- 
ing territory desired, qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 





USED CAR BUYER. One of New York 


City’s largest used car dealers has open- 
ing for experienced buyer. Must have 
over five year’s experience. Wonderful 
opportunity for right man. Write experi- 
ence, age, salary desired. Box 1697, c/o 
Automotive News, Detroit 26. 





SERVICE MANAGER. Long established, 


central New York dealer needs qualified 
man to take charge of serviee operations, 
customer relations. Good salary, bonus, 
vacation, group insurance. Box 1742, c/o 
Automotive News, Detroit 26. 














POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half requiar 
rates, namely: 9 cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 








SALES EXECUTIVE DESIRES position in 


factory sales. Nine years’ experience 
with Chevrolet factory. Six years’ retail 
dealer management experience. Thor- 
oughly familiar with all phases of new 
and used car, parts and service activity 
including merchandising program and the 
hiring and training of personnel. Well 
experienced in business management, or- 
ganization, building layout, remodeling, 
leases, taxes, insurance, etc. Age 42, 
married, excellent health, college gradu- 
ate. Box 1728, c/o Automotive News, 
Detroit 26. 





DEALER CONSULTANT desires position 


with retail automobile dealer consultant 
firm. College graduate, married, good 
health, age 41. Sixteen years’ experience 
in factory and retail sales activity. Car 
and truck sales a specialty. Very fa- 
miliar with all phases of business man- 
agement from the obtaining of leases to 
the distribution of profits. Have been 
associated with one of the largest auto- 
mobile dealers in the United States. Box 
1729, c/o Automotive News, Detroit 26. 





TRUCK MANAGER, 44 years of age. Qual- 


ified to take complete control of retail 
sales, appraisals and all phases of truck 
business. Several years of truck equip- 
ment and air brakes sales. Excellent ref- 
erences. Ford trained. Sincere interest, 
honesty and salesmanship are outstand- 
ing characteristics. Clean living, respec- 
table family man. Will move anywhere. 
Investment for part interest would be 





SERVICE MANAGER, capable of taking 
complete charge of gas station and used 
car repair department. New organization, 
contemplating expansion. Wonderful op- 
portunity for right man. Guaranteed 
over $5,000 first year. Write experience, 
reference. age to Box 1696, c/o Auto- 
motive News, Detroit 26. 





LINCOLN-MERCURY dealership, opening 
September 1 in Conway, S. C., needs 
service manager at guaranteed salary 
plus percentage of gross. Mechanics at 
50% of flat rate; parts manager, parts 
clerk with Ford experience considered. 
Ideal year around climate, 14 miles from 
Myrtle Beach. Excellent town to raise 
family. Low cost of living. Rapidly 
growing area. Please list references. Box 
1741, c/o Automotive News, Detroit 26. 





SALESMAN. Want to live in Florida? We 
need young but experienced and aggres- 
sive new and used car salesman. Liberal 
straight commission compensation plan, 
excellent opportunity for advancement. 
Very progressive dealer in outstanding 
city on Florida’s west coast. Furnish full 
particulars and photograph to C. E. 
Holtsinger, Clearwater Lincoln-Mercury 
Co., Inc., Clearwater, Fla. 





FORD PARTS COUNTERMAN 
Solid Florida dealer offers 
bonus pay plan — permanent 
Replies confidential 
Box 1723 
c/o Automotive News 
Detroit 26 





ed. Box 1760, c/o Automotive 
News, Detroit 26. 





GENERAL MANAGER thoroughly familiar 


in every respect with large new and 
used car operation. Have supervised vol- 
ume wholesale and retail parts and serv- 
ice activity. Also well versed on business 
management. Can furnish best of refer- 
ences from associates of ‘‘Big Three’’ 
operations as a well qualified manager. 
Age 41, married, college graduate, excel- 
lent health. Will consider part owner- 
ship. Box 1730, c/o Automotive News. 
Detroit 26. 


SALESMEN, NEW CAR DEALER follow- | ATTENTION FORD and Lincoln-Mer< ury 


dealers. General manager in mid thirties, 
happily married, thoroughly proven in 
every phase of automotive management, 
desires to take complete charge of 
agency. Prefer deal where owner wants 
to take it easy and turn things over to 
a man who knows how and what to do 
profitably. Will go anywhere on salary 
and percentage basis. Presently employed 
in executive position. Formerly sales 
manager and general manager of Hull 
Dobbs dealership. Best of references 
from district, region, past and present 
employers, All replies held in confidence. 
Box 1750, c/o Automotive News, De- 
troit 26. 


GENERAL MANAGER. Career man in 
automobile field; age 42; sober, conscien- 
tious, reliable. Fifteen years’ retail ex- 
perience as salesman and salesmanager, 
Chevrolet. Dealer operations experience 
with factory, all departments of dealer- 
ship. Specialist in sales training and 
merchandising. References exchanged. 
Box 1719, c/o Automotive News, De- 
troit 26. 


PILOT SALESMAN DESIRES connection 
with reputable new car dealer as a pilot 
and salesman. None drinker, safe, reli- 
able, of neat appearance. Interested only 
in a permanent position with a future. 
All replies acknowledged. Box 1745, c/o 
Automotive News, Detroit 26. 


PARTS MANAGER. Have profitably op- 
erated large Mo-Par wholesale depart- 
ment. Twenty years’ experience. Can 
direct and train salesmen, know volume 
merchandising, excellent references. Box 
1749, c/o Automotive News, Detroit 26. 


USED CAR MANAGER, Six years’ experi- 
ence with ‘‘Big Three,’’ buying, man- 
aging and selling. 32 years old. Furnish 
best references. Box 1747, c/o Automo- 
tive News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER, Ex- 
perienced all phases auto dealership. 
Now employed large GM contract as as- 
sistant manager in charge of accounting. 
Would like salary plus bonus plan. 
Capable assuming full charge. Box 1698, 
c/o Automotive News, Detroit 26. 

GENERAL SALES MANAGER. Hard hit- 
ting, aggressive. Exceptional background 
of experience and sales production. Ex- 
cellent closer, organizer and developer 
of men. Box 1761, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 





























DISTRIBUTORSHIP 
OPPORTUNITIES 


Leading school bus body manufacturer 
has distributorships available in 


Ohio Texas 
Virginia Kansas 
Kentucky Missouri 
Tennessee Minnesota 


A well known, nationally advertised line of 
quality bus bodies—both school and metro- 
politan type—offers a salesman or company 
with proved school bus sales ability a big 
opportunity. Replies held confidential. 


Box 1674, Automotive News, Detroit 26. Mich. 








JOBBERS 


Calling on new car dealers, body and glass 
shops, etc., will be interested to know that 
for the first time they now have the opportun- 
ity of selling the manufactured products of 
this nationally known corporation. In replying, 
please advise the ber of sal you 
employ, the products you sell and the terri- 


tory you cover. 
Box 1738 
c/o Automotive News 
Detroit 26 











GENERAL MANAGER DESIRES associa- 


tion with large dealership. Thoroughly 
familiar with all phases of operation. 
Age 35, married, family. Fifteen years 
experience, excellent schooling. Well rec- 
ommended. Located Buffalo area, will 
relocate if mutual satisfactory agreement 
reached. Box 1748, c/o Automotive News, 
Detroit 26. 





AGGRESSIVE AUTOMOTIVE EXECU- 


TIVE, experienced all phases new and 
used car merchandising. Currently new 
car manager large eastern GM dealer, 
seeks permanent association with pro- 
gressive organization in middlewest or 
west—southern California preferred. Age 
38, married, college graduate, excellent 
record and reputation. Highest type ref- 
erences. Available 30 days. Box 1727, 
c/o Automotive News, Detroit 26. 








SALES or GENERAL MANAGER with 15 


year successful record will assume full 
responsibility for profitably managing a 
dealership with or without option to pur- 
chase from proceeds of profits. Western 
states preferred—now residing California. 
Box 1746, c/o Automotive News, De- 





troit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP. Agency, now handling 
Nash, Florida west coast, town of 4,000. 
Two year lease on brick building. Will 
sell complete equipment for repair and 
machine shop. Parts and accessories at 
inventory. Good opportunity for right 
party. Come, look it over and enjoy the 
sun, Write Box 1754, c/o Automotive 
News, Detroit 26. 








DEALERSHIP 
Now Handling 
LINCOLN-MERCURY 
In large midwestern city, showing big 
profits. Facilities among the best in the 
country. Will lease to reputable party. 
Principals only. 
Box 1765 
c/o Automotive News 
Detroit 26 
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DEALERSHIPS AVAILABLE 


_AUTOMOTIVE NEWS, AUGUST 11, 1952 


DEAL ERSHIP WANTED 





DEALERSHIP, now handling Buick, 


east | TEXAS CHEVROLET dealership wanted. 


Texas oil fields on U. S. 80. Eighty car | Can handle up to 125 unit deal. Factory 
jeal. $20,000 for all inventory, including | approval and waiting Absolutely con- 
hop equipment, parts equipment, furni- | fidential. Wire or write Williams, Box 
re and fixtures, neon signs and all 1938, Abilene, Texas 
arts and accessories. No new or used —-— - 
irs. Will lease modern new building PARTNERSHIP DESIRED in ‘‘Big 3” or 
with adjoining paved used car lot on Studebaker. Location within 100 miles of 
yrner of highways for $290 per month. New York city preferred. Have substan- 
should pay for itself in one year. Must tial capital and business ability. Box 
ave cash and qualify with Buick fac- 1753, c/o Automotive News, Detroit 26. 


tory. Box 1755, c/o 


Detroit 26. 


FOR SALE. “Agency selling leading inde- | 
pendent make of automobiles and trucks 
n a trading area of 20,000 population, 

annually. 

beau- 

Brand name 

gallon- 

Used car lot across street. 

Lease or 

Box 1756, c/o 


oing over $250,000 business 
Modern shop with new equipment, 
iful showroom and offices. 
drive in gasoline station, 
age included. 
Vill sell for 
ell garage and property. 
\utomotive News, Detroit 26, 


good 


inventory price. 


Automotive News, 





_ DEALER SERV ICES — 





INVENTORY SERVICE 

Ports and Accessories Depts. 
Full-time exoerts. No pickup 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request Call or write for service — 


Automotive Inventory 





DEALERSHIP, established 1920, handling 
territory— 


popular cars in very good 
western New York. 1951 dollar volume, 
$678,000. Fine city to live in, 
beautiful foothills, Allegheny Mountains. 


Good buildings, large lot. Including real 
estate—$72,500, plus inventory. Might 
lease, Subject to factory approval. Sou- 


thern Tier Realty Co., Inc., Olean, N. Y. 


located in 


Service 
9900 Freeland Detroit 27, "Mich. 








INVENTORY ty SERVICE 


Large oy Sma” Dealerships 
[nventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 





AUTO AGENCIES 


Large, medium and small "Big Three’ auto ALLIED INVENTORY CO., INC. 
agencies located throughout the United| '831 E. 79th st. Chicago, Mlinols 
States. Write for brochure. a ESsex 56-8300 : 
DAVID JARET CO. INVENTORY SERVICE. Parts and acces- | 
“ sories. Yop type personnel, organized 
Established Over 29 Years | procedures, up-to-date records. Model. 
Brooklyn 2, N. Y | year breakdown for Ford, Chevrolet, 


150 Montague Street 
” ULster 2 





$5,000 to $10,000. Right man can handle 
this Nash franchise in fine industrial 
city of 18,000. Northern Ohio. Have tak- 
en out 4 or 5 times original investment 
without full time effort. This is the size 
business you can handle without high 
priced personnel and all the headaches 
of a high overhead. Will sell or lease 
building. Have three other businesses and 
want to consolidate. Box 1757, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP FOR SALE. Long line farm 
equipment and motor truck agency, and 
GM automobile franchise; located in the 
southeast on main highway in one of 
the fastest growing sections in the U. 8. 
Sales volume of approximately $750,000. 


Incorporated. Sale subject to factory 
approval. Box 1721, c/o Automotive 
News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bidg. Detroit 2, Mich. 





FORD FARM MACHINERY agency iocated 
in N.C. for sale at inventory approxi- 
mately $25,000. Will return investment 
plus promt in two years. New building 
erected to our specitications. Long term 
lease available. Box 1736, c/o Automo- 
tive News, Detroit 26, 

DUAL DEAL—Hanuling GMC trucks, J. 1. 
Case farm machinery. In south Florida's 
largest vegetable growing county. Mod- 
ern building on truck highway. Inven- 
tory at cost. Reasonable rent on buila- | 
ing. Box 1713, c/o Automotive News, Le- 
troit 26. 


DEALERSHIP WANTED 
WANTED—Chevrolet dealership, 50 to 150 
units in northern Indiana or Chicago 
area. All replies confidential. Have cash. 
Box 1762, c/o Automotive News, De- 
troit 26. 














PONTIAC OR CHEVROLET in California, 
about 100 car deal. Will rent and pay 
cash at inventory. P. O. Box 1763, c/o 
Automotive News, Detroit 26. 


WANTED 
IN FLORIDA OR SOUTHEAST 
GM 300-600 UNITS 
Replies Confidential 
Box 1751 
c/o Automotive News, Detroit 26. 








WANTED—Large Chevrolet dealership. 
Have factory approval. Ample capital. 
All replies confidential. Box 1617, c/o 


Automotive News, Detroit 26. 





WANTED. FORD, GM or Chrysler deal in 
Iowa. Experienced. Some cash available. 
Box 1752, c/o Automotive News, De- 
troit 26. 





THINKING OF SELLING? 


| want a desirable Ford franchise of 150 new 
units up to 400. Would consider Mercury or 
6M. Absolutely no publicity pending final 
signing. Airmail reply giving salien? details. 
Box 1714, c/o Automotive News, Detroit 26 





FORD-GENBRAL MOTORS; large volume, 
anywhere. Qualified. Send complete in- 
formation for immediate action. Box 
542, White Piains, N. Y¥ 





BIG THREE. 200 units. - Ohio, Michigan, 
lilinois. Factory approved. Box 1735, 
c/o Automotive News, Detroit 26. 





IS SELLING YOUR INTEREST? 
Buying Is Mine 
Ford or GM with 400 Units 
Can Qualify with Factory 
No Objection to Location 
Replies Confiden:ia! 
Box 1764, 


c/o Automotive News, Detroit 26 


fidential. Inventories accepted by all 
accountants and by the government. 








Fast service 
Talbot’s Inventory 


lL. M and MoPar dealers. 
eastern half U.S.A. 
Service, 
Mich. 


} 
| 
| 
| 


Midwest 4-5355 or 4-8460. 
CARS FOR SALE 


—AUTO— 
AUCTION 


| —AT— 














HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—AT._.- 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 














A REAL MONEY MAKER 
| 1949 - 1950 

| CHEVROLETS AND PLYMOUTHS 
4-door sedans 





| 

Ex-Taxis 

New interiors. good bodies and motors 
Priced low for quick sale 


DISNEY MOTOR SALES, INC. 
13607 St. Clair Ave. Cleveland, Ohio 
Glenville 1-8600 


O.K. AUTO 
AUCTION 


4305 Euclid Avenue, Cleveland, O. 
WILL BE HELD EVERY 


Tuesday Noon 








Call MANNY or MARK 
For Reserved Numbers 
Phone Endicott 1-5757 
INSIDE SALE RAIN OR SHINE 
Auctioneers 


HAROLD STRAIT 
RAY AUSTIN 














ATTENTION! 
USED CAR BUYERS 


part-time help; 


WE 3649 


124 S. Woodward, Birmingham, 
| 


CARS FOR SALE 


PARTS FOR SALE 





| 








| ATTENTION DEALERS! 
SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at low Prices 
1949-1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


S4TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 17-2308 SHERWOOD 7-1700 








KEN SCHAEFER'S 


Tne Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 


Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Lovis 9, Mo 











PARTS W ANTE D 


ATTENTION PARTS MEN. Wanted-—one 
or more ring gear and pinion sets with 
9-44 teeth. Casting No. 379513. Was in- 
stalled in some 1937 and 1939 Chevrolet 
%4-ton trucks. Can use new or used 
gears. Write Reinhart Chevrolet Sales, 
Paulding, Ohio. 


TRUCKS FOR SALE 
THREE 1948 to 1950 model Reo trucks 
ranging from 2 to 5-ton capacity. These 
trucks are equipped with heavy duty 
7x14x5 dump bodies, air brakes and 
10.00x20 tires. Excellent condition 
throughout with low mileage. Trucks 
cost up to $8,000 new. Will sacrifice. 














EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America | 
aa ae 2 INDIANA | 
rt Grandi, Auction 
CORNER CAPITAL AND MORRIS STS. 
Market 8541—Belmont 015! 
IN THE HEART OF INDIANAPOLIS 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Oniy) 
EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














CARS WANTED 





= 


WILL PAY $50 reward for information 
that leads to my purchase of a low mile- 
age, 1939 Packard V12, 4 door, 5 pas- 
senger convertible model 1708 Dietrich. 
Must be like new. Nick Shutka, 940 N. 
Western Ave., Chicago, III. 


— Motor Co., Inc., Covington, 
a. 





TRUCKS WANTED 








WILLYS WANTED 
4 Wheel Drive 
JEEPS—-STATION WAGONS—TRUCKS 
Any Quantity or Condition 
Write Details 
LIGHT MOTOR SALES 


4418 Madison St. Chicago 24, Illinois 
EStebrook 8-6460 








BUSES FOR SALE 


NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 





passenger) Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
ig St., Philadelphia 4, Pa. BAring 





BUSES WANTED 
USED SCHOOL BUSES WANTED for re- 
sale, 1947 or later models. 42, 48 or 54 








PARTS FOR SALE 





PONTIAC PARTS. Fast service on grilles. 
fenders, doors, panels for Pontiac and 
GM cars, 1937-1952. Prompt shipment on 


pa Must be in good’ condition 
and priced right. Give full description 
and price in first reply. Write Box 1758, 
c/o Automotive News, Detroit 26. 


ANTIQUE CARS FOR SALE 











ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calis — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th &¢. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New Yerk 








GENUINE 


FORD — MERCURY 
LINCOLN 
PARTS 


10% - 50% UNDER COST 
Complete List Available 
GORDON ROUNTREE 


216 N. Sth St. 
Phone 2-2591 


Waco, Texas 


any part. Stacy Trent Pontiac, 224-236 | ANTIQUE FOR SALE. 1914 Overland 
W. Hanover St., Trenton, N. J. Phone touring car. Perfect condition. Irwin 
4-5194. G. Burton, Inc., Smyrna, Delaware. 
Phone 5091. 
MISCELLANEOUS 
BUICK LOOP A OEE NELLIE ELLER, 
WHOLESALE 
PARTS 8 out of 10 








DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 
FACTORY 


NET PRICE *44* 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Federal Tax 
Included 


Factory Sales Division 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 


47 





MISCELLANEOUS 


ENGtIiNE REBUILDING — Crankshaft 
grinding and metalizing. John P, Hughes 








Motor Co., Inec., 800 Commerce S8t., 
Lynchburg, Virginia 

STOLEN. 1948 Pontiac streamliner 2-door 
Hydromatic 8. Was two tone green, li- 
cense KC9477. Taken July 24. $50 re- 
ward, Donohoe’ Chevrolet, Brooklyn, 
Mich. 


INSIST on the BEST 


AUTOMATIC BRAKING 
TOW BAR 


COMPLETE with controlled steering 
Guide Cables AND 


BRAKE HOOK-UP $61 45 


Price Includes Federal Excise Tax 
Meets all 1.C.C. Requirements 


GUIDE CABLES ON 2ND UNIT 
FOR INTERSTATE TOWING IS . 
AN 1.C.C, "MUST." 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar..... 
TRI-KING 3-Point Hook-Up 
Intra-State Tow Bar 
(Folding "'V" Type) 


$19.50 
$42.50 











Protecto — (Tailor os ; 
Carrying Bag $1.00 
— $ PECIAL— 
SAFETY CHAINS, set of 2, only .... 
DON'T TAKE CHANCES 
1.C.C. REGULATIONS DEMAND 
SAFETY CHAINS ON ALL pictaitcote 


«$350 





ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


WE STOCK ALL TYPE PARTS 
FOR sevexiaoncwntnae DELIVERY 


WHY TAKE “CHANCES 
BUY "THE ORIGINAL" 


Automatic BraKinG 
Yellow Tow Bar 


Get — Controlled Steering and Brake 
Hook-Up Chain Jaws that FIT for Easy, 
Quick INSTALLATION. WRIST ACTION 
guarantees a Full Floating Ride and Tow 
on all type r s. 


STOPLITES and BRAKES 
(8 Wheels) at All Times 


THE CHEAPEST 
INSURANCE 
YOU CAN BUY 
TOW BAR SALES CO. 


Exclusive Factory Distributors 
AN 3-8888 Nite| MO 4-4485 
DE 2-0700 }DO 3-8373 
40 So. Clinton St., Chicago 6, Ill. 
SORE AEE OE TRS 


SHOP EQUIPMENT FOR SALE 


ONE BRUNNER AUTO turntable. Perfect 
condition. $250. F.O.B, Meridian. Reli- 
able Chevrolet Co., Meridian, Miss. 




















FOR SALE 
1948 Clayton Dynamometer 
Model - R243 


With all Sun Meters in cabinet makes. 
Very compact unit. 
This unit was used very little. 
Ben Feferman Motor Sales 


Corp. 

















SOUTH BEND, INDIANA 








BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.0.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, itt. 

All Phones WAbash 2-1030 








We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 

29 S. HANSON ST., PHILADELPHIA 39, PA. 

1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 


We have discontinued our Crosley Franchise 
and have approximatel 
- hand. Make us an offer, all or any amount. 
Jeep parts through your regular source of 
supply, call upon us. 
ing of surplus Willys Jeep parts. 
has sold Willys since 1933. 


728 South 21st Street 


SURPLUS CROSLEY and 
WILLYS PARTS 

$3,500 new parts left 

you are unable to secure your Willys and 

Also send us your list- 


Roy Bridges 


Roy Bridges and Company, Inc. 
Willys-Overland Distributor 
Birmingham, Alabama 














‘New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [7] or Two Years $14 [J 
for which check is attached [] or send bill [J 





Wises 


eeeee 


Car Deale: [) 


Jobber [) Insurance [] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


WGN BGO i566 knddradadesnckabennthacbeiecicers, De. 


TRADE CONNECTION: 
Truck Deoler [) 


Se OE GEG ss i cdeaooncusatWenacctaccebe Miccaksdsideanwintnke 


Manufacturer [) 


Financial [) Supplier [1] 


o* 


8-11-52 











g A well balanced stock of genuine Chevrolet 
precision-built parts, that 


%, 


. Help raise your service efficiency, and 


- Help increase your customer satisfaction; plus 





Expert help in solving your 
service problems 





Your Chevrolet dealer is ready, 
willing and able to give you all 
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